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From all over the country lumber dealers serving rural 
communities are reporting a steadily increasing demand 
for lumber for construction of poultry houses, due to the 
educational work in behalf of better poultry carried on 
by the agricultural colleges, the farm bureaus, and other 
agencies, both public and commercial. Because better 
poultry means the building of more and better poultry 
houses, the AMERICAN LUMBERMAN has actively co-oper- 
ated in the promotion of this movement, and has had the 
satisfaction of receiving numerous reports from lumber 
dealers stating that their sales of material for poultry 
houses have greatly increased as the direct result of the 
special educational campaigns that have been referred to. 




















One of the 
exhibits carried 
by the Better 
Poultry special 
train on recent 
tour 














Colorado, Wyoming, Montana, South Dakota and New 
Mexico. During the tour, which occupied 32 days, 55,760 
people passed through the cars containing the educational 
exhibits, the average attendance being 716 people per 
town. Besides this, meetings addressed by poultry ex- 
perts were held in each town in conjunction with the ex- 
hibit train, these meetings being attended by 22,911 peo- 
ple. The tour was under the general supervision of J. B. 
Lamson, agricultural development agent for the railroad 
company, who personally accompanied the train. Upon 
his return to Chicago, Mr. Lamson was interviewed by 
the AMERICAN LUMBERMAN with regard to the partici- 
pation by lumbermen, and the results in the way of inter- 
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Widening the Market for Lumber 














This train 


was inspected 


visited 77 towns 
in fwe States and 


by 55,760 persons : 











One of the most comprehensive and interesting cam- 
paigns of this sort has just been concluded ; therefore the 
subject has special news interest just at this time. Lum- 
bermen in 77 towns, scattered through five States, actively 
participated in the campaign, and many of them have 
written the AMERICAN LUMBERMAN enthusiastically as to 
the interest aroused among farmers and the certainty of 
increased sales of material for poultry buildings resulting 
therefrom. 

This news story deals with the tour of a special poultry 
demonstration train conducted by the Chicago, Burling- 
ton & Quincy Railroad Co., in codperation with the agri- 
cultural colleges of the States visited, which has just 
ended after making stops at 77 towns in the States of 





est aroused, and prospective increased sales of lumber. 

“The local lumber dealers at practically every point 
codperated with us 100 percent,” said Mr. Lamson. “In 
most cases lumbermen were on the local committees on 
arrangements. Of course, it is too early to get informa- 
tion as to definite results, but I am sure that there will 
be a large amount of lumber sold for poultry houses. 
Many of the people who went through the train asked 
for plans for construction of poultry houses. At many 
towns the students in manual training classes of the high 
schools made hoppers for feeding laying mash. These 
were auctioned off to the farmers at the time of the meet- 
ing. At some places as many as a dozen large hoppers 
were offered for sale. They were [Turn to page 42] 
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Who Offer Buyers 
Dependable Service 


By concentrating all of our time and facil- 
ities to the manufacture of cypress we are 
able to give you better values. 


At all times we maintain large stocks of 
cypress in dry factory grades up to 4’ in 
Tank, FAS, Selects and No.1 Shop. This 
lumber is well manufactured, carefully in- 
spected and accurately graded. 


Well assorted stock for retail trade. A trial order 
will prove that it pays to deal with Specialists. 


GREGERTSEN BROTHERS CoO. 
332 South Michigan Ave., - - CHICAGO 
Yards and Planing Mills: CAIRO, mL. 




















Industrial 
LUMBER 





Boat Lumber Venetian Blind Slats 
Air-Plane Spruce Step-ladder Stock 
Veneers Toy Stock 

Ironing Boards "Shelving 


Lindermann Casket Shooks 
Clear Lumber any specifications. 


Special cuttings, any size. Also glued-up stock in 
Spruce, Hemlock and Pine. Would like to have 
your inquiries on these items. Also inquiries on 
any other Industrial Lumber in which you are 
interested. 


We carry a complete stock of Air Dried PORT 
ORFORD CEDAR in our yards at all times and 
can make immediate shipment on through rate. 


For prices, particulars and complete information, 
Write or Wire 


Ralph L. Smith Lumber Co. 
1900 Armour Road, 


North Kansas City, Missouri 

















Belting experts and users know strong laps 
are essential in: transmission belting. 


It takes a combination of correct materials, 
methods, machinery and highly trained men to 
do a good job at this stage of belt making. 


$$. 


The final secret of longer life 
in a piece of power belting 


The Graton & Knight practice is to make each 


man an expert in one type of work, to give him a 
good day’s pay for a good day’s production, to 
pay him a bonus for every sign of extra excel- 
lence. 


When you put Graton & Knight belts on your 
drives you get the finest belting leather that skill 
can produce, put together by men whose reputa- 
tion is at stake on every job. There is strength 
in every pore and fibre of the leather, in every 
lap and seam, in every detail of finish and.con- 
struction. 


The whole process is controlled by exact, pre- 
cise formula, based on chemical and engineering 
studies continually carried on in our own labora- 
tories. 


That’s why Graton & Knight belts last longer. 


GRATON & KNIGHT COMPANY 
Worcester. MASSACHUSETTS 
Branch Offices throughout the World 


The “STANDARDIZED BELTING MANUAL” 
contains 170 pages of useful information 
about belting. Send for a copy. 


Standardized 


GRATON 
KNIGHT 


GRATON & KNIGHT COMPANY, 
Worcester, Mass., U. 8. A. 101-B 
fend me a copy of “‘Standardized Belting Manual’’: 


Name 
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In Its Fifty-fourth Year 


Where You Will Find It This Week 








Paint Helps to Hold Farm Tenants 


statement was made that paint increases the value of farm 

buildings and consequently of the farm itself by many times 
the price of the paint. This statement was agreed to by all the 
other members of the group. 

The business executive of a college which owns a number of 
farms stated that he had found paint a business ally. On the 
twenty-two farms which he manages he is careful to keep buildings 
repaired and painted. 

“It is hard,” he remarked, “for a manager living at a distance 
from his farms to keep them operating satisfactorily. I find that 
I must depend pretty largely upon the quality of the tenants I 


J N A GROUP that had met to talk about farm problems the 


can secure. Few things I’ve tried have been so useful in attract- 
ing and keeping renters of ability as keeping buildings painted. 
The kind of man I want nearly always appreciates appearances 
and the things they indicate. My best man told me that he has 
learned to judge a landlord in the first instance by the appearance 
of his buildings. If he is so shortsighted that he will not care for 
his buildings he is seldom a man who will appreciate and coéperate 
with a capable tenant.” 

Thus it is apparent that paint may have an even more important 
function than “saving the surface.” Does this suggest anything to 
lumber dealers who handle paint, either about the appearance of 
their own buildings or about their sales approach to farmers? 
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“Life Expectancy” of Buildings 


N INVESTIGATION that promises to be of considerable 
A interest to the lumber trade, especially because of the light 
which it should throw upon the proposition of remodeling 
old houses, is now being carried out by the National Association of 
Real Estate Boards. This investigation contemplates nothing less 
than the determination of the average useful life to be expected 
for buildings of every type. This study represents the first attempt 
to make possible, as regards buildings, the formulation of tables of 
“life expectancy” comparable to those that have been established 
by the composite experience of life insurance companies. 

This work is being carried on at the request of the United States 
bureau of internal revenue, which is seeking thus to obtain data 
which may be used in determining the rules to be followed in com- 
puting the depreciation and obsolescence of real estate improve- 
ments as allowed under the income tax law. While the inquiry was 
initiated at the request of the revenue bureau and will have its 
first application to the practical problem of establishing estimated 
rates of depreciation, it is expected to furnish incidentally the first 
authoritative data as to the average length of service which a 
building of any of the ordinary types, whether a residence, factory 
or office structure, has before it. 

According to a statement issued from the offices of the associa- 
tion in Chicago, the inquiry will cover thirteen classifications as to 
types of buildings, and will deal with the expected length of life 
of each type in each of six types of construction. The types of 
buildings to be covered are: office buildings, stores, warehouses, 
loft buildings, factories, public garages, theaters, hotels and ele- 
vator apartments, apartments and flats without elevators, stores 
with one or two stories of rooms or apartments above, 2-, 3-, or 4- 
family dwellings, row houses, and family dwellings. 

Each of these types will be reported upon as to its expected life 
if of steel frame fireproof construction; if of reinforced concrete 
construction; if of masonry with slow burning interior material, 
with or without steel frame; if of masonry with frame interior; if 
of frame, and if of other construction. 

The inquiry will make no distinction between depreciation and 
obsolescence, the Siamese twins of old age in buildings, deprecia- 
tion, however, being recognized as due to gradual exhaustion of 
the usefulness of property due to wear and tear, decay and decline 
from natural causes; and obsolescence, in its various forms, as the 
effect attributable to the normal progress of the art of building, 
to inadequacy of the individual structure, for this or other reasons, 
to the growing needs of business, and to the recurring necessity of 
replacement of the old because of new inventions or discoveries. 





Detached Dwelling Typically American 


T IS SAID THAT the first apartment or flat building in 
oJ America was built by a religious-communistic society in 
western central Illinois early in the 19th century. Similar 
community dwelling houses have from time to time been used by 
other socialistic colonies. This form of dwelling, however, can 
hardly be said to be preferred in the United States by families 
having reasonable freedom of choice. Despite the extensive and 
growing use of flat buildings in the larger cities, the trend and the 
taste of Americans in general are strongly toward the individ- 
ualism and the independence that are best realized in a detached 
dwelling. At the same time that the apartment house serves as 
a shelter for an increasing number of families, a definite revolt 
against this sort of gregariousness is manifested in the growth of 
suburbanism. The flat is merely a concession to the necessities 
imposed by high land values and the exigencies of transportation. 
When a family moves into an apartment and becomes one of 
twenty to a hundred families under a single roof, it surrenders and 
sacrifices many of the most valuable rights and privileges of the 
freeman. Anything like privacy worthy of the name is impossible. 
Choice of neighbors is out of the question, and frequent change of 
tenants forbids acquaintance that might grow into friendly regard 
and true neighborliness. The intimate contact of the flat building 
develops so many frictions and antagonisms as to discourage 
friendly advances of the neighborly sort between tenants, and the 
gossip carried by janitors’ wives and laundry women does not 


suffer in comparison with that commonly charged to rural tale 
bearers. 

Sunlight, fresh air, green lawns and flower and vegetable gar. 
dens, and other concomitants of the detached home, are of course 
ruled out for the apartment tenant. Ventilation and regulation of 
heat according to the taste and requirements of the individual 
occupants are impractical because of the necessity of a standard- 
ized service. The flat tenant who has not had all of his manly 
independence ‘“‘flatted” out of him, though in constant revolt, is 
frustrated at every turn in his efforts to live as his own peculiar 
taste and aptitudes dictate. 

While it may be admitted that “man is a social animal,” it is 
too much to assume that he is gregarious; that, like sheep, men 
must live in flocks or herds. It is certainly doubtful whether the 
welfare of the people as a whole is promoted by such gregarious- 
ness as is exemplified in the apartment house. Probably, one of 
the worst manifestations of this method of living is seen in its 
tendency to drive families away from home for entertainment and 
to bring into the household for amusement mechanical devices that 
stunt the natural social aptitudes toward such intellectual contacts 
and interchanges as are best evidenced in conversation, reading 
aloud and discussion of current events. Looking outside himself 
and outside of his home for everything that home life of the better 
sort is designed to encourage the cultivation of, the flat dweller by 
a process of evolution may be expected in due time to lose both 
the taste and the power to cultivate the finer human attributes. 
The flat at its best is but a substitute for the detached home, which 
always will be preferred by the normal American family on the 


score of true economy, real independence and self-respecting 
privacy. 





“Sales Resistance” to Remodeling Idea 


ROM personal investigation by its representatives, conducted 
CF in many widely separated fields, as well as from replies to 

questionnaires and general correspondence with retailers, 
the AMERICAN LUMBERMAN is convinced that a large proportion of 
the dealers who have aligned themselves with the remodeling cam- 
paign initiated by this journal have been successful in creating, or 
at least discovering, many opportunities to sell remodeling jobs. 
Nevertheless, it would be neither truthful nor fair to other dealers 
wishing to develop this field, to hold out the promise of certain suc- 
cess, or to conceal any of the obstacles that are likely to be en- 
countered. 

A retail lumber dealer in one of the central States, who does not 
authorize use of his name, has recently written the AMERICAN 
LUMBERMAN a very frank and thought-provoking letter in which 
he says that his efforts to induce people to remodel their old 
houses have not met with very great success, “although,” he adds, 
“perhaps we have not made as strong and steady an effort as we 
should.” Nevertheless, we happen to know that this dealer has 
put forth some real effort, particularly along the line of adver- 
tising. 

What then, is the difficulty? Mainly, perhaps, failure to recognize 
that the remodeling of old houses is a comparatively new idea, re 
ceiving almost no consideration from retail lumber dealers or 
from the public prior to the launching of this journal’s nation- 
wide campaign a little more than three years ago. It is not easy 
to replace old habits of thought with new. Of course, householders 
in general have always recognized the ultimate need of repair- 
ing their homes, to the extent, at least, of replacing decayed or 
broken parts, but repairing is not remodeling. To modernize and 
rehabilitate an old house, so.that it becomes indeed an “old home 
made new” is a conception of so recent origin that there is small 
cause for wonder that some “sales resistance” is encountered. That 
is exactly what has happened in the case of the dealer who has 
been mentioned, as evidenced by the following excerpt from his 
letter: 

“There seems to be an inclination of people to desire new houses 
instead of building over old ones, much the same as most people 
want new automobiles rather than used ones. But there is the 
marked difference that while many people are quite willing to 
junk a very fair automobile, they seem to think that a house should 
go on forever without alteration, and consider it a waste to make 
changes in, or to remove parts of buildings that are in reasonably 
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good repair, merely for the sake of modernizing them. Then, too, 
the impression seems to prevail in the minds of many people that 
remodeling an old house is a very expensive proposition.” 

The dealer quoted goes on to express his conviction that the fact 
that the lumber dealer is not getting his share of the dollars of 
the buying public is due largely to the fact that the lumber in- 
dustry—to quote his words, “is far behind in salesmanship and 
It is his belief that this matter of “selling” the 
public on remodeling is one that calls for team-work between all 


advertising.” 


branches of the industry. 


“T have noticed many times,” says this dealer, “the advertising 
done by retail lumber merchants, most of which has absolutely no 


selling power, and looks puny indeed alongside of the attractive 
appeals made on behalf of automobiles, radios, victrolas, electric 
washing machines and many other commodities that are in com- 
petition with us for the consumer’s dollar. It is my belief 
that new building can not be kept up at the present rate, and that 
it will become quite necessary for the lumber industry to develop 
the remodeling of old homes in order to increase the outlet for 
its products, but it requires more than the efforts of an individual 
lumber dealer here and there to bring this about. 


There should 


be a unified effort by the manufacturers, retailers and all others 


concerned to influence the people not only to build new homes but 
to modernize old ones.” 





Trade More Active Than Year Ago 
[Special telegram to American LumBERMAN] 

WasuHincton, D. C., Dec. 1.—The business 
of the organized lumber industry of the coun- 
try is more active than a year ago, according 
to the National Lumber Manufacturers’ Asso- 
ciation review of telegraphic reports received 
today, for the week ended Nov. 26, from 489 
of the chief lumber mills of the country. When 
compared with the previous week, however, 
there is considerable decrease in all three fac- 
tors, due to the Thanksgiving holiday relaxa- 
tion. 

The softwood industry shows notable de- 
creases in all three items, particularly heavy in 
shipments, for the current week, when com- 
pared with those of a week earlier. In com- 
parison with the same period a year ago, there 
is a marked increase in production and some 
increases in shipments and new business. 

The current hardwood business is, appar- 
ently, a little below the previous week and that 
of last year also. Fewer reporting mills for 
last week and a year ago make accurate com- 
parison difficult. 

The unfilled orders of 223 southern pine and 
West Coast mills at the end of last week 
amounted to 556,176,373 feet, as against 548,- 
258,922 feet for 227 mills the previous week. 
The 108 identical southern pine mills in the 
group showed unfilled orders of 205,877,293 
feet last week, as against 207,912,832 feet for 
the week before. For the 115 West Coast 
mills, the unfilled orders were 350,290,080 feet, 
as against 340,346,090 feet for 119 mills a week 
earlier. 

Altogether the 340 comparable reporting soft- 
wood mills had shipments 84 percent, and or- 
ders 87 percent, of actual production. For the 
southern pine mills, these percentages were re- 
spectively 102 and 99; and for the West Coast 
mills, 74 and 84. Of the reporting mills, the 
340 with an established normal production for 
the week of 230,381,201 feet, gave actual pro- 
duction 95 percent, shipments 80 percent, and 
orders 82 percent thereof. 

The softwood figures for last week, the week 
before (revised) and the same week last year, 
follow: Production—219,493,000 feet, against 
236,349,000 feet the week before, and 197,456,- 
000 feet last year. Shipments—184,638,000 feet, 
against 207,634,000 feet the week before, and 
175,166,000 feet last year. Orders—189,948,000 
feet, against 205,667,000 feet the week before, 
and 181,107,000 feet last year. 

The hardwood figures for last week, the 
week before and the same week last year fol- 
low: Production—18,900,000 feet, against 18,- 
103,000 feet the week before, and 18,427,000 
feet last year. Shipments—18,871,000 feet, 
against 17,387,000 feet the week before, and 
19,658,000 feet last year. Orders—18,014,000 
feet, against 18,115,000 feet the week before, 
and 19,404,000 feet last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing figures 
nor in the regional tabulation below. Nineteen 


of these mills, representing 63 percent of the 
cut of the California pine region, gave their 
production for the week as 15,038,000 feet; 
shipments, 15,435,000 feet, and new business, 
14,685,000 feet. Last week’s report from 18 
mills, representing 61 percent of the cut, was: 
Production, 21,802,000 feet; shipments, 19,099,- 
000 feet, and new business, 17,106,000 feet. 
The West Coast Lumbermen’s Association 
wires that new business for the 115 mills re- 
porting for the week ended Nov. 26 was 16 
percent below production, and shipments were 








A novel use of wood in beautifying a roadside 
mail box is seen in the accompanying illustra- 
tion. The young lady is Miss Grace Nollman, 
of Stamford, Conn., whose father made the 
box, copying it after a mountain cabin 





26 percent below production. Of all new busi- 
ness taken during the week, 58 percent was for 


future water delivery, amounting to 52,943,462 . 


feet, of which 33,611,236 feet was for domestic 
cargo delivery, and 19,332,226 feet export. New 
business by rail amounted to 33,938,954 feet, or 
38 percent of the week’s new business. Forty- 
eight percent of the week’s shipments moved 
by water, amounting to 38,706,850 feet, of 
which 21,580,329 feet moved coastwise and in- 
tercoastal, and 17,126,521 feet export. Rail 
shipments totaled 37,603,420 feet, or 47 percent 
of the week’s shipments, and local deliveries 
3,801,998 feet. Unshipped domestic cargo or- 
ders totaled 110,854,275 feet; foreign, 132,679,- 
329 feet, and rail trade, 106,765,476 feet. 

The Western Pine Manufacturer’s Associa- 
tion reports noticeable decreases in production 
and shipments, and new business slightly below 
that reported for the week earlier. 

. The California Redwood Association reports 





production about the same and considerable 
decreases in shipments and new business. 

The Northern Pine Manufacturers’ Associa- 
tion, with one less mill reporting, shows pro- 
duction about the same, a notable decrease in 
shipments and a heavy decrease in new busi- 
ness. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with four more mills reporting, shows 
some increase in production and shipments and 
a falling off in orders. 

Reports from 22 hardwood mills of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association (four more than reported for 
the week before) show substantial increases in 
production and new business, and a fair in- 
crease in shipments. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 48.—Ebrror. ] 


[Special telegram to American LumBERMAN] 
NorFoL_k, VaA., Dec. 1—For the week ended 
Nov. 26, forty-three mills reporting to the 
North Carolina Pine Association, and having a 
normal production of 10,110,000 feet, manufac 
tured 7,844,263 feet, shipped 7,275,957 feet, and 
booked orders for 8,251,190 feet. 


[Special telegram to American LuMBERMAN] 

MempHis, TENN., Nov. 30.—The Hardwood 
Manufacturers’ Institute preliminary report for 
the week ended Nov. 26 covers operations of 
127 units. Each unit represents a normal daily 
capacity of 28,000 feet, so that total normal 
production of these units. during the six days 
of the week is 21,336,000 feet. Their actual 
output was 16,039,000 feet; shipments, 15,662,- 
000 feet, and orders booked, 15,088,000. 


Lumberman Accidentally Killed 
[Special telegram to American LumBerman] 

St. Louts, Mo., Dec. 1.—Charles W. Reig- 
hard, 44 years old, secretary and general man- 
ager of the Chicago Lumber & Coal Co., shot 
and killed himself this morning at his home in 
Clayton, a suburb, under circumstances that in- 
dicated the shooting was accidental. His 
widow, Mrs. Maude Reighard, said he prob- 
ably shot himself accidentally while unloading 
a revolver, which he kept under his pillow at 
night, as protection against burglars. Coroner 
Bopp agreed that circumstances. indicated the 
death was accidental. 

S. H. Fullerton, president of the Chicago 
Lumber & Coal Co., said Mr. Reighard had 
been very successful in business and had no 
financial or other troubles. Mr. Reighard had 
been with the Chicago Lumber & Coal Co. for 
twenty-five years. He also was secretary and 
assistant treasurer of the Gulf Lumber Co.; 
secretary of the Brown-Lumber Co.; secretary 
of the Gulf & Sabine River Railroad, and sec- 
retary of the Boykin Lumber Co. 

Charles Wilmer Reighard was born in St. 
Louis, May 20, 1883, and was edticated in the 
public schools of this city. He is survived by 
his widow and a daughter, Cleo, 18 years old, 
who was graduated from Hosmer Hall last 
year and who is now attending the University 
of Illinois. He was a member of Hoo-Hoo. 
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Split Saplings for Furniture 
We have an inquiry for approximately 240 
pieces of split saplings 7 feét long and about 


1% inches in diameter. This stock is to be 
used for making arbors and garden furniture. 
We have been unsuccessful so far in finding this 
stock and shall appreciate your advising us if 
you know of anyone from whom we can secure 
it.—InquiIRY No. 2,052. 


{This inquiry comes from a Massachusetts 
concern. While the material asked for is in 
the nature of special stock it is assumed that 
possibly some of the readers of the AMERICAN 
LuMBERMAN will be glad to supply it. The 
name of the inquirer will be supplied on re- 
quest.—EnrrTor. | 


Doyle and Scribner Log Rules 


Kindly answer if possible the following ques- 
tion in your Query and Comment department: 
Is the “Old Scribner Rule” considered an 
accurate or inaccurate log rule for use in the 
hardwood timber of West Virginia and Ken- 


tucky? 

All the large lumber companies of West 
Virginia and Kentucky use the Doyle rule, I 
am told; three do, I know, but practically all 


the local timber cutters and loggers contend 
that Scribner is the fairest rule and call the 
Doyle a “thieving rod.” 

Several millmen I know who have had their 
logging done by Scribner rule claim that it 
failed to “saw out” by 12 to 20 percent. 

Will appreciate your view of this question. 
—Inquiry No. 2,051. 

[Replying directly to the first question in this 
inquiry it will be necessary to say that of the 
30 or 40 log rules in use only two or three are 
what may be termed strictly scientific; that is, 
in only two or three do the indicated board 
feet correspond even approximately with the 
number of board feet actually sawed out of the 
logs at the mill. 

The Scribner is one of the oldest log rules 
now in general use, and many sawyers agree 
that for logs below 28 inches in diameter it 
gives fair results. But for logs of larger diam- 
eter the results are too small if the logs are 
free from defects. From the latest informa- 
tion at hand it appears that the Scribner log 
rule is the legal standard for Minnesota, Wis- 
— West Virginia, Oregon, Idaho and Ne- 
vada. 

The Doyle rule probably is more widely used 
than any other, being the scale commonly used 
for hardwoods in the South and for southern 
pine. The formula for this rule as originally 
published follows: Deduct 4 inches from the 
diameter for slabs, then squaring the remainder, 
subtract one-quarter for saw kerf and the bal- 
ance will be the contents of a log 12 feet long, 
from which the others may be obtained by pro- 
portion. 

Commenting on this rule Graves in his book, 
“Forest Mensuration,” observes: “The impor- 
tant feature of this formula is that the width 
of the slab is always uniform regardless of the 
size of the log. This waste allowance is alto- 
gether too small for large logs and excessive 
for small ones. The principle, therefore, is 
mathematically incorrect. The product of per- 
fect logs of different sizes follows an entirely 
different mathematical law from that of the 
Doyle rule. It is astonishing that this incorrect 
rule, which gives ridiculous results for very 
large and very small logs, should have such 
general use.” 

There have been efforts to modify both 
these rules. The Doyle-Scribner rule is a com- 
bination of the Doyle scale for logs up to 28 
inches in diameter with the Scribner scale for 
logs of larger diameter. The reverse also has 
been done in the Scribner-Doyle rule, the Scrib- 
ner scale for logs less than 28 inches in dia- 
meter being combined with the Doyle scale for 
diameters 29 inches and over. 

The controversy over log scales is an old one 


and sound reasons have been advanced for 
adoption of a more accurate rule than those 
commonly in use, but there is little to indicate 
much progress in that direction. Probably. 
the reason is that in most purchases of timber 
the seller is interested in the total sum realized 
rather than in the number of board feet, and 
the buyer uses the log scale merely as a guide 
in determining roughly the amount of timber. 
The subject has been discussed many times 
in this department, tables being appended to 
show by comparison the contents indicated by 
the different rules. It appears to be one of 
those questions that, like the weather, are often 
discussed but nothing is done about them.— 
Eprror. } 


Pictures of Community Arches 


We are interested in obtaining illustrations 
of arches erected as approaches to cities. We 
hardly know where to look for this information 
and have been referred to you as a possible 
source of it. We are not interested at this time 
in the technical phase, but would like to see a 
variety of photographs if possible. Do you 
know of any publication devoted exclusively or 
largely to the above subject?—INQuirY No. 
2,054. 

[This inquiry comes from the lumber de- 
partment of a large community institution in 
the middle West. It is possible that some of 
the readers of the AMERICAN LUMBERMAN 
know where photographs of community arches 


are available. The name of the inquirer will be 
supplied on request.—Ebrronr. ] 


Quebracho, Cocobolo and Locus 

We have for some time been trying to locate 
a lumber concern that handles such foreign 
woods as quebracho, locus wood and cocobolo 
but have not succeeded. If you can refer us 
to a source of supply we shall be glad to have 
you do so.—INquiry No. 2,056. 

[This inquiry comes from an Illinois con- 
cern manufacturing turned wood lamp stands 
and other turned wood novelties. All of the 
woods mentioned come from South America 
and are quite commonly handled by concerns 
dealing in fancy cabinet woods. The term 
locus, however, is an alternative name for nut- 
wood. The name of the inquirer will be sup- 
plied on request.—Enpzrror. ] 


Southern Ash 5-ply Panel Stock 


I am desirous of getting in touch with the 
makers of southern ash, 5-ply panel stock. Can 
you advise me where we can get hold of a list 
of such manufacturers? Several refrigerator 
manufacturers are using 5-ply panels for doors. 
The panels must be without exposed raw edges, 
and approximately %-inch in thickness.—IN- 
QuIRY No. 2,053. 


[This inquiry comes from a Mid-west man- 
ufacturer of refrigerators. The name of the 
inquirer will be supplied on request.—Enrror.] 
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There has been no-time in 
three years when the lumber 
movement at Flint, Mich. was 
so brisk as at present. Sales 
of manufacturers are large and 
rapidly increasing, and prices 
are more satisfactory than for 
some time. Retail trade to far- 
mers is very heavy when the 
roads are suitable for hauling. 
Begole, Fox & Co. are now 
loading ten to seventeen cars 
per week, having sold to one 
party 1,600,000 feet. Eight 
hundred thousand feet of it 
has to go through the Welland 
Canal before the Ist of Decem- 
ber. 

» * * 

The lumber trade of Penn- 
sylvania, once enormous, is 
suffering the same stagnation 
as the coal and iron interest, 
and from the same cause—over- 
production. From 1860 to 
1874, the rich timber region, of 
which Williamsport is the cen- 
ter, suffered immense draughts; 
three mills were built where one 
was necessary, and the forests 
were devastated at a _ rate 
which would entirely exhaust 
them by the end of the century. 
The result of this excess ap- 
peared when the financial pres- 
sure began; prices fell off one- 
half, and the demand _ two- 
thirds, and many fortunes were 
lost. There are now symptoms 
of a revival, on account of the 
opportunities for building which 
the low prices afford the far- 





mers, who constitute the most 
prosperous class in the State. 
Large numbers of lumber 
dealers have gone back to agri- 
culture, and the result is a more 
equitable balance of the two 
industries. 
* * *& 

In Cincinnati oak blocks have 
been substituted for pine in 
laying wooden pavements. 

-_ =. @ 

The largest day’s skidding 
coming to notice this fall is 
that performed by Teamster 
Broadwood, on Nov. 10 at 
Camp Vaughn, in Michigan, A. 
Rogers foreman—606 logs, scal- 
ing 100,000 feet; his team weight 
2,800 pounds. 

* * # 

The F. & P. M. R. R. Co. 
has commenced building 100 
new freight cars for the Great 
Eastern Line. Business at the 
shops has assumed a lively as- 
pect. 

* 8 ® 

A Tabor Creek (W. Va.’ 
correspondent gives the lumber 
news of that locality as fol- 
lows: “Thar ar a hole lot uv 
Saw Logs bein hawled tu sum 
Landin on Taber Kreek (I for- 
got the name.) Thar ar more’un 
500 uv em. Sum uv em ar 
about 27 ax handles long, ansum 
ar longer than thet, an about 
az big az a 26 year old hoss. 
It takes about 15 yoke uv Oxen, 
4 waggons, 7 men & an Af- 





frickin tu hawl sum uv them 
logs tu the kreek. What tha 
want with sich logs az them 
in Taber Kreek, is more un I 
kno, fur ther is not watter enuf 
in Taber Kreek at prezunt tu 
flote a tadpole. Them logs 
orter be more uv an induse- 
ment tu Rale Rode men to bild 
a Rale Rode up big Sandy then 
ennything els on Taber Kreek, 
fur ef man haz grit enuf tu 
hawl sich logs intu a dri krick 
& trust tu Providence fur a 
raze to flote em to Markit, tha 
will hav spunk enuf to bild 2 
Rale Roads tu wunce if necis- 
sary.” 
* * & 


A building association has 
been formed at Mechanics- 
burg, Pa., with a membership 
of only five persons—a lumber 
dealer, a brick-maker, a car- 
penter, a mason and a plasterer. 
They are to build five houses, 
each contributing all the labor 
and material falling within his 
department, and taking a house 
for himself in payment for his 
services. 

* 8 ®& 


The logging campaign for 
1877-78 on the Muskegon River, 
Michigan, has commenced in 
real earnest. Supplies, such as 
provisions, teams and the usual 
complement of camp equipage 
are moving to the front each 
day and men are in good de- 
mand. 
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Strengthening of Southern Pine Prices Predicted 


Southern pine bookings during the week ended Nov. 25 
were of good volume for this season. Shipments were heav- 
ier than bookings, so that files of unfilled orders showed a 
decline, though they must be considered good for this sea- 


son. Production of course declined over the Thanksgiving 
holiday. Small-mill output has been falling off because of 
the unattractive returns given by present prices, and it is 
believed that the result will be an easing up of sales pres- 
sure. The larger mills are unwilling to continue selling 
on present basis, and it is reported that they have turned 
down orders at current list for shipment after the first of 
the year. There is no clear evidence of strength in the mar- 
ket, but it is noted that while total stocks are large, those 
of some desirable items have been absorbed, and such items 
have a better undertone. 


Curtailment Strengthens California Pines Market 


Recent reports indicate that California pine mills are shut- 
ting down for the season. To date they have shipped eight 
percent more than their production, so that stocks are not 
nearly so large as they were at this time last year. The re- 
duction of mill stocks and prospective curtailment are giv- 
ing the market an improved undertone. Some items are 
rather difficult to obtain and are strong in price. But in a 
good many instances the mills have granted concessions, 
and these appear to have brought a larger volume of orders 
from millwork plants in the middle West and East. Retail 
yards in these sections are holding off until after inven- 
tories. California business is not very active, but there is a 
good export movement. 


Inland Empire Mills Are Holding Prices Firmly 


Inland Empire pine mills find business rather slow, but 
they are in good statistical position because of curtailment 
in production. The weather has remained open for longer 
than usual this year, however, so that present output is 
running a little above the average for the season. Sales to 
date this year have exceeded the production by one percent, 
so that mill stocks are not burdensome. Prospects are con- 
sidered encouraging, for there has been a good amount of 
inquiry. Though many of the present inquirers look for 
concessions, the mills expect more generous bookings at 
present list after the turn of the year, and quotations may 
be called firm. 


Arkansas Pine Prices Are Soft and Bookings Fair 


There has been a slackening in orders for immediate de- 
livery of Arkansas soft pine. Most buyers are holding off 
until they have taken their inventories. The mills that are 
eager for business have offered slight concessions, but some 
of the buyers who are attracted by present prices wish to 
have delivery delayed until after the first of the year. Stocks * 
at most large mills are increasing a little, as production has 
been active, logs being plentiful. Few of the small mills 
are operating, chiefly because of the poor returns now 
obtainable. Volume has been fair for this season, and retail 
stocks are so low that it should show an improvement as 
inventories are completed. 


Eastern Spruce Mills Advance Base on Dimension 


Spruce dimension mills in New England have advanced 
the base on frames to $40. Their stocks are small and only 
two of the larger plants are now operating. Prices had 
been forced so low by West Coast competition that produc- 
tion had been considerably curtailed. The eastern spruce 
producers are now booking a good deal of business from dis- 
tricts that suffered in the recent floods, and they look for- 
ward to heavier buying in the spring. Offerings of Cana- 


Lumber Statistics Appear on Pages 48 and 49; 


dian random dimension and boards are light and quotations 
on these items are firm, but have shown no advance. 
Though spruce lath prices are at a low level, they are weak 
because lath are in oversupply and demand is quiet. 


West Coast Prices Weak and Curtailment Is Likely 


Bookings of the West Coast mills again fell considerably 
below production during the week ended Nov. 26. Rail 
trade was especially slow, and amounted to only 38 percent 
of the week’s business. Reports agree that retailers in 
the middle West, including the large line yards, are holding 
off the market until inventories are taken. Some efforts 
are being made to force immediate sales, and these mean 
price concessions. While intercoastal shipments are large, 
they do not represent an improvement in the Atlantic coast 
market. Many of them are unsold transits which are often 
disposed of at price reductions, as both retailers and whole- 
salers are unwilling to increase present stocks. Conference 
lines have announced ‘that the intercoastal rate will not 
be reduced, but declines in outside rates lead some buyers 
to look for cheaper freights. While California retail stocks 
are low, yard trade is slackening. The general feeling in 
the market is that drastic curtailment of output is likely, 
for operating is very unprofitable at current prices, and 
logs are so scarce that No. 1 fir bring a premium of $1. 


Northern Hardwood Inactive But Prospects Good 


Production at the northern hardwood mills is now rather 
low, though it is running larger than at this season last 
year. As new business is of about the same volume as last 
year, the seasonal reduction in mill stocks this year is not 
as rapid. To date the mills have shipped 95 percent of their 
hardwood cut, but bookings have amounted to only 90 per- 
cent of the cut. Shipments recently have been running 
heavily in excess of new business. Files of unfilled orders 
must therefore be getting thin. Stocks of thirty-four identi- 
cal mills on Nov. 1 were practically the same as on that 
date last year, considerable reduction in the lowest grades 
being offset by scattered gains in the better. It is likely 
that this change in stocks puts the mills in a somewhat 
better position, considering the way business has been run- 
ning during the fall. Most buyers continue to hold off until 
after inventories, and it is believed they will come into the 
market early for new season needs. Announcement of the 
new Ford is expected to have a stimulating effect on auto- 
mobile buying. Neither building trades nor furniture inter- 
ests are taking much. 


Southern Hardwood Buyers Are Holding Off Market 


Telegraphic reports from southern hardwood mills indi- 
cate some curtailment of production during the week ended 
Nov. 26, though of course allowance must be made for the 
Thanksgiving holiday. Heavy reduction of the output is 
likely over the year end. Present returns are extremely 
unsatisfactory to the mills, but buyers have continued their 
pressure for further concessions. Many of them, however, 
sense that the market is almost arrived at a turning point, 
and foresee a strengthening of quotations as operations 
close down. As a rule they tend to hold off until after 
inventories are out of the way, but there is considerable in- 
quiry for shipments after the first of the year. This en- 
courages the producers to hold more firmly to their lists, for 
they expect a decided gain in trade volume following inven- 
tories. All classes of domestic buyers are in the market 
for small amounts for current needs, but none of them are 
taking more than they must have. Export shipments have 
been large, but low realizations have tended to slow up 
the movement, which has congested foreign markets. 


Market Prices and Reports on Pages 75 to 82 
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Sun Still Shines—No Occasion to Holler 


In Letter to Salesmen, Charles S. Keith, President, Central Coal & 
Coke Co., Kansas City, Mo., Predicts Larger Lumber 
Consumption Than Production in 1928 


The lumber business is not presently satisfactory, yet its economic 
position is strong and, if capitalized by those in the industry, could 
readily convert the losses in 1927 into profits in 1928. 

There has been no recession in building operations in 1927, as in- 
dicated by the amount of construction contracts awarded. These con- 
tracts for 1927 were a trifle more than 1926—1926 having been the 
previous high year in American history. Industrial and railroad con- 
sumption in 1927 was less than 1926. Exports were more. Brookmire 
anticipates expansion in the building program in 1928 and on this sub- 
ject says, in a private communication : 


_“We look for a continued high rate of building activity, with a pos- 
sibility of a fairly good upturn some time in 1928.” 


In this connection, F. W. Dodge Corporation says: 


“This year has been one of moderate swings between hesitancy and 
conservative optimism in the matter of making commitments on con- 
struction contracts; for example, a hesitant September is followed by 
an improved October. These shifts of sentiment in the construction 
field have been unusually accurate reflections of the prevailing senti- 
ment regarding the general business outlook. This fact illustrates the 
remarkably close connection between construction activity and general 
business that has become a dominant feature of our present economic 
situation, and seems to indicate that whatever influences may tend to 
improve general business in 1928 may also tend to increase construction 
volume.” 

In the bulletin reports of November 21st, Brookmire says: 


“We are coming in the next year or so to a period in business annals 
where prices will once again be more important than volumes. The 
anomaly of falling prices and expanding business activity is probably 
a thing of the past. 

“The balance of probabilities seems to favor a rising price trend 
over a rather considerable period of time. Recent intimation of an 
easier credit policy in the Federal Reserve Board, return of Europe 
to the gold standard, the decline in the volume of production of manu- 
factured goods, the high rate of business failures and the apparent pos- 
sibility of a car.shortage next year afford the basis of this expectation. 

“* * * The developments to watch are, in our opinion, 

(1) Federal Reserve open market operations; 
(2) French and Italian currency stabilization; 
(3) German reparations payments; 

(4) Any signs of freight car shortage. 


“The rapidity and extent'of the price advance which we believe is 
getting under way will be determined during the next year by the 
volume of funds put into the open market by the Federal Reserve, 
by the action of France and Italy in avoiding or reviving fears of 
further deflation, by the degree of financial uncertainty occasioned by 
reparations payments, by the ability or inability of the railroads to 
meet peak traffic requirements.” 

J. S. Bache & Co., in its Bache Review, dated Nov. 12, 1927, also 
sounds a warning on the transportation situation, as follows: 

“The hand-to-mouth methods in effect in nearly all lines of business 
have, it appears, been adopted by the railroads, and hand-to-mouth 
replacement of equipment has been so negligible during 1927 that the 
transportation efficiency—a great feature of business during the last 
five years—might be seriously threatened.” 


Other Industries Similarly Affected 


Whatever condition it was which adversely affected the lumber busi- 
ness in face of expansion in the building program and the decreased 


production this year and last, has resulted in the same condition in 
other industries. 

When speaking specifically of lumber, Brookmire says: 

“The October position reflects a tendency toward the favorable side, 
which, if continued, will ultimately cause a price advance. Production 
is being reduced. Not merely narrowing profit margins, but actual 
weeding out of weak concerns exerts pressure toward further cur- 
tailment. In addition to high demand from the building industry which 
absorbs 50 percent of all lumber, improvement may also be expected 
from other consuming channels. The anticipated business recovery 
will tend to increase industrial demand. Automobiles in particular 
should take more lumber. The farmer also is receiving greater in- 
come with which to pay for repairs and additions to his farm. From 
the longer viewpoint, allowance must be made for the awakening on 
the part of producers to the necessity for meeting competition from 
substitutes and in general for expanding their markets. Further dis- 
fress sales in the next few months may mark the end of the current 
over-supply. Buyers should then watch the market for favorable op- 
portunities to cover requirements for 1928,” 


The decreased purchasing power of money and increased standards 
of living have changed the building normal from the pre-war normal, 
This probably accounts for the constantly increasing national building 
program, in face of a general anticipated decline and may reasonably 
justify expectation of a continuation of this program with the pos- 
sibility of some increase therein. 

The national stocks of all lumber in the hands of manufacturers 
are less now than at the first of January of this year. Some com- 
panies may have more stocks. Stocks at mills in the South which 
have ceased operation because of exhaustion of timber supply have 
been liquidated and are no longer available for consumption. In the 
West, recent figures from the West Coast Lumbermen’s Association 
on fifty-five stock carrying mills, indicate 7 percent less stocks and 
34 percent greater order files than at Jan. 1. Total figures from the 
association show stock reductions since Jan. 1, i927, of 2.93 percent. 
In other words, production has been consumed and 2.93 percent of 
the Jan. 1 (1927) stock.’ 


Curtailed Purchases Have Resulted 


Stabilized market conditions in the South for the last three or four 
years, and up until the last three or four months, have removed the 
element of speculation from purchases. The decline in the market the 
last four months has further curtailed purchases. During this three 
or four year period, the declining market in fir has resulted in closer 
buying and smaller stocks on the part of dealers. Rapid transportation 
has resulted in closer anticipation of requirements of buyers and con- 
sumers. Today national stocks of lumber (manufacturers, transit, dis- 
tributers and consumers), are lower per capita than at any period of 
American lumber history. In the fir region, 62 percent of the stocks, 
or 546,000,000 out of 880,000,000 feet, are held by approximately a 
dozen companies. The present practice of the average buyer to buy 
only to cover sales, calling for service such as never before required 
in the lumber industry, should result before long in premiums for 
such stocks. Generally speaking, the other 38 percent of stocks on 
the West Coast are in the process of shipping, sales having been made 
in anticipation of production, and therefore they are not available for 
sale. The future practice of the industry, in order to be profitable, must 
be for manufacturers to carry larger stocks and operate on smaller 
order files. The present dealer-and-consumer practice, to purchase only 
as needed and/or to cover sales, with lower stocks, will probably con- 
tinue so long as the present efficient transportation service continues. 


General Decline in Lumber Production 


There has been a general decline in lumber production. The natural 
effect of lessened production has not been felt because of stock liquida- 
tion and the continued efforts to sell against production, instead of 
stocks. Production for the year 1927 will probably show several bil- 
lion feet less, when the final figures are in, than the year 1926. In the 
South, because of exhaustion of timber reserves, car loadings and 
other figures indicate 1,057,000,000 feet reduction in output in the first 
six months of 1927. This figure will probably be increased to 2,000,000,- 
000 feet for the entire year—this following a reduction of 2,487,000,000 
feet, as indicated from the same figures, in 1926. In the fir region, 
production during the first six months of 1927, due to general market 
conditions, showed a reduction of approximately 900,000,000 feet. This 
reduction will probably not be increased in the last half of the year. 
Lessened production, liquidated stocks and sustained demand must 
eventually make themselves felt. The question readily presents itself 
and is not so readily answered, “With the strong position of the in- 
dustry, why should it not be profitable?” The present unprofitable 
condition in the lumber business, in face of its sound economic situa- 
tion, to-wit, less production, liquidated surplus stocks, and sustained 
demand, can only be accounted for by its lack of efficient organization 
and the failure of its leaders to recognize changing economics of the 
industry and to provide new business methods to meet these changes. 
Their failure to do this has resulted in severe financial losses which 
can and will only operate to further lessen production. The financial 
and econemic situation will probably cause a substantial reduction of 
production the last half of December, 1927, and in the first quarter of 
1928, and may even extend throughout 1928, or until increased price 
will justify higher cost production. All available figures on western 
and California pine indicate a decline. There has probably been a 
decline in the production of all softwoods, with some increase in hard- 
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wood output, notwithstanding the flood conditions in the Mississippi a dangerous one, provided business expands rapidly, especially to 
Valley in the earlier part of the year. Railroad demand for the last those who are not prepared with stock to meet any interruption or 
two or three years has been lighter than normal, and this is especially delay in transportation. As the source of supply increases in distance 
so of 1927, due to the fact that it has not been necessary to replace from the point of consumption, such a situation would be more costly 
worn out and obsolete equipment because rapid movement in transpor- than in the past when such source of supply was closer to such point of 
tation has resulted in expansion of availability of power and car consumption. The automotive industry is anticipating a 5,000,000-car 
facilities, but rapid movement and increased car mileage have probably production and sales year in 1928, and this should mean improvement 
resulted in greater deterioration of equipment, and will probably be in the consumption of lumber in that industry. 
felt through an expansion in railroad buying in the year 1928. This Altogether, it looks as if the year 1928 might witness market re- 
situation, as pointed out by Brookmire and J. S. Bache & Co., may be quirements in excess of production of lumber. 
* 

dards anS Or ale O UuSSlan umber 

yrmal, 

ildin : , . : ; 7 ? aie 

malin New York, Nov. 30.—Arrival in this coun- lumber have been shipped to this country up to ments goes back to 1923, when a certain Euro- 

y try of shipments of pine and spruce from So- this time. Three of these have already arrived pean concern had proposed to ship Russian 

pos- viet Russia during the last few weeks has defi- and the fourth is on the way. “Our White lumber to the United States. 
nitely established business relations in lumber Sea ports are frozen up,” Mr. Makodzub We refused to accept the proposition at that 
turers between that country and the United States. added. “There will be no more shipments of time, said Mr. Makodzub. For several years 
com- The story of the first introduction of Rus- lumber from Russia to America until late next no action was taken looking to actual shipment 
which sian lumber to the North American trade was spring, at the earliest, in any case. Meanwhile = oe aoe in 1926 oe ae 
have told to a representative of the AMERICAN LuM-- we will have the experience of marketing the ussia by the representatives of some of the 
~ 28 : high standing lumber firms in the United 
n the BERMAN today by M. S. Makodzub, director of lumber already received and time to study gates. These men visited our mills on the 
jation the All-Russian Lumber Exporting Co. (Ltd.), American methods.” ; White Sea and inspected the lumber them- 
: ond of Moscow. Mr. Makodzub, who speaks Eng- Two of the cargoes were shipped from Arch- selves, They were favorably impressed. They 
a lish remarkably well considering he has been angel, one from Archangel and Soroki, both of told us that the American forests were more 
: . in the United States less than two months, which are White Sea ports, and the fourth was and more on the way to depletion and that 
wer emphasizes that shipments of lumber from consigned from Leningrad, on the Baltic. He {he time ec ae _ mei cpg Nhs ere i Then ye 
nt of Russia thus far have been made only as exper- made the interesting observation that most of CCGG WOEIE BSCE more Tupertes = TEMner. 
: 4 - ° . “4 They also informed us that our stocks com- 
iments and the future of this new branch of the Russian lumber shipped here is cut “nearly 

. . - a: eae pared favorably with the better grades of 
the industry depends entirely upon the success to American sizes” and he does not anticipate American pine and Canadian spruce. One of 
his company finds in marketing cargoes already much trouble in disposing of it because of any the firms whose representative visited us has 
four received. disparity in this respect. : bought 2,000,000 feet of our white pine and 

d the Four cargoes comprising 10,000,000 feet of The story of Russo-American lumber ship- spruce. : 

h I must say emphatically that at this time 
st the we can not state whether or not our experi- 
three ment will be successful. What we do know is 
closer that our lumber is of very good quality and 
tation it has pleased many of the best specialists in 
nese e e e this country, who have already inspected it. 

7 We must wait and later on we can tell defi- 
, dis- Business in Br ief nitely what we expect to do in the future. 
od of The Russian lumber industry is very old. 
tocks The chief market for export has been the 
’ ‘ : es European countries. After the World War, 
ely a Conditions of trade very so widely in the different sections of the ccuntry that no single char- we sent to the European countries more and 
) buy acterization will cover the situation as a whole. In general trade is moving in moderate volume. more lumber and of late years we have been 
juired While there is nothing like a slump in demand, yet the indications are that trying to develop markets in South America 
s for GENERAL the level established a year ago with respect to general activity will not be and South Africa. . 
wae exceeded during the closing months of the present year. Output in most = following figures will give an idea as 
cs O : r i J 
ps Por lines has for many months been held pretty closely te consumption requirements evidenced by = me nd Pr tec g. tee be esta lumber exports dur 
Ng orders in hand or in immediate prospect. This production policy, with hand-to-mouth buying, Value based 
= te has served to keep the situation sound. Revenue freight loadings for the week ended Nov. 19 on price F. O. B. 
must amounted to 968,103 carloads. Bank clearings for the latest week were $8,819,921,000, as ccm- reee-oe 1 He ett om eee ety +94 eta 
naller pared with $7,368,914,000 for the corresponding period of 1926. During like periods the number 1923-24 3.584.749 cu. meter 63,941,274 Rubles 
> only cf business failures were 381 and 397 respectively. 1924-25 3,922,134 cu. meter 69,948,580 Rubles 
co HEE EES%3S ce Reece SESS Bette 
inues. The general commodity wholesale price situation has held quite steadily at the level reached (1926-27 gla Migr pM J _— 
many months ago, with but minor variations above and below, indicating a stability that resists 3 wi a : - 
copcessions and that forbids extreme advances. Harvard University’s whole- Great Britain has proved the best customer 
atural PRICES sale commodity price index for Nov. 23 showed a decline of .1 from 144.6, the thus tar tor Russian lumber, purchasing about 
wide- index for the week of Nov. 16, which itself was an advance of .3 above the 60 percent of the volume sent out by the Mos- 
week of Nov. 9. Dun’s reported for the latest week advances numbering 29 and declines num- cow company. Holland is second with 12 per- 
id of cntendh cent. Japan has used 10 percent of the Rus- 
I bil- sian lumber exports, Germany about 3 percent. 
n the Buying of finished steel products is still cf smaller volume than ‘s normally to be expected at : mae = oo + gyros: countries have 
; and this season. Some railroad buying has materialized, but demand for structural steel has : a. Mek d L eo 92 
> first leasened in epmpathy with the building situation, which hes chown 0 deuiine, oat at Eee ained —_ er sae 
),000,- STEEL possibly influenced somewhat by the approach of wmter. There is, however, cent or t © tumber sent outsic e of the Need 
‘ S. R. domain is softwoods. Figures show that 
00,000 a firmness in price that indicates confidence in early improvement. As re- 138 - Sa dn . hi te hk 
egion, duced operation of the Ford plants hitherto has been thought to explain the relatively small fies pe gs © b - 98 _ fees 1 — 
arket demand for steel from the automobile industry, the putting of the new Ford car definitely upon er rin t ne dh of: . s Rasen Bemus d ee: 
This the market ts held te premise better demand from that industry. 6.5 percent mining timber. This leaves a small 

r. : . . : 
yea While aarti centaiten tp Mnet tn cenleatinedd ee a sade percentage that is taken up in other kinds of 
must : — : ~_— triste stocks, as oak, walnut, boxwood, plywood etc. 
. in the crops produced, in general farm prices have been better than for several years. The “ A 
itself ansennd endiien Gesmncee faite Waals Gini cilleatad be exticune We are not bound to any one firm in the 
ie tne i v - United States,” Mr. Makodzub asserted. “We 

FARMING demand upon the rural retail distributing trade. Corn and cattle, particu- . : te 
table - see -are free to sell anywhere in this country that 
. tasty, have been eslling at geod prices and there are signs indicating that the we desire to sell and to any firm. This will en- 
situa- farming industry as a whole is quite firmly established on a more profitable basis. As a conse- able us to carry out our experiment i. 
tained quence there is evident a disposition to make improvements that nave long been delayed owing thorough manner.” 
rye to inadequate vetume. One of the cargoes arriving in the United 
t the en unl Providence, R. L., 
Reports of the American Petroleum Institute indicate an average daiy output of crude oil for States has been unloaded at = . ‘¢ < 

anges. and the others at Brooklyn, N. Y., and Kear 
which the week ended Nov. 26 as 2,496,350 barrels, compared with an output of 2,466,950 barrels for the ny, N. J. 
ancial | week before. The total production of soft coal, including lignite and coal In his conversation with the American Lum- 
in at FUELS coked at the mines. is estimated by the bureau of mines at 9,945,000 tons for BERMAN representative, Mr. Makodzub showed 
oe cal the week ended Nov. 19, an increase of 481,000 tons, or 5.2 percent, over the an unusually thorough knowledge of the lum- 
ociee week: before, during which, however, Armistice Day was observed partially. ber industry in this country. In fact, it is hard 
cme to realize that he left Russia only two months 
oe ago and that this is his first visit to the United 
een a States. 
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Realm of the Retailer 











San Bernardino, Calif., the Gateway City 


Called the Capital of the Orange Country and Holds Exposi- 
tion Annually—Lumber Dealers Finance 
Patrons and Find It Pays 


Probably no person knows any place— 
even his native town—with complete thor- 
oughness. He may know his way around 
the streets, be fairly well acquainted with 
many people, have statistics about manufac- 
tures and bank clearings at his tongue’s 
end, have a general impression about the 
personality of the place. But even so there’s 
endless comedy and tragedy, endless aspira- 
tion and disappointment, about which he 
never hears or which he senses but dimly. 
There are even social and business forces 
working under the surface which escape him 
for the time being and which eventually 
emerge to make him wonder if he’s only a 
stranger in his own town. And if these 
things are true in the place where a person 
lives his daily life, how can he hope to 
understand and savor those places where he 
is but a casual visitor? 

The Realm has been reflecting on these 
things as a result of a California trip. 
Our mind is crowded with impressions of 
this great, Sunny State; its cities, its vine- 
yards and orchards, its crowded highways, 
its deserts and mountains, its seaports, its 
busy and energetic people. How is a person 
to understand all these’ things and sense 
their flavor and meaning; and how is he to 
pass on to the readers of this journal any 
fair and balanced idea of them? We are 
giving away no guarded secret when we say 
that this anxiety is always with us, east or 
west, as we travel in search of material for 
this department. So we hope that our tol- 
erant readers will keep it in mind that we 
never try to write the final and encyclo- 
paedic account of the points visited, whether 
they are in California or Indiana or Massa- 
chusetts. These articles are made up of im- 
pressions, verified as best they can be under 
the circumstances. We’re merely trying to 
take you about with us and, with the help 
of friendly dealers, to point out some of the 
things that pass before our eyes. 


In the Orange Country 
At the present writing the Realm is back 
from the seacoast in the city of San Ber- 
nardino; probably the largest city in the 


Orange Empire. The orange show is held 
here annually; an exposition that has oc- 
curred each spring for many years and that 
has received nation-wide attention. It is 
housed in a great, permanent building some 
800 feet in length, and the displays are 
magnificent in design and execution. Most 
of the orange packing plants are in neigh- 
boring towns where they can be near to the 
groves; much as the lumber yards supply- 
ing farmers of the middle West are to be 
found in the small towns around the larger 
cities. But San Bernardino is none the less 
the informal capital of the orange country; 
handles the banking and finance and serves 
as the center of this vast industry. It is a 
city of some 40,000 people. Like many other 
of these western cities, it has much more 
than doubled its population since the war. 
But San Bernardino has a variety of in- 
terests in addition to the business of han- 
dling oranges. In the first place it is at the 
foot of some very impressive mountains. 
At the time of my visit these mountains 
were capped with snow, and the clouds hung 
around the peaks. There are a couple of 
notable passes near here, and this gives the 
place the name of “Gafeway City,” a name 
shared with it by one or several other of 
the cluster of towns and cities in the im- 
mediate neighborhood. These mountains are 
a natural and easily accessible summer play- 
ground for the people of Los Angeles and 
indeed of all southern California. Among 
the attractions of the San Bernardino Moun- 
tains is the Rim-of-the-World Drive, a scenic 
highway some hundred miles in length, 
much of it lying at an altitude of more than 
a mile. These mountains have a number of 
resorts, and they say that during the season, 
and especially on holidays, thousands of 
people are to be found there. These outings 
may last a day or a season. Naturally there 
is a market for cottages and camps, and a 
number of contractors, located either in the 
mountains or at San Bernardino, are work- 
ing this market in connection with the local 
lumbermen. For instance, in the yard of 
the John Suverkrup Lumber Co. I saw a 
placard announcing “Mountain Cabins, two 
rooms complete, $195. 








The John Suverkrup Lumber Co. does a nice business in movable 
breakfast chairs and tables 


F. A. Robbe, Contrac- 
tor, Suverkrup Lumber 
Co.” All the yards, I 
think, have given this 
mountain trade some 
thought, and the per- 
son who wants to 
build can get instant 
service; either stand- 
ard cottages all de- 
signed and priced at 
a lump sum, or any 
special design that he 
may want. 

The so-called deserts 
are not far away, 
across the mountains. 
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View of one of the displays at the orange show, 
held annually at San Bernardino 


Every one has heard of the Mojave Desert. 
It should be understood, however, that much 
of this desert country is fertile and needs 
but to be watered to become highly produc- 
tive. That matter of water, of course, is 
a problem; but at many places it has been 
solved, and prosperous towns and settle- 
ments are growing up. 

Well, San Bernardino, located at the gate- 
way of the mountains, is the logical place 
from which these settlements draw their 
supplies. Much of these goods travel by 
truck; not a specially difficult task over the 
excellent roads. These trucks and truck 
trains are the modern equivalent to the old 
wagon trains. In this city of metropolitan 
appearance and lovély residences a person 
sees Many men wearing riding breeches and 
boots or leather puttees, wide hats and mar- 
velous sunburn. Some of them are these 
desert truck drivers. Some, of course, wear 
the costume to work in the orange groves. 
It’s an outdoors town; and sport clothes, 
including numberless knickerbockers, are 
much in evidence. 


A Notable Jobbing Center 


This desert traffic is but part of the dis- 
tributing trade of the city. It’s a notable 
jobbing center, located on the main line of 
the Santa Fe, and supplies many of the 
towns of the Orange Empire. The Santa 
Fe has a division point and shops here, and 
the industrial payroll is an important part 
of local prosperity. So even a superficial 
survey discloses a_ diversified industry. 
Quite a number of large companies maintain 
distributing plants here, and all indications, 
including quantities of new business blocks, 
point to rapidly expanding commerce. Sev- 
eral office and retail store buildings are 
under construction as this is written. The 
city has an impressive new court-house, 
mostly built last year. 

The city has some impressive residence 
sections, as have all these cities in the 
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cluster formed by the development of the 
Orange Empire. Riverside perhaps leads in 
this respect, and Redlands is especially 
busy with the business of the physical han- 
dling of the orange crop. Already a number 
of estates are being built in the mountains 


near San Bernardino, and those people who - 


watch these things predict a great future 
along this line. California has already ac- 
cumulated much wealth, and no insignifi- 
cant part of it is being expended in develop- 
ing these stately country homes. No part 
of the State has any monopoly, but San 
Bernardino expects confidently to gather its 
share of this country life with its incidental 
construction of great houses. 


Company Finances Home Builders 


J. F. Hamilton, of the Hamilton-Gill Lum- 
ber Co., described briefly the financing of 
customers which his corporation undertakes. 
This company, in these financial arrange- 
ments, deals exclusively in what are known 
as first trust deeds. It will finance a suit- 
able prospect up to 60 percent; and it is 
possible to get additional money on second 
trust deeds. In fact it is rather customary, 
so we gather, for a person who desires to 
build to buy a lot at a small payment down 
with a second trust deed covering the bal- 
ance. Then Mr. Hamilton puts up 60 per- 
cent of the completed value on a first trust 
deed, and the owner uses what money he 
has to invest in completing the building 
instead of paying out completely on the lot. 

“This financing that we do,” Mr. Hamilton 
said, “has helped stabilize the house build- 
ing business by assuring quality of con- 
struction and by putting the proposition on 


officially with some other financial concerns, 
so we have good contact with persons desir- 
ing to buy our trust deeds. There’s a great 
quantity of investment money here, belong- 
ing to private capitalists. This is proved 
by the steady demand for our deeds. Fre- 
quently we have a considerable waiting list. 


Aiding Carpenters Increases Business 


“Our methods work not only for persons 
who want to build homes for themselves but 
also, to a certain extent, for carpenters 
who want to build houses for sale. It is 
rather common for a carpenter to own a 
few lots, and if he happens not to be em- 
ployed by some one else he may build for 
himself. If the plan seems attractive, we 
help him do it. I know of one carpenter 
who has built and sold a dozen or more 
houses in the last two or three years. This 
is a matter that needs some care, for if he 
builds too cheap a house he comes directly 
into competition with a certain class of 
other houses built for sale that are not so 
well constructed as those must be that we 
finance, and he may find that buyers will 
be puzzled by the extra price that he must 
ask. This difficulty is well known and can 
be avoided in advance. 

“We find, too, that this method enlists 
our contractors in our service in a satisfac- 
tory way. All these men know people who 
have it in mind to build. Their friends talk 
to them about building as you talk to your 
doctor about your health when you meet him 
casually. A builder attracts confidences like 
that, because of his business. He can fre- 
cuently interest these people in going ahead 
with their plans by telling them of our 








The San Bernardino branch of the Hayward Lumber & Investment Co. 
has a neat bungalow office to aid in attracting patrons ° 


a sound basis that is safe all around. Like 
other cities all over the country, we had our 
share of incompetent contractors. They 
were not necessarily dishonest by deliberate 
intention, but they lacked experience in a 
business way; didn’t know how to figure 
bills and the like. Many of them felt driven 
to skimp houses to keep from going broke. 
Under our plan we encourage good con- 
tractors. We don’t add any extra profit to 
the materials we sell by reason of this 
financing, for we stay on the general price 
level of the town. But we do see to it that 
the house is well built and that good mate- 
rials go into it. We inspect the construc- 
tion right along as the house is going up. 
We have something to do, in an informal 
way, with the selection of the contractor. 
The contractors working with us know how 
to figure bills so that they make a fair profit 
even when delivering a well built and un- 
skimped house. The total result is a good 
house with an adequate resale value at a 
reasonable price. 

“My partner, J. B. Gill, is president of 
one of the local banks and is connected 


— 


tables to match. Tables can be folded up 
and pushed aside or used for other pur- 
poses. So to that extent the built-in idea of 
several years ago has introduced the com- 
pany to the furniture trade. It handles 
many of the specialties of house construc- 
tion, and of course it handles stucco. Ap- 
parently running a lumber yard without 
handling stucco, here in California, would 
be like fishing without bait or like holding 
an election in Chicago without calling out 
the police reserves. But even so, quite a 
quantity of wood siding is in evidence. The 
big warehouse in which the office is located 
is equipped to handle lumber stored on end. 
No Californian would think it worth while 
to mention such a fact. To him it would 
be as self evident as the statement that 
when people walk they stand upright. We 
noticed the warehouse of the Hammond 
Lumber Co. in this city. It has four alleys, 
three with end-storage bins. 


City Has Interesting History 


There are a number of other yards in the 
city, such as the Bettingen, Chapin, Mt- 
Cormick and Hayward. Several of the man- 
agers were away, and the others told us in 
the main the same facts already mentioned 
above. 

San Bernardino has quite an extensive 
history. Like many other points in Cali- 
fornia, its early settlers of European stock 
were the Spanish missionaries. The first 
missionary expedition of the Padres entered 
the valley as early as 1774, but the first 
settlement in or near the town was made in 
1810. The first settlement by people from 
the United States was made in 1851 by 








financing plan. 
ways.” 

At the entrance of the Suverkrup Lumber 
Co.’s yard we saw our old friend Bill Ding 
on guard. This company has recently estab- 
lished a wholesaling department, with E. A. 
Cook, a veteran journalist and business pro- 
moter, acting as installing engineer. H. F. 
Suverkrup, head of the firm, told me many 
of the facts about the city mentioned earlier 
in this article. In the front lobby I noticed 
half a dozen chairs of different designs; 
wicker, painted wood and so on. I learned 
that these things are for sale by the com- 
pany. 


So it helps along in several 


Compact Furniture as Side Line 


The vogue for built-in breakfast furniture 
has rather passed out here. Ladies found 
these built-in articles to be very rigid ar- 
kangements, cutting into space and immov- 
able. The idea of a special and informal 
arrangement for breakfasts or other meals 
that do not call for the use of a dining room 
is so attractive, however, that this yard is 
catering to it. It sells these chairs and 





How the retail yard of the Hammond Lumber Co. at San Bernardino 
advertises some of its wares to the public 


Mormons, from Utah. These enterprising 
people, the Mormons, have a remarkable 
record as colonizers, and their history is 
most colorful. As pioneers, overcoming the 
obstacles of nature and carving out for them- 
selves a-place in a new country, they have 
had few if any superiors. Capt. Jefferson 
Hunt make the exploring trip, coming from 
Salt Lake City in 1850 and entering the 
valley by way of Cajon Pass. The Mormons 
laid out the city. They were expert at this 
type of engineering, as the wide streets of 
San Bernardino will testify. They founded 
a prosperous colony, and the place has been 
prospering ever since. I am told that some 
of the leading citizens of the city at present 
are descendants of these early pioneers. 
Building permits last year exceeded $3,- 
500,000. Bank clearings for the year passed 
the $100,000,000-mark. The Santa Fe shops 
are the biggest single industry and have a 
monthly payroll of more than $500,000. 





THE SLASHING of prices is a poor method of 
establishing confidence in a product or an in- 
stitution. 
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News and Business Ideas for Retailers 


Retailer Is Made Bank Director 


AMSTERDAM, N. Y., Nov. 28.—Walter H. 
Kelly, a prominent retail lumberman of this 
city, who has always been very active in the 
affairs of the Fulton-Montgomery Lumber- 
men’s Association, has been elected a director 
of the First National Bank of Amsterdam. Mr. 
Kelly has been engaged in the lumber business 
here alt his life. He was one of the founders 
of the Amsterdam Building & Loan Association 
in 1920, and has been a director and president 
of the organization. For the last nine years 
he has been a member of the local Board of 
Education. 


Retail Concern Records Progress 


Axron, Ou10, Nov. 28.—Recently the Akron 
Beacon-Journal, the city’s oldest newspaper, got 
out a big special edition to commemorate the 
completion of its fine new building. Among the 
prominent local business concerns represented 
with large advertisements therein was the 
Gough Lumber Co. with a half-page space jin 
which was presented a brief outline of the 
firm’s origin, progress and growth to its present 
prominent position. 

The company was incorporated May 7, 1917, 
by C. V. Gough, with capital of $100,000, which 
ten years later—Jan. 1, 1927—was increased to 
$400,000. The company recently has acquired 
some additional property, known as the Old 
Banner Foundry site and factory building, and 
is putting in a new mill equipped with modern 
machinery and tracks that will accommodate 28 
cars of lumber. Completion of the improve- 
ments, about March 1, 1928, will see this yard 


as one of the most completely equipped and best 
stocked yards in the State. 

The company has a complete service depart- 
ment with architects, draftsmen and estimators, 
whose services are at all times available to pros- 
pective home builders. Prompt service is one 
of the rules of the company, and with fifteen 
trucks and three teams in use it is in position 
to carry that rule into effect. 


A Campaign for Home Ownership 


AttLesoro, Mass., Nov. 28.—‘Say It with a 
Home and Raise Your Own Flowers,” is the 
slogan adopted by the Attleboro Chamber of 
Commerce in a remarkable campaign to make 
every citizen a home-owner. Lumber dealers 
are cooperating and are delighted with the 
results already accomplished by this notable 























A very attractive miniature house forms the central feature of this very effective combination of 
painted billboards, trellis work and house model, which is proving an effective business-getter for 


the Knox County Lumber Co., Vincennes, Ind. 


The display occupies a prominent position on a 


vacant corner lot in the residence section of that city 


da 





This Week’s Timely Tip 


Holds Monthly Get-Together Dinner 


Recently the editor of this department asked A. H. Vieth, vice 





president and treasurer of the Coudy Bros. Lumber Co., Granite 
City, Ill, to tell us of some plan or method that his company is 
using with practical results, so the “tip” could be passed along to 
American Lumberman readers. After reflection, Mr. Vieth replied 
as follows: 


“One idea of our own that we think is working pretty well is 
that of having a monthly get-together dinner for all of our em- 
ployees. This gives all the boys a chance to bring up any griev- 
ances they may have and get them ironed out, and also to make 
suggestions toward the betterment of the business. Sometimes 
a yard employee may make some suggestion that is beneficial to 
the executives and the office help, or vice versa. By having the 
dinner right here in our office and getting our feet under the table 
we get closer together and have a better understanding with our 
men. Naturally questions and sometimes slight misunderstandings 
arise between employees doing different kinds of work, and through 
this meeting better mutual understanding is had and a spirit of co- 
operation is fostered. The plan has been in operation now for 
three years, a meeting being held each month the year round with 
the exception of two or three months in the summer when the 
weather is too hot to permit holding them comfortably. We be- 
lieve that this plan has worked out very satisfactorily to all con- 
cerned. The men look forward to the meetings, where they can 
get together and discuss matters, ironing out difficulties and tak- 
ing advantage of any good suggestions that may be put forth.” 


Watch for Next Week’s “Tip” 











community endeavor. During the last three 
years the Attleboro Chamber of Commerce 
has been vitally interested in encouraging 
home building and home ownership in At- 
tleboro. Three moderately priced demonstra- 
tion houses have been erected in as many 
years, to give the prospective home owner 
some idea of what he can hope to secure for 
a small investment. These houses were all 
sold before completion and before they were 
ready for demonstration purposes. 

The first demonstration house cost $7,300 
including lot, house, grading and other items. 
It is of Dutch Colonial architecture, pleasing 
to look at, and containing all the modern con- 
veniences that go to make a real home. It 
has six rooms, fireplace, large bathroom, mod- 
ern kitchen and plenty of closet room. 

The second demonstration house cost $4,700, 
including lot, house, grading and other items. 
It is a Colonial bungalow, very attractive and 
convenient, and has many built-in features. 
The dining room was eliminated and in its 
place there was build a “diningette” with 
built-in seats and table. 

The third demonstration house, now being 
demonstrated, is the least expensive and is 
called the “Everyman’s House.” It cost $3,- 
800 complete, including the lot, house and grad- 
ing. It is a story and a half house with two 
bed rooms and bath room on the second floor 
and a dining room, living room and kitchen 
on the first floor. Southern pine graded ac- 
cording to American Lumber Standards was 
the specified material for this house. 

The Attleboro Home Building Association 
was organized three years ago by the local 
chamber of commerce to encourage the build- 
ing of homes by the financing of new homes 
through the granting of second mortgages. If 
the prospective builder has 15 percent of the 
entire cost of the house and lot, the Home 
Building Association will assist in financing 
the balance. In three years the organization 
has accomplished its purpose and has stimu- 
lated home building far beyond the expecta- 
tions of the chamber. 

The effort sponsored by the Attleboro Cham- 
ber of Commerce to make it possible for and 
a real temptation to the average citizen to own 
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his own home at moderate cost came to a 
climax when the third model home, at Park 
and Emery streets, was opened for public in- 
spection. The house and lot, complete, has 
already been sold by the Chamber of Com- 
merce for $3,800. 

Discussing the interesting project, Secre- 
tary G. Cornelius Baker, of the Attleboro 
Chamber of Commerce, said: 

The building of these houses by the Cham- 
per is intended to prove that a first-class home 
can be erected at a moderate figure, as an 
encouragement to residents of this city to own 
their own homes. We have proved the con- 
clusion that the finest form of investment is 
a home. It is the only form of investment 
whereby one can make use of the principal 
without depleting it. Living in your own home 
is like living on your capital without touch- 
ing a dollar of it. 


A January Clearance Sale 


Merchants in almost all lines will hold 
clearance sales just after the holidays. They 
will by this means convert into cash a lot of 
odds and ends, left-overs and slow-moving 
items. Why should not lumber merchants 
follow suit and convert a usually dull period 
into one of lively activity? Some are doing 
it—successfully, and with profit. 

“Last January after we had completed our 
inventory, we found that we had on hand 
hundreds of items of millwork and _ building 
material that were threatening to claim 
permanent space in our 
store and warehouses, 
These we determined to 





Company Increases Its Facilities 


Extmwoop, Wis., Nov. 30.—Work has been 
completed on the extensive improvements at 
the Elmwood Lumber & Grain Co. plant. 
Among the improvements is a large track 
warehouse, 24 by 70 feet, built to take care 
of the company’s increasing feed and flour 
business. A large coal shed, 20 by 60 feet, 
with five bins, also has just been completed, 
wherein 200 to 250 tons of coal can be stored. 
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Gives Personal Touch to Ads 


Stuart, Nes., Nov. 29.—The newspaper ad- 
vertising of the William Krotter Co., lumber 
dealer at this point, takes the form of a uni- 
formly-sized space the year around in the local 
newspapers, this space being headed in display 
type “Krotter’s Korner” with a sub-head in 
smaller type as follows: “Published weekly 
in the interests of the good folks who live in 
the territory served by the William Krotter 
Co.” In this space are published from week to 
week items of local interest, interspersed with 
references to jobs handled by the company and 
to the various goods and materials which it 
carries in stock. 

In addition, the company has just started 
issuing a semi-monthly letter to its customers 
and prospects. This letter is gotten up on the 
mimeograph, using the mimeoscope in connec- 
tion therewith for pointing up and illustrating 
the short sales talks, interspersed with epigrams, 


Home Builders—Attention/ 


four to five carloads of lumber arriving at the 
plant each day, in addition to having a large 
amount of switching to do. The company 
will supply its own motive power on the new 
tracks, and is now experimenting with a gaso- 
line locomotive which is claimed to be capa- 
ble of spotting all cars in the yards. 
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Editor Becomes Lumberman 


DevpHi, Inp., Dec. 1—Henry B. Wilson, 
for eighteen years a newspaper editor and 
owner at Delphi, has purchased an interest 
in the Metzger Lumber & Coal Co. at this 
point, becoming a partner in the business with 
Roy Metzger, of Lebanon. Both men are 
graduates of Indiana University and members 
of the same fraternity, and the business deal 
further cements a friendship of years. 


Meet to Discuss Fabricated Lumber 


Mempuis, TENN., Nov. 28.—Cognizance of 
the necessity for establishing standards in cut- 
to-length or fabricated lumber was taken last 
Tuesday by a meeting of some of the leading 
southern pine mills at the Peabody Hotel here. 
The call for the meeting came from J. M. 
Bissell, chairman of the Production and Re- 
finement Committee of the Southern Pine 
Association. 

In the absence of Mr. Bissell, J. F. Carter, 
field representative of the Southern Pine As- 
sociation, called the meeting to order:. 

Owing to the rather enthusiastic reports 
which had been published as to the great bene- 
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Increasing the Demand for Poultry Houses 


(Continued from Front Page) 
sold at prices sufficient to pay the cost of the lumber used in building 
them, the boys in the manual training classes donating their labor.” 
At every point the train was met with enthusiasm by the local people, 
and at many of the towns special entertainments were put on, such as 











Interested crowd greets arrival of train at Trinidad, Colo. 


barbecues, free moving picture shows, dances, athletic events, etc., which 
helped to attract the people to the train and the meeting. 

Quick results in the way of increased business came to the Peter 
Mintener Lumber Co., of Douglas, Wyo., according to a letter written 
the AMERICAN LUMBERMAN by H. W. Peters of that concern, as fol- 
lows: “This train has already increased our business to the extent of 
about $400, as we have traced the sale of one turkey house and two 
chicken houses to its visit. Our sales of special poultry house glass 
also have been very good since the train passed through here. There 
are three yards in this town and if the others have been benefited as 
we have the exhibit was indeed a good thing. Through traveling sales- 
men we have heard indirectly that the tour of this train through Ne- 
braska something over a year ago increased the lumber trade 50 per- 
cent in many small towns that it visited. The people seemed to turn 








School children and teachers await train’s arrival at Haxtun, Colo. 


out better in the small towns than in the large ones. About 600 visited 
the train here, while at Greybull, a town about half the size of Douglas, 
over 1,400 turned out.” 

The Longley-Templeton Lumber Co., at Powell, Wyo., has sent in a 
copy of the local newspaper which contained a double-page spread 
composed of advertisements of local business concerns under the cap- 
tion, “We Join In Welcoming The Better Poultry Special Train.” Fif- 
teen different business houses are therein represented by large display 
advertisements, including, of course, the Longley-Templeton company, 
whose advertisement is headed “Have a Good Healthy Poultry House.” 
The newspaper must have hunted up all the hen and rooster cuts in: the 
office, for the two pages are plentifully sprinkled with illustrations of 
chickens of all ages from fluffy youngsters just out of the shell to patri- 
archal roosters, and representing every breed. All together this was a 
good piece of teamwork and a great boost for better poultry in that 
community, which by the way, turned out more people (1,464) than any 
other point in Wyoming excepting one. 

Brief and to the point is the report of the V. C. Johnston Lumber Co., 


Lodge Grass, Mont., which concern writes: “Since the visit of the 
train we have sold one chicken house.” 

The benefits of the campaign, of course, are not to be measured by 
immediate sales, though many such sales have materialized. One great 
advantage of the visit of the train was that it afforded a point of con- 
tact and gave the dealers something tangible to work on in developing 
future business. For instance, the Southern Colorado Lumber Co., Trin- 
idad, Colo., writes: “As a result of this demonstration we have sold 
material for one large poultry house to a farmer, which to date is the 
only direct sale we can trace.” This firm adds these significant words: 
“We are at this time preparing a circular letter to go out to the entire 
community, advising the repairing and building of suitable houses for 
poultry, as demonstrated to the more than 800 people who visited the 
train. The results of these letters, of course, can not be measured at 
this time, but we will be glad to advise you later regarding same.” 

Need for time to let what they saw and heard “soak in” is seen by 
T. B. Groves & Co., Wray, Colo., who add, “our people are mighty 
hard hit, as we haven’t had a crop here for three years.” 

Charles M. Thompson, manager of the Boise-Payette Lumber Co.'s 
yard at Fort Collins, Colo., expressed the opinion that a great deal of 








Specimen laying house and brooder house, mounted on flat car 


good will result from the demonstration, adding: “We have had a 
number of inquiries regarding chicken houses, but at this time of the 
year the farmers all have provided for their flocks for the winter. The 
early spring is when we have the trade in this line, as the young chicks 
come in March and April.” 

W. F. Marker, secretary and treasurer, Newton Lumber & Manufac- 
turing Co., Colorado Springs, Colo., writes: “We think this demonstra- 
tion a very good idea, although we have not experienced an increase in 
demand for material for poultry buildings as yet. We certainly appre- 
ciate the interest that the AMERICAN LUMBERMAN takes in all matters 
relative to increasing sales of all kinds of lumber and building materials.” 

“This Better Poultry special has created a lot of interest here which 
will be O. K. for us later on,” writes the T. W. Vickere Lumber Co., 
Sheridan, Wyo., which town, by the way, had the biggest turnout of 
any in Wyoming, 1,842 persons passing through the train. 











A glimpse of interior of car devoted to turkey exhibits 
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The Klein Lumber Co., Yuma, Colo., reports 
that the visit of the train has resulted in in- 
creased energy and inspiration along poultry 
lines, though thus far no actual increase in 
sales has been noted. 

The Harris Lumber Co., Loveland, Colo., 
writes: “While we are not able to trace any 
immediate results to the special train, we be- 
lieve it has created quite a desire for better 
poultry. We have had a very good summer 
and fall for poultry houses, there having been 
a good many erected. Most of the new ones 
have been built from the plans approved by 
poultry authorities, which goes to show that 
while results from the recent demonstration 
may not be immediately apparent, they will 
show in the buildings that will be constructed 
in the future.” 

The Warren Lumber Co., Fort Morgan, 
Colo., writes that its business in poultry 
houses has been above the average this year, 
on account of increased interest in the raising 
of poultry. 

A very interesting letter has been received 
from W. B. Saunders, of the Saunders Lum- 
ber Co., Gillette, Wyo., at which town 1,548 
persons inspected the exhibit and listened to 
the lectures. Mr. Saunders writes: 


“The Better Poultry train aroused increased 
interest, which in turn will be reflected in our 
business though not in the form of a sudden 
rush. For the last two years we have given 
considerable attention to advertising poultry 
houses. Last year we had plans made of a 
number of poultry houses of different sizes 
and styles, besides hog houses, implement sheds 
and other small farm buildings. We had the 
bills of material figured for each of these 
buildings, showing what it would cost com- 
plete, and displayed the plans and figures at a 
booth at our annual poultry show, with very 
good results, not only as regarded the build- 


ings named, but we also received inquiries for 
materials for other jobs. We try to make a 
thorough study of the practical needs of our 
community and to supply those needs with what 
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Poultry Talk 


It never seemed to us of any prac- 
tical use to decide whether the hen 
preceded the egg or the egg came 
first. 








So when people spring that old one 
— it’s so old that I could feel its 
spurs and scaly legs in the dark and 
tell its age—I ask them this sensible 
one: 


Which is the better way to 
do—build the poultry house 
first and get the hens—or get 
the hens, and trust to luck 
until a hen house can be 
built ? 


It seems to us the safe, sensible way 
to proceed is to build the hen house 
first and give the flock good care 
and protection right from the start 
for that 100 percent egg yield. 


D. C. Curry Lumber Co. 








ye ee yr IC IC IC IC IC IC IC IC IC IC 0 I 








OCC CIC IC IC IC ICICI. 





. 
Wooster, Ohio 
COCIOICICIO OIC OOO cococicicocococy 
A acs | ae | ain | Sa | a | | | | aie | es | | | | es | es | | |e | as | | | S| S| a | | me | ae | | 








A retailer's advertisement that makes a strong 
bid for poultry house orders 


we feel is best suited, though always leaving 
the customer the privilege to use what his own 
judgment calls for. We feel that the dealer 
should at least be able to impart some practical 
information regarding the materials he sells, 
and the buildings to be constructed.” 

The Better Poultry special train consisted 
of ten cars, six of which carried poultry ex- 
hibits. One entire car was devoted to object 
lessons on turkey production and management. 
Regarding this feature of the train R. E. Foe, 
secretary and manager of the Foe-Saunders 
Lumber & Hardware Co., Greybull, Wyo., 
writes: “A great deal of interest is being 
shown in this territory in the poultry business, 
more especially turkey-raising. Last year be- 
tween $50,000 and $75,000 worth of turkeys 
were marketed at Greybull and Basin. There 
are a world of turkeys in the country this sea- 
son although we doubt if quite so many as 
a year ago, due to a wet spring, which caused 
some losses. We sold considerable material 
last fall and this spring to farmers in prepa- 
ration for raising turkeys, and we feel that 
this business is going to grow if the market 
stays good. We are endeavoring to keep alive 
to this situation, and to be of all the service 
we can along this line.” 

Another exhibit that received very close at- 
tention was that comprising a standard laying 
house and a brooder house, mounted on a 
flat car. This exhibit was arranged so that 
visitors could pass through these houses and 
see them in actual operation. 

The director of the poultry department of 
the Colorado Agricultural College, at Fort Col- 
lins, says that the tour of this train has re- 
sulted in great interest in better housing for 
poultry, as evidenced by thousands of re- 
quests received for bulletins describing a suit- 
able poultry house for western climatic con- 
ditions. 


Retailers Express Views on Convention Subjects 


The approaching season of retail conventions 
promises to be one of special interest and prac- 
tical value to the dealers who will attend these 
meetings, judging from the reaction of repre- 
sentative lumbermen all over the country, as 
well as of secretaries and other officers of the 
various regional and State associations, to the 
list of suggested convention subjects printed 
by the AMERICAN LUMBERMAN on pages 38 and 
39 of the Nov. 12 issue. 

“You have included a wide range of sub- 
jects,.every one of interest to the lumber dealer, 
and have rendered the retail interests a real 
service in suggesting these subjects for dis- 
cussion at the coming conventions,” writes 
O. D. Haskett, president O. D. Haskett Lumber 
Co., Indianapolis, Ind. 

“The list of possible convention subjects is 
valuable for its many suggestions, and we look 
forward to seeing this type of service cor- 
tinued in your splendid journal,” writes Allen G. 
Loehr, secretary-treasurer, Alabama Lumber & 
_— Material Association, Birmingham, 
Ala. 

“These are all good subjects and it would 
be interesting to hear every one of them dis- 
cussed,” writes W. F. & J. F. Barnes Lumber 
Co., Waco, Texas. 

“IT am very sure that the results of your 
questionnaire on convention topics will be most 
helpful to us in arranging our convention pro- 
gram,” writes Findley M. Torrence, secretary 
Ohio Association of Retail Lumber Dealers, 
Xenia, Ohio, “and we certainly appreciate this 
cooperation.” 

“T know that the report of your question- 
naire will be worth its weight in gold,” writes 
Don S. Montgomery, secretary Wisconsin Re- 
tail Lumbermen’s Association, who adds: “We 
have a number of things up our sleeve which 
are going to keep the pot boiling, so to speak, 
and unless I miss my guess, our next conven- 
tion is going to be about the liveliest one we 
have ever had.” 


“In making preparations for our last unnual 
convention your questionnaire of a year ago 
was very helpful to our program committee, 
free use being made of it,” writes J. F. Bryan, 
secretary Illinois Lumber & Material Dealers’ 
Association, Chicago, adding: “We want to do 
the same thing this year and wish you would 
kindly send three or four copies of the list of 
subjects for the use of our program commit- 
tee.’ 

Remodeling is Emphasized 


The outstanding importance of the subject 
of remodeling is emphasized by O. T. Barry, 
president Hawkeye Lumber & Coal Co., Cedar 
Rapids, Iowa, who writes: “Our experience 
for the last year would indicate that you were 
right in assuming that remodeling would be a 
big factor. The way your remodeling book, 
‘Old Homes Made New,’ went off is evidence 
of that. Our business this year has been very 
largely made up of remodeling work. Perhaps 
it is because we have so little else that we have 
given more attention to this phase of the lum- 
ber business, which fits in excellently with our 
combination of millwork and lumber plant. 
I saw somewhere a comparison of remodeling 
a five-year-old automobile with remodeling a 
twenty-year-old house; at any rate a $50 re- 
pair bill on an automobile is an expense item 
while $50 expended on a house is an investment. 

“We hear much criticism of the tendency of 
people to spend money for everything except 
a home,” continues Mr. Barry, “Yet I believe 
that expenditures in certain lines have a ten- 
dency to increase the desire for home owner- 
ship or home improvements. If a man buys a 
radio, whether he buys it on Will Rogers’ plan 
of 50 cents down, or any other, he is bound 
to sit-at home and listen to it. In fact, having 
a radio keeps at least part of the family at 
home part of the time. When a man sits listen- 
ing to a radio he has very little else to do but 
to look at the cracks in his ceilings and ob- 
serve various other things about the house 


which do not exactly appeal to him. As a re- 
sult he will think of remodeling his house. 
We lumbermen can thank the radio in part. 
at least indirectly, for the increase in remodel- 
ing business.” 

In an interesting and suggestive letter in- 
spired by publication of the questionaire on 
convention subjects, P. Vaughan, genera! 
manager Heffelfinger Company (Inc.), Hamp- 
ton, Va., says: 

“It is a hard matter to decide which of the 
suggested convention subjects for retailers are 
the most important, as they are nearly all vi- 
tally important to every retail dealer. 

Lien Law Changes 

“I have always contended that the present 
lien law is not fair to the dealer. The owner 
advertises for bids on a building, open in many 
instances to every Tom-Dick-and-Harry con- 
tractor nearby. He awards the contract to the 
lowest bidder, usually without requiring bond. 
The contractor may be one with whom you 
have done considerable business in small, short- 
time jobs, and you do not wish to offend him 
by asking security, feeling sure that your com- 
petitor whose mouth has been watering for the 
business will furnish him material without se- 
curity. The contractor, who has really taken 
the job at less than cost price, can not pay out. 
He has been drawing his weekly allowance; 
the owner has a building very cheap, and the 
material man holds the bag. What is the 
remedy ? 


Meeting Mail Order Competition 


“It is wonderful how many prospective home 
builders will look at an advertisement of ready- 
cut houses in a magazine and order one with- 
out consulting with or obtaining from his local 
dealer a price on the same house as pictured 
and described. The writer has in the past 
month picked up prospective purchasers of six 
ready built houses and sold them the same 
house they had picked out at 10 percent and 
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more saving to them, not counting the service 
which they would get, and the difference in the 
quality of the material. How can we reach 
these prospects and induce them to get prices 
from us before ordering? 


Direct Roofing Sales 


“We have been up against this proposition 
quite often; some of the manufacturers selling 
direct to the consumer in quantities as low as 
fifteen to twenty squares. On government bids 
for one hundred squares to a carload we have 
no show whatever, a number of manufacturers 
bidding direct at a price lower than they quote 
us. But our worst competition in roofing comes 
from grocery stores who buy from their whole- 
sale jobber and resell at a margin of profit 
of about 5 to 10 percent. I do not know how 
to meet this competition. 


Central Warehouses and Planing Mills 

“We believe this is a very practical idea for 
small communities and would like to have a 
chance to try it out. In a large mill doing the 
work of two or three small mills the cost of 
manufacturing should be at least 10 to 15 per- 


cent less. As to warehousing slow-moving 
stock, we have no doubt this would pay gcod 
dividends. None of the dealers in our com- 
munity can afford to buy certain commodities 
in carlots, and if bought in less than carlots 
the price we have to charge is so high as to 
practically kill the sale of the articles. 


Dealer Distribution and Price Cutting 


“One hundred percent dealer distribution 
would be like having a front seat in Heaven. 
and we believe will be harder to obtain. If 
the manufacturers and jobbers will keep off 
of jobs taking, say up to three or four carloads, 
we will be perfectly content for a while. 

“In our territory the cement manufacturers 
and the Virginia lumber jobbers are the great- 
est violators of this principle. Why should 
the cement people sell direct to the government 
or State and allow them a ‘dealer’s discount?’ 
Why should the lumber jobber sell direct to 
your best customer and then ask you to buy 
from him? 

“But the greatest of all our troubles is price- 
cutting. What we need is cooperation and 
mutual understanding, and I believe thar 


through our State organization this can be 
brought about.” 





Minnesota Compensation Rates 


MINNEAPOLIS, MINN., Nov. 28.—Instead of 
increasing the premium rates for lumber yards 
and material dealers, classification Nos. 8231 
and 8232, from $2.59 to $2.97 per $100 of pay- 
roll as originally proposed, the Minnesota 
workmen’s compensation insurance board has 
reduced the rate on those classifications to 
$2.58 with a minimum premium of $34. 

The Northwestern Lumbermen’s Association 
gathered statistics from member yards and 
appeared at three hearings in St. Paul, Minn., 
before the board to oppose any increase in 
premium rates against lumber yards or mate- 
rial dealers. The effect of its representation is 
indicated by a reduction instead of an increase. 





Many retail lumbermen use newspaper ad- 
vertising to get leads, and follow these up with 
direct mail and plan books. 


American Lumberman House Plan No. 160 
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Here is a design for a cottage, of 
the English type, that gives due 
prominence to that ever popular fea- 
ture, the sun parlor. The floor plans 
visualize a well designed interior. 
Those who are looking for a house 
of rather striking design, at the same 
time in perfect harmony and good 
taste, will want to take more than 
a passing glance at this design. 

Complete working drawings of 
this plan, with list of material and 
specifications, may be ordered from 
the AMERICAN LUMBERMAN at $3.50. 

Electrotype of the house, made 
4 inches wide for use in newspaper 
advertising, will be furnished at 
$2.75, and electrotypes of the floor 
plans, 2 inches wide, for $1.65 each. 
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‘*Personalized’’ Service Proves Trade Winner 


PHILADELPHIA, Pa., Nov. 30.—A lumberman 
visiting any eastern coast resort will be im- 
pressed with the vast amount of lumber that 
finds its way into use for various purposes, at 
these places. Every seashore town, especially 
those on the Atlantic Coast, boasts its “board- 
walk.” Nothing but a wooden way will satisfy 
the visitors to those towns where the ocean 
waves advance and recede with the tides. And 
as the town grows the boardwalk stretches its 
length like a huge caterpillar basking in the 
sun. In some Jersey coast towns the board- 
walk extends for miles along the sea. This 
item alone affords an outlet for a huge amount 
of lumber. 

Another profitable outlet is supplied by the 
fishing interests that build wooden piers far 
out into the ocean and bays. The fleet en- 
gaged in taking vacationists crabbing and fish- 
ing also must have docks, and with few ex- 
ceptions these landings are made of timbers 
and boards purchased from a local retailer. 

Summer homes, cottages, and small hotels 
occupied only a few months of the year are 
invariably of wooden construction. Along the 
east coast brick and stone are practically un- 
available unless transported from a great dis- 
tance. Frame buildings, therefore, receive 
the popular vote from the economic viewpoint. 
Then, too, when high tide soaks the lower 


has been our experience that the proper use of 
a service man, a system, and advertising form 
the keynote of success.” 

In other words, Mr. Goslin has perfected 
a plan which he uses as a weapon to overcome 
those perplexing problems which sprout up in 
the retail place of business almost continuously. 
It is almost taken for granted in this day that 
the lumber yard is to be spick and span, the 
office flooded with sunlight and the greeting of 
the boss cheery. Then, too, the desirability 
of an uptown office likewise has been empha- 
sized before. This is all a matter of course 
with the Goslin company. And to those fac- 
tors, it has added the service man. 

When an old sea captain decides to sail 
again on the sea of matrimony he calls at 
the Goslin yard and makes known his inten- 
tion of altering his modest little home along 
the bay, and adding another room, or perhaps 
two. When asked how much material he 
wants to order, he scratches his head and 
looks confused. Right here the service man 
steps into the picture. The job at the Goslin 
plant is filled by A. S. Richman, a former mill- 
man who knows his lumber as well as any 
huckster knows his onions. In this particular 
case, the service man, accompanied by the cap- 
tain, motored to the home which the old 
seaman wanted to dress up. In a short time 


small barn. The day before that the service 
man had planned a number of laying houses 
for an egg farm and came back with a much 
longer order than he had anticipated, be- 
cause his suggestions had aroused the enthusi- 
asm of the poultry breeder. 

The service man is not a salesman. Al- 
though he very frequently brings in orders, 
he does not directly solicit business. His job 
is to offer complete service to Goslin customers. 
Even though many of the duties that he per- 
forms do not directly result in orders he over- 
looks no opportunity to create good-will and 
prestige for his firm. 

The second factor in retail lumber yard suc- 
cess is a system whereby the advertising, sales 
and credit departments are merged to produce 
a maximum amount of business and give com- 
plete service to each client. The system 
worked out by Foster Goslin is almost ideal 
for any lumber yard. Its simplicity should 
make it a favorite with dealers who seek to 
avoid unnecessary bookkeeping detail and at 
the same time wish to keep a complete record 
of all transactions relating to each individual 
doing business with them on either a small or 
large scale. 

The system is complete on a 5 x 8 card. 
When the new customer goes on the records 
his name and address are written first of all, 














GROUP OF EMPLOYEES AND DELIVERY FLEET IN FRONT OF BUILDINGS OF T. S. GOSLIN LUMBER CO. 


floors, wood dries out more quickly than any 
other building material, without leaving any 
evil after effects. 

With such a fertile field for the lumberman 
it is a foregone conclusion -that the competi- 
tion is anything but dull. And as a matter of 
fact the possibilities so obvious to hundreds 
of visitors lure many retailers to consider seri- 
ously the removal of their businesses to a sea- 
shore city. 

_To get the business and keep it the seaside 
seller of lumber must be alert every minute 
of the day. An example of how a resort busi- 
ness can be conducted with profit is retold here 
after observing for some time the methods 
used by the T. S. Goslin Lumber Co., located 
at Wildwood, N. J., a coast resort seventy 
miles from Philadelphia. The Goslin system 
is applicable to any yard with only those slight 


adjustments necessary to, meet the needs of 


contrasting localities. 


According to H. Foster Goslin, active man- 
ager of the company, there is nothing wrong 
with the retail lumber business today. It is 
only necessary to apply certain modern ideas 
in merchandising to bring about greatly im- 
proved business conditions. “Every one 
knows,” said he, “that complete service must 
be rendered by the retailer in order to land 
the orders and retain old customers. Many 
theories have been advanced as to the best 


method of dispensing complete service, but it, 


the service man had measured the space, sug- 
gested a number of interior alterations and 
written up the order. 

When he returned to the office a man who 
wanted to build a pier alongside his bath house 
was waiting. The service man hopped into his 
blue and gold coupe and rolled out to the site 
of the proposed landing. Within a few mo- 
ments he had made the necessary measure- 
ments, figured exactly the quantity of lumber 
and rails needed, and was able to quote prices 
to the customer. 

Two oystermen wanted to know exactly how 
much would be required to build a shed to 
store and sort their daily hauls of bivalves. 
They were sufficiently good carpenters to 
build the structure but lacked the mechanical 
training necessary to estimate precisely the 
size and quantity of materials needed. The 
service man was again on the job and with 
his little pencil and pad not only helped the 
customer to save money but landed a nice 
order for his yard. 


Mr. Richman, the service man, brings in 
business every day. The farmer and the poul- 
tryman look on him as a friend. Out in the 
sparsely populated districts where carpenters 
are not available and every man does his own 
building and repairing they all know him. On 
this particular day there was an inquiry from 
a farmer who wanted Mr. Richmond to come 
out and tell him what was needed to build a 


with his reference and rating. The story of 
his purchases from month to month can be 
read at a glance. The dates of follow-up let- 
ters and calls also appear on this side of the 
card, with other space for checking up his 
alacrity, or lack of it, in paying the account. 

Before his initiation as a full-fledged cus- 
tomer, a “deserving prospect” is entered on 
the reverse side of the card. That term, “de- 
serving prospect,” may need amplification. 
Ordinary prospects filter in every day. The 
salesman, the service manager, and the adver- 
tising man all pull dozens of daily questions 
regarding lumber and building materials. All 
employees carry small pads which are headed 
“Inquiries from Prospective Purchasers.” On 
this slip of paper the prospect’s name is en- 
tered, his question set down, and a memoran- 
dum made of the prices quoted. These are. 
followed up by the company’s “Home Building 
Service Questionnaire,” which is also sent to 
all who request a plan book. Its object is 
to weed out mere curiosity seekers and save 
money on the expensive plan books. An in- 
quirer who fills out the form and tells what 
kind of a house he is thinking of building, 
and how he is situated financially and other- 
wise, is entitled to a plan book and receives it 
promptly. When the plan book is mailed he 
is placed on the “deserving prospect” list and 
worked regularly by the advertising depart- 


(Continued on page 62) 
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Invention Measures Moisture Content 


Lumber manufacturers for a number of 
years expended much time and effort in an 
attempt to control the three vital agents 
necessary to the proper seasoning of their 
product. With the aid of the Forests Prod- 
ucts Laboratory and the unselfish codpera- 
tion of the manufacturers of kiln-drying 
equipment, temperature, humidity and cir- 
culation have been at last brought under 
control, and the dry kiln operator is in a 
position to calculate with fair accuracy the 
condition of his operation so far as these 
factors are concerned. 

Time was when few kiln-operators rec- 
ognized the factors of circulation and hu- 
midity, and the only concern felt about tem- 
perature in the kiln-chambers was as to 
whether or not there was danger of setting 
the outfit afire. As a safeguard ordinary 
thermometers were placed at convenient 
points in the kilns, with peep-holes or win- 
dows located so that the watchman, or 
whatever person there might be in the vicin- 
ity, might look in occasionally to see whether 
or not the kilns were getting too hot. Later 
the recording instrument was developed 
which made a chart of temperatures devel- 
oped over a given period in order that the 
mill manager and the insurance inspector 
might be in a position to keep advised in 
regard to the operation of the dry kiln so 
far as the matter of fire-risk was concerned. 
It was rare that the subject of proper sea- 
soning ever came to mind. 

Later it was discovered that humidity had 
something to do with proper seasoning of 
lumber, and the automatic temperature-re- 
corder was transformed into a temperature- 
humidity recorder-controller which regu- 
lated and controlled the factors indicated 
by the name of the instrument. The third 
factor, circulation, was brought under control 
by means of various devices according to 
the type of dry kiln. With these things ac- 
complished most seekers for knowledge 
along the lines of scientific kiln drying were 
ready to close the chapter as far as equip- 
ment and mechanical devices were con- 
cerned, recognizing at the same time the 
still existing physical handicaps that stood 
in the way of obtaining accurate information 
as to just what was transpiring inside of 
the chambers of their seasoning plants. 


Getting Moisture Content Data Difficult 


The most exasperating problem was the 
difficult, if not impossible, task of obtain- 


[By E. E. Hayes] 


lumber while undergoing the seasoning 
process, which information is vitally essen- 
tial to the operator that he may calculate the 
progress of drying at various stages in order 
that he may map out the most desirable 
drying schedules for various classes of stock. 
This is the condition as it exists today. 
The common method of testing the rate of 
drying is by placing sample boards in the 
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Typical Layout of Electric Scales as Used in 
Dry Kilns 


loads of lumber in the chamber, or cham- 
bers, removing these boards from time to 
time to weigh them and calculate progressive 
moisture contents. To do this the kiln 
operator must open the doors of the kiln 
several times during the run of the charge, 
thus upsetting periodically all temperature, 
circulation and humidity conditions that even 
the most modern kiln design makes possi- 
ble. It is intensely disagreeable and at 
times dangerous to the operator, who must 
go inside the chamber to place, remove and 
replace these samples. The samples must 
be small, and unless end-painted lose a cer- 
tain amount of moisture through end-drying. 
On top of this, after they are removed from 
the dry kiln they are subjected to atmos- 
pheric humidity either higher or lower than 
that of the chamber from which they were 
removed, and by the time they have arrived 







ure they are not at all representative of the 
lumber in the kiln from which they were 
removed. 

It remained to a young electrical genius 
the task of solving this baffling problem. 
Some months ago T. E. Heppenstall, em- 
ployed by the Long-Bell Lumber Co. at 
Longview, Wash., happened to be called by 
some routine duty to the dry kiln at the 
west unit. Observing the difficulties en- 
countered by the man in charge of this de- 
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partment in an effort to map out drying 
schedules Mr. Heppenstall inquired if it 
would not be rather handy to have an instru- 
ment that would automatically give a dial 
reading of actual moisture contents of lum- 
ber inside of the kilns or record on this 
dial exact moisture conditions continuously 
from the beginning to the end of the dura- 
tion of drying. The kiln operator volun- 
teered the information that “there ain’t no 
such animal.” Mr. Heppenstall then pro- 
ceeded to create such an animal. And those 
who have seen the Heppenstall electric 
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another great stride has been made in the 
perfection of processes for scientific kiln 
drying of lumber. 


Can Ascertain Stage of Drying 


By means of this newly invented device 
the operator is able to readily ascertain the 
exact stage of drying, rate of drying, or 
changes in rate of drying from any condition. 
He is able to check by a visible chart the 
effects of various combinations of tempera- 
tures and humidities without any more effort 
than a glance at the dial. The moisture 
contents shown are actual moisture condi- 
tions of lumber in the dry kilns at the time 
indicated. No calculating or weighing of 
samples is necessary, as the actual moisture 
contents based on dry weights can be read 
directly from the dial. 

The device consists of a scale mounted 
on the roof of the kiln from which is sus- 
pended a hanger through the roof into the 
kiln chamber, the steam in the kiln being 
prevented from escaping by means of a 
canvas sleeve or other form of bellows. 
Or if desired the scale may be placed inside 
the kiln. Several full length boards are 
placed in the hanger, the actual green moist- 
ure content having been determined before- 
hand. The scale beam is electrically con- 
trolled from an instrument which may be 
located at any convenient point, this instru- 
ment consisting of a dial, two conducting 
lamps and a controller handle. The weight 
suspended from the scale beam is regis- 
tered on this dial by turning the controller 


handle until the indicating lamps signify 
a true balance. A curve drawing instru- 
ment is provided which gives an ink record 
of any particular chamber in which a test 
is being made or any information as to dry- 
ing stages which may be desired. This 
curve drawing may be made either by 
weights in pounds or by percentages of 
moisture content. 

A complete installation of the Heppen- 
stall device on a standard battery of kilns 
would consist of a scale located on the roof 
of each kiln with the necessary hanger, plat- 
form or pan, three wires running from each 
scale to a central location, probably the of- 
fice of the kiln operator, where one indicat- 
ing meter could be used, plugging in on any 
kiln in the same manner as a telephone oper- 
ator plugs in on the number desired. 

In addition to the advantages already men- 
tioned this new invention enables the kiln 
operator to stop his drying at exactly the 
moisture condition he may desire, thus en- 
tirely eliminating guesswork at this im- 
portant point, a consideration which is grow- 
ing more important each year as the markets 
for lumber come in contact with users who 
demand specified moisture contents in stock 
entering into the manufacture of their com- 
modities. 

Accurate History of What Happened 

The accompanying graph represents the 
first accurate history of what actually hap- 


pened inside of a standard commercially 
operated dry kiln, being one of the repre- 


sentative tests run at the Long-Bell Lum- 
ber Co., West Fir Unit, Longview, Wash. 
The temperatures and humidities were ob- 
tained with one of the regular standard tem- 
perature-humidity regulator-controllers now 
offered by several manufacturers of such 
devices. The moisture content line repre- 
sents the data furnished by this new device 
of Mr. Heppenstall’s. It will be noted that 
shortly after the initiation of the run the 
humidity was regulated upwardly, arriving 
at a peak of 100 percent six hours later, 
then beginning to drop sharply until it 
reached a low level of 62 percent fifty-five 
hours later and following this line until the 
end of the drying. The temperature was 
regulated upwardly until it reached 180 de- 
grees 24 hours after the initiation of the 
run and held to this line. It will be noted 
that the initial moisture content, influenced 
by the working of the spray, rose from 32 
percent to 37% percent seven hours after 
the initiation of the run, after which it 
dropped continuously, slowing down in its 
decline more and more as it approached 
the end of drying, and concluding with a 
final moisture content of between 8 and 9 
percent. 

Mr. Heppenstall has to his credit several 
devices which are marked aids to economy ° 
and efficiency in the operation of lumber 
manufacturing plants, and those who have 
watched the development of his electric 
moisture contents scale feel that he has 
made a strikingly substantial contribution 
to the science of kiln drying. 


Completing National Trade Extension Forces 


Wasuincton, D. C., Nov. 28.—Edward J. 
Fisher, for the last six years transportation 
manager of the Northern Pine Manufacturers’ 
Association, will be manager of the Minneapo- 
lis-St. Paul district office of the National Lum- 
ber Manufacturers’ Association. The office 
will be formally opened on Dec. 10 in the Lum- 
ber Exchange Building. Mr. Fisher’s appoint- 
ment was made possible through the courtesy 
of the directors of the Northern Pine associa- 
tion, who authorized President R. R. Bailey 
and Secretary W. A. Ellinger to release him 
in view of the larger field of service in the 
trade extension organization. 

From 1911 to 1918 Mr. Fisher was employed 
in the transportation department of the Soo 
Line, later going to the traffic department of 
the Shevlin, Carpenter & Clarke Co., of Min- 
neapolis. He is a past secretary-treasurer of 
the Twin Cities Hoo-Hoo Club, and is now a 
member of the board of directors. He also is 
a member of the Traffic Club and the St. 
Anthony Commercial Club of Minneapolis. Mr. 
Fisher likewise is a member of the lumber 
committee of the Northwestern Regional Ad- 
visory Board of the American Railway Asso- 
ciation. 


Additions to Central Division Staff 


Douglas N. Waddell will report to the cen- 
tral division office on Monday of next week. 
He will assist Manager W. F. Shaw in estab- 
lishing contacts with industrial users and cor- 
relating work throughout the district. Mr. 
Waddell is a graduate of the University of 
Missouri in agriculture, and since graduation 
has spent two years with the Long-Bell Lum- 
ber Co. at Weed, Calif., working in the saw 
and planing mills, and three years with the same 
company at Longview, Wash. 

C. F. Miller, of Ft. Dodge, Iowa, will join 
the central division staff on Dec. 1 as a repre- 
sentative of the National Lumber Manufactur- 
ers’ Association in the field of agricultural en- 
gineering, it is announced by Walter F. Shaw, 
division manager. Since his graduation in 1926 
from Iowa State College, where he specialized 
in agricultural engineering, Mr. Miller has 
been employed by the Johnston Clay Works, of 
Ft. Dodge, as a salesman and architect. He 


has a wide acquaintance throughout the middle 
West and his work has brought him ir con- 
tact with the erection and sale of every type of 
farm building. 

William E. Griffee will report to the central 
division office in Chicago on Thursday of this 
week. He is 27 years of age, a graduate of 





Slogan Writers Take Notice 


The $15,000 slogan contest of 
the National Lumber Manufactur- 
ers’ Association closes in twelve 
days from the date of this issue. 
The contest officially ends at mid- 
night Dec. 15, and all entries must 
have been submitted by then to 
receive consideration. Prelimi- 
nary judging is already starting. 
With the closing date rapidly ap- 
proaching, slogans in answer to 
this offer by the lumber industry 
of a “fortune for an idea” are com- 
ing in at a rate of 4,000 a day. 
Still a chance to win a prize! 











the forestry department of the Oregon Agri- 
cultural College. Following graduation, Mr. 
Griffee spent one year in selling for a West 
Coast mill, after which he worked in the sec- 
tion of industrial investigations of the Forest 
Products Laboratory. He specialized in woods 
waste and mill scale studies in the Inland Em- 
pire and northern Wisconsin regions. For sev- 
eral months, also, he served as contact man 
with industrial concerns, securing information 
regarding the marketing and use of various 


“little used” species. Mr. Griffee will replace 
C. B. Green, who goes to the Kansas City dis- 
trict office. 


To Start Work of Judging Slogans 


On Dec. 1 two groups of carefully chosen 
judges will start the work of judging the 
enormous number of slogans received in the 
$15,000 contest staged by the National lumber 
trade extension committee. On that date ap- 
proximately 70,000 individual slogans will be 
ready for the judges, and by the time the con- 
test closes on Dec. 15 it is anticipated the num- 
ber will reach 100,000. The two groups of 
judges appointed to do the preliminary work 
on the slogans will number 35 to 40, with the 
first group the larger numerically. The first 
group will give all slogans an examination and 
pass them on to the second group for another 
close scrutiny. The slogans considered suffi- 
ciently promising to pass both these groups will 
be turned over to a committee of prominent 
lumbermen, publicity experts and others, which 
will prepare from the best of them an eligible 
list. This list, in turn, will be passed on to 
the National trade extension committee, which 
will make the final decision. 

Slogans continue to roll into headquarters in 
huge numbers from day to day, indicating wide- 
spread interest in the contest to find the best 
slogan for the lumber trade extension cam- 
paign. Many of the contestants are obviously 
as much interested in promoting the use of the 
age-old building material that houses most of 
the nation as they are in capturing some of the 
prize money. The wide interest shown in the 
contest is highly gratifying to headquarters 
staff members. 


Plant Nearing Completion 


Laure, Miss., Nov. 28.—The 100,000-foot 
capacity plant of the Pascagoula Hardwood Co., 
in South Laurel is rapidly nearing completion. 
This company owns a very large tract of ex- 
cellent hardwood, largely gum, south of here 
along the Pascagoula River. It will have ample 
dry kiln and planing mill facilities, and also 
expects to operate a large veneer plant. 
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National Production, Shipments and Orders 


ee 


Wasuincton, D. C., Nov. 28.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 


Softwoods: 








Production Shipments Ord 

Week ended 1927, Nov. 19; 1926, Nov. 20— 1927 1926 1927 1926 : 1926 
ene Dee POMONA esc casecedcoaboctéccnce enteewee aden 65, 910 69,007,722 63,817,912 62,505,300 65,994,512 51,579,660 
West Coast Lumbermen’s Association............. eee e 120,323,026 107,025,490 95,385,766 111,012,684 97,513,361 94,306,267 
Western Pine Manufacturers’ Association. .........eseeeeee8. 25,865,000 23,868,000 24,086,000 28,743,000 ,692,000 24,869,000 
ns Serre JOE... go doe ceecesd covcececceset esos ,139, 8,711,000 7,203,000 6,464,000 5,282,c00 5,549,000 
North Carolina Pine Association..........sseeeceeseeees oes 7,580,058 7,055,933 7,671,184 6,168,268 5,619,000 7,089,872 
Northern Pine Manufacturers’ Association............+++. ‘ees 5,991,000 3,502,000 6,957,700 8,075,000 8,879,000 5,096,000 
Northern Hemlock & Hardwood Manufacturers’ Association... ,009, 2,541,000 2,283,000 2,468,000 2,544,000 1,763,000 

Total softwoods, one week...........-++. denkdknanunds +. 236,347,994 221,711,145 207,404,562 225,436,252 205,523,873 190,252,799 
California White & Sugar Pine Manufacturers’ Association... Re: «ieee dadwe CO BOGE © vvctocsa 

Porty-six weeks ended above dates— 
ns, ee, Cs 2b pee baneerenegee ee eeoeeneees ++ 3,084,229,093 3,356,434,731  3,028,526,592 3,445,777,494 3,039,963,098 3,396,359,209 
West Coast Lumbermen’s Association. .........eceeeeeeee8 +++ 4,249,972,462 4,882,213,364 4,172,309,562 4,910,919,380 4,191,354,970 4,889,734,380 
Western Pine Manufacturers’ Association. ..........+++e0- cook 506,000 1,515,147,000 1,370,987, 1,545,176,000 1,364,026,000 1,578,969,000 
California Redwood Association. .......seeceeceeceeeerecececs 356,314,000 357,333,000 950,000 347,031,000 397,614,000 359,895,000 
North Carolina Pine Association eho heetaneie ce henetecee6 oe 332,047,893 357,241,777 332 500,678 366,772,538 279,590,034 305,916,050 
Northern Pine Manufacturers’ Association... wetness etgesses .684 384,749,100 372,241,000 429,404,100 . 357,435,100 411,558,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 145,892,000 152,510,000 y 153,116,000 154,775,000 135,812,000 

Total softwoods forty-five WeekS.......ccececsseccccees 9,929,645,748 11,005,628,972 9,837,14 11,198,196,512 9,784,758,202 11,078,.243.6 
California White & Sugar Pine Manufacturers’ Association... 1'103.985.973 °.......... Vi9s'696 198 aon. Le. P _— 8, "7 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 

SNE ch lcuh sah cae 000 084 Ss beeUE a beens s Covdoeeenees 6 2,006,000 1,463,000 2,904,000 2,799,000 2,153,000 2,254,000 

PE Oe. swre bib ces the heehee mh tee se ewes Qaegecs 214,779,000 203,737,000 204,580,000 200,460,000 192,687,000 191,068,000 
Hardwood Manufacturers’ Institute— 

CUO WOE acccocecececncereererttecveccoeesorseceeeeneeece 16,097,000 18,832,677 14,483,000 18,892,975 15,962,000 18,012,185 

WUE HEE WOOD occ ccc ceeds cect ernsrssctncevocseeeesess 1,137,641,000 1,154,354,401 1,173,779,000 1,161,732,680 1,194,323,000 1,204,551,874 





National Analysis 


Wasuincton, D. C., Nov. 28.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended Nov. 
19—orders and shipments being shown as per- 
centages of production: 


One Week 46 Weeks 

No.of Ship- Or- Ship- Or- 

Association mills ments ders ments ders 
(n) South. Pine. ..106 98 101 98 99 
(n) West Coast...119 79 81 98 99 
(n) Western Pine. 36 93 76 101 101 
Calif. Pines*. 18 88 78 108 103 

(n) Calif. Redwd. 16 79 58 109 112 
(n) N. Car. Pine. 27 101 74 100 84 
Northern Pine 9 116 148 91 87 

N. Hem. & Hdw. 18 114 127 118 106 
All softwds.349 88 86 100 99 

N. Hem. & Hdw. 145 107 95 90 
Hdwd, Mfrs.’ . 
ae 1127 90 99 103 105 

All hardwds. 96 100 102 103 

All woods.. 88 87 100 99 


*Sixty-one percent of cut in region. 

#Units of production, each representing nor- 
mal daily output of 28,000 feet. 

The five softwood manufacturing associa- 
tions marked “(n)” have 'a_ standard _ for 
normal production, and for the week 315 of 
their members gave actual production as 103 
percent; shipments, 91 percent, and orders, 90 
percent of normal production. 


Only the Hardwood Manufacturers’ Insti- 
tute, whose figures for 1926 included six- 
sevenths of the total reported hardwood 
production, has a standard for normal produc- 
tion of hardwoods, and for the week it gave 
actual production as 86.4 percent of normal, 
against 90.2 percent for the corresponding 
week of last year. 





California Redwood 


San Francisco, Cauir., Nov. 25.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Nov. 19: 


wood—————_- White- 





No. of Percent of wood 
mills ty M ae Foy A 
ductio 16 9,139, . ’ ’ 
A meee ae 7,203,000 78. 2,384,000 
Orders re- 
ceived ..... 16 5,282,000 57.5 2,103,000 
n 
ae spt 14 33,859,000 .--+ 3,938,000 
Detailed Distribution of Redwood 
Shipments Orders 
Northern California*.... 2,606,000 1,985,000 
Southern California*.... 2,754,000 1,520,000 
Westerns. .ccciccivvccee None None 
ees i 1,062,000 915,000 
DOG. cass one cows od ae 781,000 862,000 
0 RR FORA 7,203,000 5,282,000 | 


*North and south of line running through 


San Luis Obispo and Bakersfield. 
+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


Southern Pine Barometer 


New ORLEANS, La., Nov. 28.—For the week 
ended Nov. 25, Friday, 108 mills report as fol- 
lows to the Southern Pine Association : 


Percent Percent 


Production— Carst Feet Output Output 
Normal ..... «+++ 73,450,991 Aree eats 
oy ee oe. 68,189,337 86.03 .... 
| Shipments* 3,143 64,623,223 87.98 102.27 | 
Orders— 

Received* - 3,044 62,587,684 85.21 99.05 | 
On hand end 
weeky ..... 10,013 205,877,293 .. 


*Orders were 96.85 percent of shipments. 

tOrders on hand showed a decrease of 0.98 
percent, or 2,035,539 feet, during the week. 

tBasis of car loadings is October average, 
20,561 feet. 

One hundred and five mills reported the 
following deviations from the standard oper- 
ating time, which is a single-shift week of 


sixty hours: Twenty-one ran exactly on time; 


seventeen ran 460 hours overtime, and sixty- 


seven ran 680 hours undertime—net undertime | 


being 220 hours, which means that operations 
were on a basis of 96.51 percent of full time 
single-shift. 





Western Pine Summary 


PortLAnp, Ore., Nov. 26.—The Western Pine 
Manufacturers’ Association summarizes as fol- 


lows reports for the week ended Nov. 19, from | 


36 member mills: 


Per- 
cent 
Percent Ship- 


Production— Carst Feet. ofcut ments 
Normal® ...6e- Sees ,050, jena rrr 
S| eae 00 


+--+ 26,510,0 
Shipments (car). 901 23,426,000 


Local deliveries .... 60,000 .... 
Total shipments .... 24,086,000 90.86 
Orders— 

Canceled ...... 39 1,014,000 
Booked (car)... 756 19,656,000 .... awe 
DER. setlevs coe iad 660,000 .... Se ad 
Total orders . . 20,316,000. 76.64 84.35 
On hand end 


CE ia weeks 2,813 73,138,000. 


Bookings for the week by thirty-six iden- 
| tical mills were 98.57 percent of those for 
| the previous week, showing a decrease of 
286,000 feet. 


+Car basis is 26,000 feet. 


*Normal takes into consideration mill ca- 
pacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is constant throughout 
the year. 


During the week production was 78 percent 
of normal; shipments, 71 percent of normal, 
and orders, 60 percent of normal. Average 
for the corresponding week of last four years 
| was as follows: Production, 88 percent; ship- 
ments, 80 percent, and orders, 82 percent of 
| normal, 


Production is so seasonable that, during 
two winter months, actual production amount- 
ed to only 53 percent of normal, while during 
two neak summer months the nroduction in- 
| creased to 114 percent of normal, 








Normal Actual | 


West Coast Review 


SEATTLE, WAsH., Nov. 26.—For the week 
ended Nov. 19, 119 mills report as follows to 
the West Coast Lumbermen’s Association: 
Production 120,323,026 
Shipments. 95,385,766 21% below production 


Orders - 97,513,361 19% below production 
Shipments— 
| Water delivery: Feet Feet 
Domestic ..............39,312,326 
ee ee eee eee 17,588,698 
Total water (49%).........cce0. 46,901,024 
Pe Se ce cenakeneaeewen anda 44,308,582 
PE JERI Vaedearanddabwaeneda ke 4,176,160 


Total shipments 
New Business— 
Water delivery: 


95,385,766 


ee ee 29,910,257 

EG” \ts-dageaSeeannabior 24,232,492 

Ges Weber CEO) os occu cde sedesic 54,142,749 
RE Aas ia ind ate om ene aed ee 39,194,452 
I No csi kal anaes tee aversiew weed 4,176,160 

Se ee | Ws og ce ctatceoes 97,513,361 
Unfilled Orders— 
Water delivery: 

Domestic cargo........ 96,832,601 

REE weer cheat owune 131,964,046 

WN cc ctencdws scecetedes 238,796,647 
DE. stheettee vate kes bie onewedeake 111,549,443 

Total weillseG GuGere. . 2 osiscccises 350,346,090 





Hardwood Barometer 


Mempuis, TENN., Nov. 28.—The hardwood 
Manufacturers’ Institute barometer for the 
week ended Nov. 19—which is made from re- 
ports of 163 units, each representing 28,000 
feet daily capacity—is as follows: 

: Percent of—— 


Normal Actual Ship- 
output output ments 





Production*— Feet 
Normal (iden- 
tical units) 27,384,000 


AGED: ce ces 23,659,000 86.4 ... 
Shipments . 20,294,000 74.1 85.8 
Orders— 

DONT: :cmewscs 22,079,000 80.6 93.3 108.8 

On hand end 

WOOK ccccoe 158,634,000 


*Based on mill log scale. 

tLumber fabricated at the mills and used in 
construction work included in total orders and 
shipments. 





In AUSTRALIA, it is proposed to introduce 
legislation during the present session of Parlia- 
ment designed to provide £20,000,000 to assist 
citizens in the construction and ownership of 
homes. Advances up to £1,800, and not to ex- 
ceed 90 percent of the valuation of the prop- 
erty, would be made to the public through 
State authorities, State savings banks and 
municipalities. 
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Hardwood Institute’s Stock Report 


OsuxosH, Wis., Nov. 29.—The Northern Hemlock & Hardwood Manufacturers’ Associa- 
tion reports as follows October production and shipments, and stocks Nov. 1: 


October, 1927, Statistics 





Ash .cccei Fonse eee 318,000 4,445,000 
Basswood ..... 1,753,000 2,737,000 19,963,000 
Beech <.cccccs 118,000 SE -snaea ble ae 
PO wktenaee 3,053,000 8,465,000 70,266,000 
MM sesesenews 848,000 2,362,000 14,352,000 
Maple .ccceses 7,901,000 12,259,000 67,444,000 
ee .ivessadas 33,000 37,000 831,000 
Mixed hdwds.. 1,574,000 1,428,000 ......... 

Total hdwds.15,488,000. 27,623,000 177,291,000 
Hemlock, 

3 Ot svacas “9,188,000 17,914,000 128,406,000 





Grand total. .24,676,000 45,537,000 305,697,000 


Stock Summary Nov. 1, 1927 
Hardwoods— 
Unsold Dry. ..132,153,000 
Green. 45,138,000 


Total wasold .. «<< 177,291,000 


Sold, dry and green... 38,329,000 

TOGR DEVS WOOGES fcc scicserce 215,620,000 . 
Hemlock— 

Unsold, 1 & 2”—Dry... 77,764,000 

Green. 50,642,000 

Total unsold ....... 128,406,000 

et FS are 10,083,000 

Other thicknesses .... 1,474,000 
Weees POEOEE, ccc cxcecessces 139,963,000 
CS SE 6. iin cas casein bin 355,583,000 


The figures for twelve months, Nov. 1, 1926, to Oct. 31, 1927, make the following percentages 
of totals 9 the corresponding period of 1925-1926: PRopUCTION—AII hardwoods, 91; hemlock, 87; 


SHIPMENTS—AIl hardwoods, 90; hemlock, 99; all woods, 94. 


Hardwood Stocks on Hand Nov. 1, 1927, by Grades 









































Sold ——Unsold—— Sold —Unsold—— 
Dry & Green Dry Green Dry &Green Dry Green 
AsH— Sorr E:tm— 
eee re eee ae SEE 47,000 rs 
Select & better. ........ ree anes ewe se & better. ae ot aioe Ata mihi 
WOIOGEE siscccees. ¢ecesees pCO 3 ncccccce Per, i ss aie 
No. 1 & better.. 190,000 313,000 49,000 No. 1 & better.. 456,000 1,046,000 228,000 
2, 2. Gc essies, obese wud BE to 11,000 No. 1 —. p P ty t+ . 9si’see ‘ se7'see 
Woe. 2 BBicccse svsiccess SEB,0GO ccc sces No. 2 & better ,190, 391, ,297, 
No. 2 & better.. 622,000 1,140,000 596,000 No Ae 94,000 941,000 80,000 
No. 2 com...... 66,000 101,000 14,000 No. 3 & better.. eS 
No. 3 & better.. obi aee otieee asi'see No OU c+ s <0 1,064,000 999,000 758,000 
No. 3 com...... 2 2 2 4,259,000 5,861,000 2,365,000 
1,195,000 3,535,000 910,000 va MAPLEeE— once 1.882.000 14,000 
Basswoop— ie Ok RSs y . , 
WTAE crcnawee sda edabewen 632,000 _ 52,000 Suest & better. 115,000 ores 291,000 
FAS & Select... SERBOS..  cadtccne -600e600 SS ECE TD ER A REN i Peer 
Select & better. 146,000 398,000 162,000 No. 1 & better.. 1,859,000 7,876,000 2,002,000 
WUNOEE nics cuces 16,000 143,006 EER teen Ne 1 om asic Stowers tet oee-ene 
Select & Me. 1.. cccoseus 148,000 ........ Ot. 2 Oe Boaccees ‘ ¥ i a ¥ 
Roy Suetior:” “E889 ESsnanp 10000 Nata neti’: s.404008 xiant O08 gE 
Bo. 1 GORiwecos 899,000 1,392, x ° etter.. 1, ’ ’ ’ » ’ 
No. 2 & better.. 117,000 1,622,000 1,513,000 Wo. B COMB scces. 678,000 5,353,000 4,563,000 
me. 3 GOs 280%s 1,083,000 2,637,000 1,069,000 ~ 3 & better... oi bbs 7 sakes 5 auae see 
Nea. 3 @.Ssccces SUR nceceess. -seeeauns S. 2 Gs ct.c0. é . A y ‘ z 
No. 3 com...... 670,000 3,576,000 1,461,000 
0 
3,717,000 14,318,000 5,645,000 11,326,000 43,466,000 19,914,00 
. ' : . . Sort Map 
BircH— 3 20,000 103,000 
eee 276,000 4,074,000 235,000 FAS ........... , 1000 ..eeeeee 
Select & better. 115,000 2,854,000 1,102,000 a 2 DOGGG.« aadbase es yt eee 
Sel cts ay CAN e J a a a, SOSESESOS C2923 282 eVVV see eeeee 
Select & No. i.. 13,000 1.256000 175,000 io 2 2 heee.. eee 170:000 wre Ie 
No. 1 & better.. 1,255,000 9,057,000 1,552,000 No = bett eSee COP PE KES 1 661.000 * "414.000 
No. 1 com...... 27,0 6,504,000 1,247,000 a 2c etter.. “sean, “Ess ese 140600 
me aE EE bape ae oe No. 3 & better.. 237,000 ..... oo ogee pen 
s. 1, COM. ccccecces All) | ee ’ 
No. 2°& better... 895,000 6,131,000 2,636,000 No. 3 com...... 95,000 486,000 173,000 
No. 2 on. haar oe 3,394,000 tty tt 2,229,000 540.000 3,221,000 $43,000 
N . 2 “_ «eee eee sVVUU «ee etree ’ , , ’ 
og 3 pg . . 9,596,000 9,750,000 4,445,000 oe ws or 15,000 SE ns oo). 
16,425,000 56,497,000 13,759,000 Selects 1.222... wee. cake SE - ccaneeia 
Rock ELmM— No. 1 & better 25,000 20,000 12,000 
I ie han tae, Weel 4,000 182,000 —. 2 oeee 15,000 SEY xX ainndaie 
No. 1 & better.. 213,000 $t.2S otusewes <r > y eam eee - 2 Wet. b06 160088 
We 3 GOiccces 66 emeaks ie . wacceces No. 2 ter.. 12,00 F : 
No. 2 & better.. "434,000 3,018,000 1,184,000 No: 2 aa a ee SEM” cccaeens 
No. ; ee: facabate 33,000 byes 14,000 No. 3 & better.. .. S00 96:000 41008 
No. OETOP .. ceccceves °  Berroers No. 3 com...... é i z 
No. 3 com...... 53,000 855,000 95,000 on 
733,000 4,651,000 1,475,000 134,000 604,000 227,000 
Hemlock Stocks on Hand Nov. 1 by Grades 
1- and 2-inch 
Unsold Sold Other 
1x4-inch ant ie — ae ant pit Parts gas — ee 
reen reen - - 
Pe Ee o6tunaetaede 1,323,000 823,000 6,723,000 5,813,000 187,000 1,206,000 805,000 12,000 
pS er 3,690,000 1,781,000 11,355,000 14,885,000 832,000 696,000 348,000 198,000 
 . Ne Serer eee 1,646,000 1,193,000 14,247,000 7,074,000 788,000 1,263,000 16,000 5,000 
SS arr 5,018,000 1,723,000 24,560,000 12,594,000 604,000 4,507,000 87,000 3,000 
ree.. 6 Giwcctvcns 1,293,000 752,000 7,911,000 4,004,000 .....2.. ceeeeeee severeee eeeeeens 
Totals— 12,969,000 6,272,000 64,795,000 44,370,000 2,411,000 7,672,000 1,256,000 218,000 


Unsold... .128,406,000 Sold....10,083,000 Other. ..1,474,000 


cal firm stocks of Nov. 1: Thirty-four identical firms reported Nov. 1, 1926, a total of 
160,400 000 feet of hardwoods on hand unsold, and Nov. 1 this year reported 160,613,000 feet un- 


sold, showing practically no increase. 


Thirty-three identical firms reported Nov. 1, 1926 


<<" 
total of 150,892,000 feet of hemlock on hand, unsold, and Nov. 1 this year reported 103,507,000 
feet, this decrease amounting to about 31.4 percent. 





Hemlock and Hardwood 


OsuxosH, Wis., Nov. 28.—The following figures were supplied to the Northern Hemlock & 
Hardwood Manufacturers’ Association by twenty to twenty-five firms that ordinarily make about 


one-half the total monthly shipments: 
HARDWOOD 


Firms Cut Shipments Orders 

Weekly average— 

August ‘ 3,459,000 4,801,000 5,092,000 

Sept. 2.742.000 4,618,000 3,877,000 

Oct. 2,886,000 4,609,000 3,899,000 
Weekly average, year to date— 

Se vances om 4,708,000 4,486,000 4,210,000 

1926 4,398,000 4,341,000 4,112,000 
be report— 


ov. 6 ... 21 2,551,000 
Nov. 12 .. 23 2,729,000 
Nov. 19.. 22 2,520,000 


3,894,000 
4,027,000 
3,597,000 


2,755,000 
8,335,000 
2,602,000 


HEMLOCK 
Firms Cut Shipments Orders 
Weekly average— 
August ...... 3,887,000 4,134,000 3,421,000 
7a 3,317,000 3,657,000 3,104,000 
Oct. ....+.+-- 2,112,000 3,562,000 3,158,000 
Weekly average, year to date— 
1927 3,775,000 
1926 


3,310,000 

Weekly report— 
Nov. 5.. 21 1,559,000 
Nov. 12.. 28 1,977,000 
Nov. 19.. 22 2,011,000 


3,386,000 
2,923,000 


4,093,000 
3,363,000 
2,513,000 


2,063,000 
2,172,000 
2,688,000 





North Carolina Pine 


NorFoLk, Va., Nov. 28.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from twenty-eight mills for 
the week ended Nov. 19: Per- 


Percent Percent cent 
Normal Actual Ship- 


Production— Feet output output ments 
Normal* ..... 9,066,000 a a 
pO =e ee 7,211,290 80 PT 

Shipments ..... 7,288,942 81 101 aa 

Cl 5,875,500 65 81 81 


tAs compared with preceding week, there is 
a decrease in orders of 8 percent; but that 
week thirty-two mills reported. 

*“Normal” is based on the amount of lum- 
a oe mills would produce in a normal work- 
ng day. 


To Make Wooden Radio Speakers 


INDIANAPOLIS, INpD., Nov. 29.—Jesse Hen- 
dricks, instructor in the Greensburg (Ind.) 
high school, has signed a contract with the 
Wolf Manufacturing Co., cabinet manufacturer 
of Kokomo, Ind., for the manufacture of four 
models of radio loud speakers and phonograph 
horns. Hendricks designed the first horn for 
his radio about a year ago and obtained excel- 
lent results. He had it tested in the Edison 
laboratory in East Orange and was told it was 
worth patenting. The models are almost en- 
tirely of wood. After entering the horn the 
sound travels about seven feet throughout. His 
idea for the horn was gleaned from his physics 
work in high school, together with much study 
in acoustics under Prof. Foley, of Indiana 
University. 





Memphis Pine Salesmen Meet 


Mempuis, TENN., Nov. 28.—With samples 
of southern pine lumber placed in their hands 
to inspect, a gathering of southern pine sales- 
men today considered the merits and qualities 
of southern pine in its various uses. The sam- 
ples illustrated the correct interpretation of the 
density rule, placed before them by J. F. Car- 
ter, field representative of the Southern Pine 
Association. 

The meeting was held immediately follow- 
ing a luncheon, when C. H. Stevens, local 
chairman, presided. 

Mr. Carter pointed out to the salesmen that 
there is a great advantage for the longleaf 
manufacturers in their use of the density rule 
inasmuch as a very large percentage of longleaf 
trees is dense and as the density rule, when 
properly explained, is the best guide which 
architects and engineers can use in determining 
the worth of lumber for places where strength 
is a requisite. “The more wood substance 
there is in a given stick of lumber the stronger 
is that stick,” he said. 

He pointed out that buyers of lumber for 
strength uses are looking for that stick which 
has the greatest amount of wood substance per 
cubic inch of the lumber. “That which has 
the greatest amount is the strongest. And 
density being present at the same moment, 
density being visible, the buyer will get what 
he needs irrespective of what anyone has told 
him the stick is, the greater chance being that 
it is longleaf southern pine.” 

Moisture content, paintability, end-matched 
lumber, decay in wood and other subjects came 
up for discussion. The coming examination of 
southern pine salesmen was also explained. 

The representatives from Jackson invited Mr. 
Carter to speak to a special meeting of archi- 
tects and contractors which will be held in 
January. 

Those present at Memphis meeting were: 
C. H. Stevens, Finkbine Lumber Co.; Harry H. 
Council, Foster Creek Lumber & Manufactur- 
ign Co.; D. L. Read, commission salesman; 
A. K. Dexter, Perrin-Curtin Lumber Corp.; 
Thurman Talley, Babin-Talley Lumber Co.; 
W. B. Ross, commission salesman; W. T. Mor- 
ris, commission salesman; J. R. Schultz, Vir- 
gin Pine Lumber Co.; Cleve Smith, wholesaler ; 
John Eldridge, Finkbine Lumber Co.; H. L. 
Williams, Great Southern Lumber Co.; Estes 
W. Mann, architect. 
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Hardwood Reports Indicate Betterment 


Output Lower; Demand Improved 


Mempuis, TENN., Nov. 28.—Announcements 
are forthcoming daily from.manufacturers that 
their mills will be closed down during the holi- 
day season and until demand is better and 
mill stocks reduced. Reports show that pro- 
duction is less each week. There has hardly 
been a time since the floods that sales have 
been higher than production. 

There has been a slightly better demand 
during the last week. Furniture manufactur- 
ers are in the market constantly, although their 
orders are not large. The automobile manu- 
facturers are still waiting, but there is hope 
that there will be a better demand soon from 
this group. Building trades demand has not 
been as good during the last few weeks. The 
flooring demand has slackened off consider- 
ably, since flooring plants are running only 
about 50 percent of capacity. The box and 
crate manufacturers are still in the market, 
and some hardwood is being sold to interior 
trim plants. The export market continues 
good, with prices low. Shipments are heavy, 
and according to the American Overseas For- 
warding Co. there will be no let-up until after 
Jan. 1. 


Surplus Item Absorbed 


BrRooKHAVEN, Miss., Nov. 28.—Hardwood is 
moving at a fair rate, but prices are not 
sufficient where a mill has to get out and buy 
high priced logs. The loggers, however, are 
making very little money. Recent sales have 
covered items that have been in heavy surplus 
for some time, such as 4/4 saps and selects 
poplar, and 4/4 sound wormy red and white 
oak mixed. The export market has been tak- 
ing quite a few items of oak, and shipments 
so far for the month have shown a decided 
increase over the same part of the previous 
month. 


Market Much Improved 


Macon, Ga., Nov. 28.—There was a decided 
improvement in the hardwood lumber market 
here during the week. Volume was much 
larger than in some time, but prices were un- 
changed. Cypress, poplar and oak, in the or- 
der named, appeared to be in greatest demand. 
Oak was in demand for flooring, and sold 
quite actively. The gums were less active. 
There has been a great improvement in ex- 
port demand. The market is better than it has 
been in a long while. Logging conditions have 
been generally satisfactory. 


Asking Prices Hard to Secure 


LoutsviLLeE, Ky., Nov. 28.—Several houses 
report good October shipments, especially of 
gum, elm, oak, poplar and walnut, with some 
cypress and cottonwood. Walnut continues in 
very fair demand. Export business has been a 
shade better than it was. Prices as a whole 
continue draggy and anything but satisfactory, 
with asking prices a trifle hard to secure in 
many instances. Business last week does not 
appear to have been quite so good as it was 
earlier in the month, and opinion is that De- 
cember will be rather a quiet month. Prices of 
inch stocks at Louisville: Poplar, FAS, $90@ 
100; saps and selects, $60@70; No. 1, $47@52. 
Quartered white oak, FAS, $120@125; com- 
mon, $65@75; plain red oak, FAS, $70@85; 
common, $50@58; plain white, FAS, $85@90; 
common, $60@62. Ash, $80 and $50. Cotton- 
wood, $55 and $37. Walnut, FAS, $230@240; 
select. $155@165; No. 1, $85@95; No. 2, $40@ 
45. Quartered red gum, FAS, $100; common, 
$53; plain red, FAS, $95@100; common, $50; 
quartered sap, $67 and $50; plain sap, FAS, 
$55@58 and common, $40. 

J. N. White, president Louisville Cooperage 
Co., reported that unfavorable market condi- 


tions had resulted in his closing down the com- 
pany’s eastern Kentucky stave and heading 
mills, but that he was running the Louisiana 
plants. Raw stock is plentiful and cheap, as 
consumption is light, and there has been con- 
siderable overproduction this year. 

The Southern Hardwood Traffic Association 
has arranged to move its offices on Dec. 1 to 
Room 430 in the new Martin Brown Building, 
at Fourth and Broadway. 

C. L. Killinger, manager City Mill & Lumber 
Co., recently stated that. business had been 
good, and that volume had increased. The 
company has recently added some machinery. 


New England Furniture 


Boston, Mass., Nov. 29.—New England 
States have 256 establishements manufacturing 
wooden furniture to the present annual value 
of close to $50,000,000, and two-thirds of the 
lumber consumed is purchased from New Eng- 
land lumber producers and dealers, according 


Competition Is Difficult 

Boston, Mass., Nov. 29.—Hardwood special- 
ists here say that it is still more or less of 
a buyers’ market, with demand not yet active 
enough to permit an attempt to advance prices 
to a reasonably profitable basis. Buyers are 
taking small assortments for immediate needs, 
Small orders make a fair total, but there is 
certainly a total lack of any snap or vim in 
present demand. Seeking orders for hardwood 
flooring is still strenuous work. The retail 
dealers appear to be afraid to buy oak floor- 
ing at the prices now quoted them. For 
t#x2%4-inch plain white oak flooring, clear, the 
low price on the Oak Flooring Exchange has 
been $85 for the last week, but it is under- 
stood that purchases may be made for less 
from some of the comparatively small manu- 
facturers. Retailers do not seem very anxious 
to invest in select at present. The prices gen- 
erally asked hover around $75.50@76.50. Only 
one manufacturer quotes $71. For No. 1 com- 

















Knowledge a Profitable Asset 


R. A. Long, founder and chairman of the board of the Long- 
Bell Lumber Co., Kansas City, Mo., and builder of the famous 
city of Longview, Wash., has a philosophy of 
life and of business that not only has helped 
to bring success to him, but has been an in- 
spiration to those about him, especially the 
younger men in his organization. 
motto with Mr. Long is this: 


“Knowledge is an asset, the result of 
which is profit. The better one is informed, 
the greater his possibilities for success.” 


Another favorite motto of Mr. Long is: 
“No man will get much out of life who lives 
wholly for himself.” 
was: “To do the best I can with the days given 
me. I just want to get ahead, and to make 
every day count to that end.” 


A favorite 


His boyhood ambition 














to a survey conducted by the research com- 
mittee of the New England Council in coéper- 
ation with the United States Department of 
Commerce. The commodities considered in- 
clude all ordinary home furniture except mat- 
tresses, bed springs and refrigerators, and 
office furniture also is excluded. Representa- 
tive New England furniture concerns included 
in the survey reported annual outputs ranging 
from more than $1,500,000 down to little shops 
turning out about $10,000 worth of furniture a 
year. Most of the industry’s output is sold 
here in New England, and 73 percent of total 
sales bear trademarks or brands. Sales are 
made direct to the retailer in most cases. La- 
bor costs average 34 percent of the value of 
New England’s furniture products. Nine fur- 
niture concerns reported a consolidation of 
selling activities for the purpose of reducing 
sales costs, which for the industry as a whole 
average 10 percent of the value of the product. 
The seasonal phase of the furniture industry 
has meant extreme peaks and slumps in lumber 
buying, hence its elimination is urgently de- 
sired by lumber distributers. 


mon, $51@53 is quoted without attracting 
many buyers. Reports from some outside 
points sometimes refer to a little better de- 
mand for maple flooring, but it can not be 
said that there is any such agreeable change 
in Boston and vicinity. The +#x24%-inch clear 
is being offered at $79.50@83, but it is not 
moving very well. Clear birch flooring, }#x2%4- 
inch, continues to be offered by some people 
at $70. There are sellers who will not listen 
to bids less than $72@73. 


Foreign Consignments Heavy 


Battimore, Mp., Nov. 28.—Harvey M. Dick- 
son, secretary National Lumber Exporters’ As- 
sociation, who has exceptional opportunities 
for observing foreign market trends, thinks 
that the market has unattractive prospects un- 
less shippers can be induced to discontinue con- 
signment forwardings. He expressed himself 
today on the situation as follows: 


at is stated on good authority that October 
was the most depressing month of the year in 
the timber trade of the United Kingdom. The 
imports of American hardwoods during that 


For Current Market Prices on Hardwoods See Pages 77 and 78 








wl 








» 1927 


a 


ecial- 
ss of 
active 
Prices 
‘S are 
needs, 
ere is 
im in 
1wood 
retail 
floor- 

For 
r, the 
e has 
inder- 
r less 
nanu- 
ixious 











cting 
itside 
- de- 
ot be 
lange 
clear 
; not 
K2 14 - 
eople 
listen 


Dick- 
’ As- 
nities 
hinks 
; un- 

con- 
nself 


tober 
ar in 


that 











DECEMBER 3, 1927 


AMERICAN LUMBERMAN 51 - 





month were far too heavy for the good of the 
trade, and a larger percentage of shipments 
went into store. Sale of these stocks during 
November has been so slow that November auc- 
tions included considerable quantities of Ameri- 
can hardwoods, which of course, are sold at fig- 
ures that leave the exporter a very thin profit, 
if any margin at all. Large quantities of 
American hardwoods have gone forward on con- 
signment in the last three or four months, and 
no doubt heavy storage charges have forced 
considerable lumber into auctions. 

There is stated to be a slight improvement in 
demand, but buyers are still careful in purchas- 
ing and very exacting in their requirements. 
The only safe thing for an exporter to do is to 
cease making consignment shipments and to sell 
only on firm orders. This will do more toward 
bringing an improvement in the foreign market 
situation in the United Kingdom than any other 
expedient. So long as large quantities of con- 
signed hardwoods continue to be dumped on the 
market, there will be no marked change for the 
better and no increase of the returns to the 
shippers. Buyers can not be expected to place 
firm orders for future shipments as long as 
more than enough lumber goes forward to meet 
the demand, and the excess is obliged to find 
its way into the open market. 

A four-masted schooner carrying pine from 
Georgetown, S. C., to Baltimore for Thomas 
A. Myers & Co., wholesalers, is in port here 
with another cargo of about 400,000 feet. Mil- 
lions of feet of southern pine have been 
transported to Baltimore in this way and 
placed without great trouble. 

L. H. Weston, lumber supervisor of the 
Illinois Glass Co., of Alton, Ill., stopped in 
Baltimore on Nov. 22 while on the way to 
call on some southern mills with a view to 
placing orders. Mr. Weston saw _ several 
wholesalers here. 


Demand Is More Active 


Wuirtessure, Ky., Nov. 29.—While there has 
been more or less dullness in the eastern Ken- 
tucky hardwood market, it is showing improve- 
ment. Oak and poplar are in especially good 
demand, and inquiries are coming in for large 
blocks. Sawmill men generally predict a sat- 
isfactory business in 1928, and are getting 
ready for increased activity. A number of 
new mills are arranging to saw areas of timber 
in the near vicinity of Whitesburg, and two 
or three important branch railroads, to open 
undeveloped timber boundaries, are to be con- 
structed. Two important roads, the Line Fork 
branch and the Leatherwood branch, are al- 
ready well under way. These sections will 
produce almost fifty percent of the eastern 
Kentucky output. 

The C. L. Ritter Lumber Co. has closed its 
hardwood plant at Whitewood, Buchanan 
County, Virginia. 


Larger Buying Predicted 

Burrato, N. Y., Nov. 30.—Hardwood deal- 
ers report trade quiet. Inventorying is in the 
mind of most buyers. “Tl look for a pretty 
good year in the hardwood line in 1928,” said 
a leading member of the trade the other day. 
“There are two reasons for anticipating good 
business next year. One is that a lot of 
small sawmills have been eliminated by the 
unsatisfactory state of trade, which has made 
it unprofitable for them to operate. Another 
reason is that consumers’ stocks have been 
shot full of holes. They are all carrying small 
lumber stocks, and if buying were to start 
in fair volume there would be a stiffening in 
prices, which would cause still more buying.” 
Improvement in buying will start when the 
automobile body plants begin to lay in more 
stock, in the opinion of one wholesaler. He 
believes that considerable improvement will b¢ 
manifest toward the end of. the next month. 

“Darkest Africa” is to be visited by Buffalo 
sportsmen in search of big game. The leader 
of the expedition is Daniel W. Streeter, au- 
thor of several travel books. He will be ac- 
companied by four companions, one of whom 
is George Goodyear, a graduate of Yale last 
year and son of C. Goodyear, president 
Great Southern Lumber Co. 

Clark W. Hurd, of Hurd Bros., has been 
selected by Ganson Depew, general chairman, 
to be chief of Division B, Joint Charities & 
Community Fund Campaign. 

Burton H- Hurd, of Hurd Bros., and Ar- 





thur J. Yeager, of the Yeager Lumber Co., 
have lately been in the General Hospital for 
minor operations. Both are reported improving. 

A campaign has been started by the Roches- 
ter (N. Y.) Chamber of Commerce to stimu- 
late building during winter. 


Buying Continues Light 


CINCINNATI, Onto, Nov. 30.—Prices are 
about holding their own in the hardwood mar- 
ket here. On a few items, such as plain and 
sap gum, there are slight price recessions, but 
buying is so light that the quotations do not 
reflect a true market condition. Furniture fac- 
tories are taking small lots largely in mixed 
cars, but no buying in volume is expected until 
after inventory time. Some inquiries are being 
received for shipments after Jan. 1, from auto 
body builders, radio manufacturers and the 
cabinet trade. Indications point to a trade re- 
vival following that date. 


Lumbermen 


Wooden 


Kansas City, Mo., Nov. 29.—Under the 
heading “Lumbermen Should Give Wooden 
Presents This Year,” M. S. Munson, advertis- 
ing manager of the Exchange Sawmills Sales 
Co., this city, has prepared a little story, briefly 
advocating that lumbermen make it a point to 
advertise lumber products as Christmas pres- 
ents. His story follows: 

As the Christmas season approaches are we 
lumbermen going to forget the opportunity of 
giving our product a boost? There are many 
ways in which we can do it and the whole in- 
dustry will profit more. 

It is not a new idea to advertise lumber 
products as Christmas presents; such things 
as a home, a new floor, a sun parlor, a storm 
door and many other things of a similar 
nature. But let us place ourselves as lumber- 
men on the other side of the counter—the buy- 
ing side—and buy only wooden toys for the 
kiddies this year. A good idea, is it not? 

It may not be at all new but it is timely to 
remind ourselves and all of wood’s friends to 
buy and speak a word for wood when select- 
ing our Christmas presents. A toy dealer here 
in Kansas City took an unexpected but illu- 
minating course of instruction the other day 
from an entirely new source—a customer. 

The man wanted to see some toys. Mechan- 
ically the dealer led him to long rows of 
painted tin jimcracks, miles of them. 

“T wouldn’t have any of them in my house,” 
he exploded in the face of the astonished 
dealer. 

“Why?” 

“Now look here, once and for all, let me tell 
you something.” The customer sidled over 
closer and raised a menacing finger for em- 
phasis. “There are two or three reasons why 
you will never sell me any of those things, 
and why other people are going to stop buying 
them. 

“Did you ever see a small child pick up a 
new toy, play with it a moment, then lay it 
down? When he picks it up again, what’s his 
inclination? Doesn’t cheap paint come off? Is 
cheap paint a very good thing for a child’s 
diet? That’s point No. 1. 

“Point No. 2 is that I am a lumberman— 
been in the business most all of my life. Wood 
is beautiful and harmless, just in the natural 
finish—toys of almost every conceivable sort 
can be and are being made of wood. Why, 
from where we stand, you can see some of 
those wooden toys over there that are not only 
practicable, but they will take a lot of boyish 
punishment and like it. Show me the wood 
toys—and take a tip from me that you will 
be doing all of your customers a favor by 
showing them the wood toys first.” 

Strange as it may seem, such an incident 
has actually happened. Another lumberman, 
hearing of the matter, added some comments 
of his own: 

“That is just what we all ought to do. If 
every lumberman and every man in allied in- 
dustries would demand wood toys, take noth- 
ing but wood toys, and keep talking the thing 


Dealers in southern pine say that the pro- 
longed Indian summer here has resulted in a 
great deal of remodeling business, which cre- 
ated a good demand for dimension and miill- 
work. Prices ruled steady but purchases are 
cut to immediate wants. 

Preliminary arrangements are being made 
this week for the annual convention of the 
Ohio Association of Retail Lumber Dealers, 
which is to be held at the Sinton Hotel on Jan. 
25-27, inclusive. An attendance of fully fifteen 
hundred is expected by Howard McLees, field 
secretary, who is here to complete arrange- 
ments. PPPS SSS SEE EEE EEE 

Som experts calculate that it requires eleven 
acres of waste land to pasture one cow or 
other animal. The value of this land, cov- 
ered with poverty grass or sedge, is about 
25 cents a year. Thus it is pointed out that 
by reforesting either with pine or hardwoods 
a much bigger yield is secured. 


Should Give 


Presents 


until they enlisted neighbors and friends in 
the movement, it would vastly increase the de- 
mand and build up an almost entirely new 
—- for lumber that has practically no other 
sale.’ 

The Christmas season is upon us and lum- 
bermen, the country over, are buying hundreds 
of thousands of dollars worth of toys. Think 
about it, Mr. Lumberman. You can do a prac- 
tical turn for the lumber industry and you 
can persuade Mrs. Lumberman to do a prac- 
tical thing if you will talk this matter of 
toys over with her tonight, in view of the 
above statements, 

Wood, by all means, 
wood! 


for the friends of 


Definite Policies on Forests 


_ Mitwavxee, Wis., Nov. 28.—The legislative 
mterim committee met in Milwaukee last week 
with the Wisconsin conservation commission, 
and the advisory committee named at the re- 
cent reforestation conference at Green Bay. 
-R. B. Goodman, Marinette, prominent lum- 
berman, is chairman of the advisory committee. 
Definite policies regarding the forests of 
the State were announced by the conservation 
commission, including the following: 


Survey of the system of fire control, with 
a-view to its improvement; increase the capac- 
ity of the State nursery to 10,000,000 trees 
within three years; establish a second nursery 
farther south, in the latitude of Juneau 
County; establish a nursery for deciduous 
trees, especially oak, maple, ash, birch, hickory 
and walnut; codperate with the Federal Forest 
Service and the Lake States Forest Experi- 
ment Station; encourage the purchase of land 
and establishment of a Federal forest reserve 
in northern Wisconsin; codperate to the fullest 
extent with the department of agriculture in 
making the economic survey begun in Bayfield 
County in 1927; with the college of agriculture 
in its forestry extension work; with the Forest 
Products Laboratory and with all other activi- 
ties involving conservation in any form: con- 
centrate all efforts to induce owners of non- 
agricultural lands to place them under the 
forest crop law at the earliest possible date; 
organize an advisory council composed of rep- 
resentatives of all the organizations especially 
interested in conservation, including forestry, 
fish, game and recreation. 


This program was considered satisfactory 
by Mr. Goodman and he congratulated the 
commission on it at the close of the meeting. 
It was announced that the planting of vacant 
State lands in the forest reserve will be un- 
dertaken when the capacity of the State nurs- 
ery is sufficient. 

There was much discussion of creating senti- 
ment for registration of land under the State 
forest crop act, and it was announced that ap- 
plications to date represent about 100,000 acres. 
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Resume of Happenings Within the L 


Discovers Great Silicified Trees 


Burns, Ore., Nov. 26.—Trees of primeval 
Oregon which attained a height of approxi- 
mately 1,500 feet have been discovered near here 
by F. B. Daude, geologist. The silicified trees 
are believed to be remnants of a great forest 
that grew near the shore of an embayment near 
here millions of years ago, probably in the 
carboniferous times, an era which preceded 
the age of reptiles and the age of mammals. 

About a ton of the specimens from the for- 
est have been collected and sent east to the Na- 
tional museum and United States geological 
survey. Duplicate specimens have been sent 
to the geology department of the University of 
Oregon. 

Specimens sent to the scientists include bark 
and structures of stony trees which are believed 
to have been huge sequoias and conifers which 
flourished in that age when vast forests cov- 
ered most of the earth. The trees are said to 
be beautifully preserved with some of them 
retaining their original colors due to the action 
of the iron silicate in the water which spread 
over the submerged area. 

Mr. Daude says that these stony trees are 
part of the largest silicified forest ever discov- 
ered in the United States. 


Breaks Day’s Log Loading Record 


Loncview, WasH., Nov. 26.—At Ryderwood 
a few days ago a logging crew of the Long- 
Bell Lumber Co. loaded 171 cars of logs, break- 
ing the record for one day’s loading. 


No Change in Intercoastal Rate 


SEATTLE, WasH., Nov. 26.—Conference lines 
at a recent meeting in San Francisco decided 
that there would be no change in the inter- 
coastal rate on lumber during the remainder of 
the year. Intent on imparting stability to the 
situation, and also to set themselves firmly on 
record, the representatives of the conference 
lines adopted the following resolution: 


That the $14 lumber rate be affirmed, to be 
continued in effect until Dec. 31, 1927; 

Further resolved, that lines represented de- 
cline to charter their vessels on time-charter 
basis for lumber for Atlantic coast; and 

Further resolved, that lumber companies 
operating their own vessels in this trade will 
dase their price quotations on the $14 rate. 


The attitude of the steamship lines toward 
the rate situation is well set forth by M. J. 
Wright, of San Francisco, Pacific coast man- 
ager of the Luckenbach Steamship Co., who 
after a visit to Seattle and Portland, during 
which he conferred with millmen and shippers, 
gave an interview to the Oregonian, saying: 


Offerings of lumber for the Atlantic coast 
for the last half of November and all of De- 
cember are most unsatisfactory, and lighter 
than they have been during any period for 
many years. In spite of this, regular opera- 
tors, at considerable sacrifice, are making a 
determined effort to maintain the $14 basis, 
many of them going so far as to lay up ves- 
sels so as to speed up the return to normalcy 
of Atlantic markets. 

Regular operators realize that a break in 
the rate at present would raise havoc with an 
already badly demoralized market, and are 
further convinced of this by the fact that 
none of the legitimate shippers in that trade 
are asking for a reduction in the rate, but are 
to the contrary urging that the present rate 
be maintained. A weakening in the rate today 
would mean that buying on the east coast 
would almost entirely and instantly cease. 
This would be a very serious matter for the 
mill operators in the Northwest who are con- 
tinuing cutting lumber, and with or without 
their consent would be eventually forced to 
close down. Therefore, in the interest of the 
regular shippers, in the interests of the North- 
west mill operators and their own interests, 
the regular operators in this trade are making 


this effort to stabilize and maintain the pres- 
ent $14 rate. 

I do not look for any break in this rate, 
as there are many signs pointing to a renewed 
activity after the first of the year; and I am 
sure no such break will occur unless another 
considerable quantity of cut-rate tonnage 
comes into the picture. If it does, it is too 
much to expect that the regular lines will 
continue to be content to sit idly by, laying 
up their ships and letting outsiders pirate 
their business.. In the event of a reduction 
being forced on these lines, I am absolutely 
convinced that it will not and can not come 
in any orderly fashion. 

It will be a case of “every man for him- 
self;” it will be an open rate—and very open, 
at that. The bottom will be a point unthought 
of and unheard of in the past history of the 
trade. 

Therefore, my advice to shippers who are 
contemplating availing themselves of cut-rate 
tonnage is not to sign any such contract 
unless they contain a “fall clause’’—this for 
their own protection. 


Log Chopping Champion Forfeits 
Hogu1aAM, Wasu., Nov. 26.—In a log chop- 
p:ng contest, in which Peter McLaren, “cham- 





Display of Pickering Lumber Co. at Foreign Trade & Travel Exposi- 


tion in San Francisco 


pion chopper of the world,” agreed to chop 
twice as fast as any contestant, Frank Burke, 
of the Aloha Lumber Co., succeeded in besting 
the champion. The contest took place during 
a hard rainstorm at the F. G. Foster Co. Mc- 
Laren cut the log in 2:45, and Burke in 4:40. 
Other contestants were O. Abrahamson, 6:25, 
and R. L. Higley, 6:40. According to the terms 
~ ”~ contest, McLaren forfeited $50 tash to 
urke. 


Building Mill on Site of Old 


SoutH Benn, WaAsH., Nov. 26.—A force of 
men under Pete Llewellyn and Jess Popejoy is 
building a new mill on the site of the Popejoy 
mill, which burned two years ago. Mr. Llew- 
ellyn has purchased the interest of George 
Peters. The new organization plans to operate 
along the same lines as formerly, getting out 
veneer blocks, cedar cants and squares for ex- 
port, shingles and road plank. The output will 
be brought to this point for shipment by rail 
or water. 


Outlines Plan to Finance Homes 


Anacortes, Wasu., Nov. 26.—Theo. B. 
Brusegaard, of the newly-organized Red Top 
Lumber Co., a retail lumber and building con- 
cern, a few days ago addressed the Chamber 
of Commerce, outlining a plan for the financ- 
ing of homes. He advocated the installment 
plan, saying homes could be financed in the 
same manner as automobiles or radios; and he 
believed that a plan for pushing the sale of 
homes in the same manner would result in a 
better type of citizenship and the placing o: 
more property on the tax rolls. 


Makes Display at Trade Exposition 

San Francisco, Cauir., Nov. 26.—The 
Tuolumne County (California) operations of 
the Pickering Lumber Co., with headquarters in 
Kansas City, Mo., and offices in San Francisco, 
Los Angeles and Standard, Calif., had a num- 
ber of its stock doors and special export doors 
on display at the recent Pacific Foreign Trade 
and Travel Exposition together with two pieces 
of 8/4 clear sugar pine, 8 feet long and 47 
inches wide, and one piece of 16/4x30-inch, all 


of the finest pattern 
lumber type. 
The exhibit which 


was on the main floor of 
the San Francisco Civic 
Auditorium was 
marked out by massive 
square pillars at the 
four corners of its 
space connected by 
cross pieces in the form 
of a handsome portico 
of the same dimensions 
as the pillars, all in 
California white pine, 
this millwork being the 
output of the company’s 
Sonora door factory 
experts. For a ceiling 
cedar boughs were uti- 
lized with good effect 
and the whole was 
graced by pendant sugar 
pine cones. A _ large 
panel, 9x18 feet, at the 
back of the exhibit por- 
trayed in oils a com- 
posite picture of the 
company’s Tuolumne 
mill and log pond with 
a string of log cars 
along the side of the 
pond ready to dump, 
this part of the picture 
being taken from an 
: actual photograph of a 
sugar pine tree that was loaded on one train, 
it requiring ten cars to transport from the 
woods to the mill, and containing 33,000 feet 
of lumber. 

Much interest in this concern’s progressive 

exhibit was shown not only by those directly 
connected with the lumber industry and build- 
ing trades, but by the public generally, who 
were forcefully impressed with the excellence 
of this major product of California. 
» Representatives of the company were in at- 
tendance explaining their product and distribut- 
ing small branded whittling blocks of sugar 
pine to show the soft texture of the wood. 

The Foreign Trade and Travel Exposition 
purposed to aid in the extension and develop- 
ment of trade with the Pacific countries, to 
increase the travel passing inward and out- 
ward through San Francisco’s port, to en- 
courage a greater interest and greater en- 
thusiasm for West Coast undertakings and 
West Coast activities and to make San Fran- 
cisco a real world capital of foreign commerce 
and finance, 
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To Cruise Timber Holdings 


SoutH BEenp, WasuH., Nov. 26.—The Jour- 
nal states that Jack Rogers, well known Wil- 
lapa Harbor woodsman, has left for the woods 
with a crew of four timber cruisers to start 
a check of the timber on 5,344 acres of the 
Werley Timber Co.’s holdings. This move 
was the first toward a purchase of the Wer- 
ley properties, inclyding mill and site pur- 
chased by Mr. Werley at the bankrupt sale of 
the South Bend Lumber Co. in South Bend, 
and followed the granting of a 90-day option 
on the properties to interests represented by 
Perley R. Eaton, of Rutland, Vt., representing 
the National Pulpwood Corporation. The op- 
tion was signed in Seattle at a meeting at- 
tended by A. W. Hammond and F. M. Bond, 
of South Bend; Ernest F. Rhodes, of Ray- 
mond; A. A. Werley and C. A. Werley, ot 
Oroville, and Mr. Eaton. The consideration 
was not announced, but is understood to be 
nominal—until a check of the timber is com- 
pleted, which according to Mr. Rogers may 
be made within sixty days, if weather condi- 
tions are favorable. It is believed the total 
will be at least 210,000,000 board feet. 








Completes Biggest Year in Its History 

Juneau, Avasxka, Nov. 26.—Completing what 
is termed by Roy Rutherford, manager, the 
biggest year in its history, the Juneau Lumber 
Mills ceased machinery operations for the sea- 
son Nov. 11, with the closing of the planing 
mill. With the exception of some dock work 
and repairs which will be made this fall and 
early in the spring, nothing will be done on the 
sawmill premises until April, when operations 
will be resumed. The Juneau Alaskan quotes 
Mr. Rutherford as saying that in his behalf the 
general demand for lumber will be even 
greater next year than it has been this year. 
Since the mill opened April 8, it has cut be- 
tween 11,000,000 and 12,000,000 feet of logs. 
The total was an increase of 331/3 percent 
over 1926. The mill this season cut 725,000 
salmon boxes, and 36,000 railroad ties for the 
Alaska Railroad at Seward. Mr. Rutherford 
continued : 

This year has proved a good one for the 
shipment of airplane spruce, as more than 
200,000 feet of it was sent to Seattle. Most 
of this timber is purchased by agents from 
the United Kingdom. The demand for lumber 
in Juneau was far greater this season than 
in any one year since 1916, when building 
slumped following the Treadwell mine cave-in. 
The outlook for next year is even more en- 
couraging. Canneries and towns to westward 
as far as Fairbanks are buying more from the 
Juneau Lumber Mills than at any previous 
time. 


The close of operations marks the end of 
the first season with the new electric-power 
sawmill of the Juneau Lumber Mills. 


Oppose Reduction in Working Week 

SEATTLE, WasH., Nov. 26.—At the eighth an- 
nual meeting of the Associated Industries of 
Seattle in the New Washington Hotel Wednes- 
day evening, the organized business and indus- 
trial leaders went on record as uncompromis- 
ingly opposed to the 5-day week and 7-hour 
day proposed by the American Federation of 
Labor at its Los Angeles convention. By un- 
animous vote the 350 members present adopted 
a resolution pledging themselves “individually 
and collectively to resist the development of 
any movement in this city in behalf of the 
adoption of the 5-day week and the 7-hour 
day.” Included in the membership of the 
Associated Industries are the Associated Cen- 
tral Business Properties (Inc.), Building Own- 
ers & Managers Association, and Associated 
General Contractors. 

W. T. Butler, building contractor, said in 
part: “The proposed change in working hours 


is everybody’s fight. The 5-day week and the 
7-hour day means a reduction of nine hours in 
the working week. This is a reduction of 
about 20 percent in production. Someone will 
have to stand the loss.” 

The principal speaker at the meeting was 
Paul Eliel, director of the Industrial Associa- 
tion of San Francisco. He said: “We must 


look to intelligent management by employers of . 


vision to combat radical changes in working 
conditions in industry. American industry in 
the last few years has taken a new economic 
conception which involves mass production un- 
der open-shop conditions.” 


Gets Repeat Orders for Burners 


SEATTLE, WasH., Nov. 26.—The largest saw- 
mill refuse burner in the world is that of the 
Long-Bell Lumber Co., Longview, Wash., and 


the second largest is now in course of con-. 


struction for that same company at its Weed 
(Calif.) plant. Both are the product of Seattle 
Boiler Works (Inc.), Seattle, as is also the 
third largest, that of the Reed and McCleary 
mills at Shelton, Wash. 

The figures on the Long-Bell burner at 
Longview show a height of 175 feet above the 














Largest refuse burner installed by Seatile 
Boiler Works (Inc.) at Long-Bell Lumber 
Co.’s plant at Longview, Wash. 


foundation, while the diameter is 110 feet. 
More than 230 tons of metal was used in its 
construction. 

Three burners have been built for the Reed 
and McCleary interests, by the Seattle Boiler 
Works, (Inc.), their first installation being’ so 
successful that orders for two more burners 
were placed as soon as more burners were 
needed. 

Three of the burners built this year by 


" Seattle Boiler Works (Inc.) replaced burners 


made by other manufacturers which proved 
unsatisfactory. Among the installations this 
year were burners for Long-Bell, Owens-Ore- 
gon Lumber Co., Medford, Ore., Cobbs & 
Mitchell, Valsetz, Ore., Raymond Lumber Co., 
Raymond, Wash., Coos Bay Lumber Co., 
Marshfield, Ore., International Wood Products 
Co., New Westminster, B. C., and Great Cen- 
tral Sawmills, Great Central, B. C. 


Two Unusual Suits for Damages 


SEATTLE, WasH., Nov. 26.—Two unusual 
suits growing out of forest fires have been filed 
here, in each of which the United States Gov- 
ernment is plaintiff, and the damages asked rep- 
resent in large part the expenses to which the 
Government was put in fire fighting. One suit 
is for $16,157 against the Eagle Falls Logging 
Co., at Eagle Falls, Snohomish County, arising 
from a slashing fire June 7, 1926; and the 
other is for $2,051 against the Andron Logging 
Co., for a slashing fire at Darrington Sept. 17, 
1925. 


umber Industry of the Pacific Coast 


Forest Growth Can Be Increased 


PorTLAND, OreE., Nov. 26.—The annual 
growth of wood produtts in the forests of 
the United States can be increased steadily, 
according to the Forest Service, to more than 
four times its present volume. Adequate pro- 
tection from fire and crude forestry prac- 
tice, would increase the present estimated net 
growth of 6,000,000,000 cubic feet a year to 
10,000,000,000 by 1950, and intensive manage- 
ment of the forests as tree crops may be ex- 
pected ultimately to result in an annual yield 
of more than 27,000,000,000 cubic feet. 

The Forest Service estimates that nearly 
half of the forest area is at present produc- 
ing no net growth, either because it is virgin 
forest where growth is offset by decay, or 
because it is so denuded by overcutting and 
fire as to be unproductive. The encouraging 
forecast is that with provision made for a suc- 
ceeding forest growth upon the removal of the 
remaining virgin forest,.and with effective fire 
control, care, and in some localities planting, 
the forest area will again come into production. 

These conclusions are a few of the many 
to be drawn from “American Forests and 
Forest Products,” just issued by the United 
States Department of Agriculture as Statistical 
Bulletin No. 21-S. This publication is designed 
as a reference book for all who are interested 
in American forests and their products. 


To Sell Quinault Indian Timber 


Hoguiam, WasuH., Nov. 26.—Sale of an esti- 
mated scale of 85,500,000 board feet of timber 
located in the Quinault Indian reservation 
north of here will be made by the bureau 
of Indian affairs after Jan. 10, 1928, the date 
set for closing the bid period. 


Predicts Improved Trade Next Year 


SEATTLE, WasH., Nov. 26.—Despite many 
discouraging factors in the West Coast lumber 
situation, Roy A. Dailey, manager north Coast 
district of the National-American Wholesale 
Lumber Association, is an optimist. In his 
opinion, the end of the present year will see 
the ironing-out of many troubles, most of them 
local in nature. ‘He bases his belief in im- 
proved business for 1928 on the condition of 
key industries throughout the United States, 
observing that development in the lumber busi- 
ness is dependent on the probable trend in 
other important industries. Analyzing recent 
reports from those industries, Mr. Dailey says: 


Agricultural news leads us to count upon 
a combination of price level and size of pro- 
duction which will give the farmers a sub- 
stantial enlargement of power to buy manu- 
factures and contruct needed buildings. The 
Department of Agriculture reports “a marked 
improvement in the farm situation as com- 
pared with this time a year ago,” and quotes 
the index of purchasing power of farm prod- 
ucts in terms of non-agricultural products at 
92 for September compared with 88 for 
August. On a total running into many bil- 
lions, a moderate percentage yields a gain 
capable by itself of turning an industrial and 
commercial recession into a vigorous resump- 
tion. 

Second only to improved farm prospects at 
this time is the extraordinary situation in the 
automobile industry due to the present sus- 
pension of Ford production. The release. of 
orders representing the large accumulated de- 
mand for cars held back in anticipation of 
the new Ford product will immediately benefit 
not only Ford and other automobile builders, 
but all other lines of business as well. 

Just the last few weeks Coast lumbermen 
have received concrete evidence of large rail- 
road lumber orders that are undoubtedly the 
first of a tremendous “postponed” volume of 
railway material purchases of all kinds about 
ready to be released. The Railway Association 
states, “In addition to the freight originating 
in general industry, trade and agriculture, 
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every railroad manager will face a great 
source of traffic on the rails of his system, 
namely the tonnage of other railroads en- 
larging their facilities.” 

October reports from the steel, copper, tex- 
tile, leather, cattle and other allied industries 
show very much improved conditions and 
much optimism for 1928. The lumber busi- 
ness, by the way, could learn much from 
these particular industries about the advan- 
tages of production centrol. 

In pointing out the fact that the graphs 
and curves of the academic business prophet 
are about as pertinent to modern business 
as the “hoop-skirt and bustle are in the arts 
of modern love.” Virgil Jordan, economist, in 
what he termed “a public confession” before 
the American Iron & Steel Institute recently 
said: “These prognosticators, with their pre- 
dictions of seven fat years and seven lean 
years, are more dangerous than palmists and 
other frank fakers. There is no need of this 
country’s having alternating periods of depres- 
sion and inflation. Business men have long 
suspected this, but they have been swayed by 
the impressive figures, graphs and charts of 
professional analysts, whose art is about as 
valuable as that of their forebears, the ma- 
gicians and medicine men. We have had a 
glimpse of flexible and steadily controlled 
progress since 1922 and we can see more of 
it if we want to.” 


To Erect Pulp Mill 


San Francisco, Cauir., Nov. 29.—The pro- 
posed erection of a $3,000,000 sulphate pulp 
mill, to be situated at St. Helens, Ore., is an- 
nounced by the Charles R. McCormick Co. The 
enterprise will be incorporated for the $3,- 
000,000, H. F. McCormick, vice president of 
the McCormick interests said. 

Detailed announcement of the new venture 
of the McCormick interests will not be made 
until the articles of incorporation are complet- 
ed, he says, but present plans contemplate the 
manufacture of sulphate pulp and it is intended 
to go into the manufacture of paper later. The 


company hopes to complete the organization so 
that actual construction work can be started 
by the first of the year. 

Financing of the enterprise is in the hands 
of New York and Wisconsin capitalists. It is 
proposed to construct the new pulp mill on the 
site of the McCormick lumber mill which was 
destroyed by fire three years ago. 


Log Scarcity in Pacific Northwest 


SeaTtLe, WasuH., Nov. 26.—Log scarcity is 
becoming acute throughout the Pacific North- 
west, being extremely pronounced on the Co- 
lumbia River, Willapa Harbor and Grays Har- 
bor. On Puget Sound the situation is not so 
tense as elsewhere, but log consumption is 
crowding so closely on log production that 
the market is very firm. It is said that there 
is an ample supply of logs in British Colum- 
bia; but if such is the fact importations have 
not been large enough to affect the firmness 
of the market. For some time on Puget Sound 
rafts of No. 1 have commanded a premium, 
selling readily at $25; and No. 2 and No. 3 
are strong at the prevailing schedule. There 
has been no change in quotations, which remain 
at $24, $18 and $12. Cedar logs, which are 
a byproduct of fir logging, are not so scarce, 
owing partly to the fact that there is a rather 
heavy shut-down of shingle mills. There seems 
to be a considerable accumulation of shingle 
cedar on the Columbia. The scarcity of logs 
is likely to become more acute as the year 
draws to a close, on account of the annual 
shut-down of the camps. 

A report from Grays Harbor says that with 
logging operations slowed down by two weeks 
of heavy rain, the daily cut is barely holding 
its own with mills operating under curtailed 
production. Due to excellent weather in Sep- 
tember and October the loggers in that district 
were able slightly to increase their input, but 


this gain has been more than offset by recent 
suspended activities. Prices remain unchanged, 
but firm on all stocks, as follows: Fir, $24, 
$18 and $12; spruce, $30, $19 and $13; hem- 
lock, camp run, $10, to $11; cedar, camp run, 
$15 to 20. 

It is announced that the Andron Logging 
Co., with headquarters in this city, will soon 
begin one of the largest operations in the 
Pacific Northwest, in timber located on Wins- 
ton creek, twenty-five miles southeast of 
Chehalis, on the line of the Cowlitz, Chehalis 
& Cascade Railway. The output will be 
shipped to the Carlisle Lumber Co., at Ona- 
laska. The camp will employ about 250 men, 
its monthly payroll ande other expenditures 
will be about $25,000, and the gross value of 
its business about $7,000,000 annually. Fred 
C. Anderson is president, and F. A. McFar- 
land secretary. 

Robert Swan and Donald McKay, operating 
under the name of the Swan & McKay Logging 
Co., have bought the plant and holdings of 
the Stillwater Lumber & Shingle Co., in King 
County. The deal, which involves nearly $250,- 
000, includes a sawmill, shingle mill, logging 
camp, locomotive, logging equipment and a 
stand of timber estimated as sufficient for ten 
years. 

The Wallace Falls Timber Co., Snohomish 
County, has added a new 85-ton skidder to its 
logging equipment. 


Standing Timber of Coos County 


MarsHFiELD, Ore., Nov. 26.—Assessor Beyer 
has issued an official statement to the effect 
that the standing timber of Coos County ag- 
gregates 9,389,174,000 feet, as contrasted with 
an estimate heretofore made of 6,000,000,000 
feet. The lower figure has been carried for 
the last twenty years in publicity pamphlets 
outlining the resources of the county. 


Eastern Reports of Special Interest 


Unintelligent Competition Is Problem 


Boston, Mass., Nov. 29.—Elimination of un- 
intelligent competition is the immediate and 
outstanding problem of the planing mill indus- 
try in New England. These conditions are in 
general due to lack of accurate knowledge of 
manufacturing costs, resulting frequently in 
price quotations actually below costs of man- 
ufacture. Accurate measurement of labor and 
material costs, and elimination of waste 
through standardization of products, seem to 
be pressing needs. This conclusion is based on 
an industrial survey made by the research 
committee of the New England Council in 
coéperation with experts assigned to New 
England by the United States Department of 
Commerce. The New England Council is now 
engaged with the Department of Commerce 
experts upon an industrial survey of all the 
major New England industries, and the De- 
partment of Commerce is now preparing for 
publication a full report which is to contain 
much detailed information of great practical 
value. 

For the purposes of the New England in- 
dustrial survey, the industry classified as “plan- 
ing mills” is a special division of the lumber 
industry and includes plants which make 
dressed lumber, sash, doors, blinds, interior 
woodwork, mouldings, builders’ finish and 
similar items. se Sto 


Wood Ship Building Increases 


Boston, Mass., Nov. 29.—Tremendous 
growth of the wooden shipbuilding industry in 
recent years in New England is shown by an 
industrial survey conducted here by the re- 
search committee of the New England Coun- 
cil in codperation with experts from the United 
States Department of Commerce. The survey 
covered privately owned establishments engaged 


primarily in the construction or repair of 
wooden water craft of every kind. 

The most striking feature revealed is the 
fact that since 1921, sales have increased 214 
percent, the increase for the year 1925 being 
104 percent. New sales methods, new prod- 
ucts, extension of territories and lower pro- 
duction costs, greater public interest in yacht- 
ing and racing activities were mentioned as 
influential factors. Of the output, 63 percent 
is sold in New England. 

Of the 450 wooden shipbuilding plants in the 
United States, one-fifth are located in New 
England—twenty-five in Massachusetts, twen- 
ty-one in Maine, twenty in Connecticut and nine 
in Rhode Island. Accessibility of raw mate- 
rials and nearness to market have been the 
main attractions for New England, with good 
harbors also reported as an influential factor. 


(SREB ABae: 


Speaks on Trade Extension 
PHILADELPHIA, Pa., Nov. 29.—In a talk be- 
fore the Philadelphia Wholesale Lumber 


Dealers’ Association in the City Club yester- 
day, John Gibbs, manager of the lumber trade 
extension movement, gave the lumbermen of 
this city their first glimpse of what is being 
done to create new markets for wood and to 
win back fields lost to substitutes and other 
materials in the past. 

Much of that loss, Mr. Gibbs said frankly, 
was due to lethargy, citing numerous instances 
where in the past lumber interests failed to 
seize the opportunities offered by users to de- 
termine whether steel or lumber, fibre or wood 
would best serve the interests of puzzled in- 
dustries. 

Mr. Gibbs corrected an opinion universally 
held in the East regarding the responsibility of 
West Coast lumber in the stirring up of trouble 
in lumber industry here. The West, he said, 


also has felt keenly the encroachments of sub- 
stitutes and manufacturers of other material, 
including steel and fabricated material. Cali- 
fornia has lost 300,000,000 board feet of lumber 
annually to fibre box people and an additional 
100,000,000 board feet to the manufacturers of 
steel derricks for oil fields. 

Changing building codes, Mr. Gibbs said, are 
among the sources of menace to the lumber 
industry. He also pointed out the necessity of 
clearing for the architect the.beclouded atmos- 
phere created by the multiplicity of grade 
marking rules, which are conflicting and con- 
fusing. In that connection Mr. Gibbs ad- 
vocated trade marking as absolutely essential 
to a quality product. 


New Hampshire Mill to Resume 


_ Nortu Srratrorp, N. H., Nov. 28.—Accord- 
ing to announcenient made by F. O. Barden, 
sr., general manager of the New Hampshire 
Stave & Heading Mill, of this town, the con- 
cern is about to resume operations under the 
same name and will manufacture principally 
hardwood lumber, chair seats, squares and other 
byproducts. Plans are being made for the em- 
ployment of from 200 to 500 employees in the 
woods and plant. F. O. Barden, sr., of Boyne 
City, Mich., will continue as general manager 
for the company. 


Tue Burrato (N. Y.) department of parks 
and public buildings will set out 6,500 trees 
on sixty-five streets here this fall. About 
2,500 of the trees will come from the city’s 
tree nursery, where American elms and soft 
maples are being cultivated. In two years 
about 35,000 trees have been planted. They 
are cultivated and cared for from four to 
six years before they reach the 9-feet clear- 
ance required by city ordinance. 
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Some Side-Lights on Florida Retail Situation 


TamPA, Fra., Nov. 28.—After a trip into 
some of the best towns of three or four of the 
best counties in Florida it would seem not out 
of place, nor violence to truth, to say that there 
is encouragement in the lumber situation and 
some new business developing each week— 
nothing to go into great joy over, but possibly 
a forerunner of something better. 

At Brooksville the AMERICAN LUMBERMAN 
correspondent had a visit with O. C. Dick, man- 
ager of the West Coast Lumber Co., who is 
enjoying a nice trade from the limestone and 
cement industry in the general section. A big 
part of this is the development of the Florida 
Portland Cement Co., of Tampa, which in- 
cludes activities that will mean outlay of a lot 
of money in the next few months. How large 
this is going to be may be estimated from the 
fact that a trust deed has been filed in the 
county courts showing investment of about 
$2,000,000. 

Mr. Dick recognizes that something must 
come in the nature of elimination of excess 
yards, though he has no idea as to the best 
method. He had thought that line yards, with 


while by way of comfort. We are going to 
work things out, however. Little by little 
we will find the way, and in the end it is 
going to be upon a firmer basis. 

Two things are largely troubling now— 
lien laws and credits. I have an idea that 
before we are on a safe plane in business again 
we must look after both of them. We do not 
know anything about credits. A man began 
buying from me some time ago and for many 
months paid promptly. One month he fell 
down, We have not been able to collect that 
bill or sell him any more goods for cash. An 
officer of a bank owes a bill that is many 
months old. We can not get it, though he 
surely is able to pay it. The bad ones we 
have taken care of by making them pay cash, 
I wonder if we are going to all cash all the 
time. It looks like it. 


It is recognized that under the laws or lack 
of laws in Florida it is almost impossible to 
collect a debt if the owner does not see fit to 
pay it. “This, and the fact that our lien law 
is practically unworkable, makes any sort of 
advancing in business dangerous if not- im- 
possible,” in the opinion of Mr. Dick. “It is 
a situation that lumbermen can not afford to 


s _ 
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Forestry officials and staff members of the Forest Products Laboratory codperated in making 


the first Wisconsin short course in timber land management very successful. 
vided between work at Madison and inspection trips in the woods. 


The time was di- 
The scope covered wood 


identification, forest growth, log scales, surveying, improvement cuttings, thinning, logging 
methods, present and selective; insect damage and tree diseases, use of explosives, the new forest 


tax law and fire protection. 


It is planned to give the course again next year. 


In the accom- 


panying picture are shown Chief Forester W. B. Greeley (second from left, first row), Dr. Ra- 
bhael Zon (third from left, first row), director of the Lake States Forest Experiment Station, 
and lumbermen and cthers who participated in the course. 





minimum overhead, might do the trick. Later 
he has heard of how small yards have got 
good results by economies possible through con- 
centrating work among a few men. And, after 
all, he had seen the whole idea of the survival 
of the fittest get some hard jolts. For in- 
stance, there is a place in Indiana with exactly 
twice the number of yards needed for the 
business to be had and they had not changed 
nor quit fighting in eight years. 

We are not alone in not making money, 
continued Mr. Dick. I was in the North some 
weeks ago and talked with a friend who is 
now more than 70 years of ago, and found 
that he did not make a cent last year. “For 
many years,” he told me, “I have gone on and 
paid my overhead and my bills and found 
myself with a little money at the end of the 
year. But last year I had nothing left; in 
fact, was not able to come out.” There is no 
point in this except that hard times are not 
confined to the South, little as this is worth 


quit thinking about. We must have this law 
in some sort of practical shape before we are 
safe to do a lumber business in the State. It 
is foolish to wait until just before the legis- 
lature goes into session to do what we all know 
we must do in this matter.” A dealer in a 
nearby town said also that he and others felt 
that it will be wise to find out who are try- 
ing to go to the legislature and be sure that 
they have clear ideas about this matter and be 
willing to look at it in a businesslike way. 


Favor Longleaf Pine 


It was found on this trip that the local saw- 
mills are getting quite a large amount of the 
trade. While the AmeriIcAN LUMBERMAN 
correspondent was talking to Mr. Dick a truck 
drove into his yard with a lot of 6x6 and 
other large sizes from a mill ten miles away. 
During the boom days the management bought 
one car of fir for this yard. Most of it is 


‘ crates for other mills. 


there yet. There is also a job lot of cypress 
that is not being used and has long overstayed 
its welcome. “I find that a great many want 
Florida longleaf pine,” said Mr. Dick. “No, 
I do not think the campaign for the use of 
this product has anything to do with it. They 
just seem to have the idea that it is best for 
this climate. It may be so. I do know that 
a lot of shortleaf siding put on in this section 
not so long ago has rotted off. It is very 
evident that some people have ideas about 
longleaf pine and express them.” 

Some of the Tampa yards are delivering 
lumber thirty miles to within a few miles of 
the Brooksville plant. “I don’t see how they 
can do it and not lose a lot of money,” Mr. 
Dick said. “That sort of a truck haul is cer- 
tainly some burden to put on the overhead.” 
He also reported that millwork is off because 
so many of the carpenters with idle time are 


_doing much of their own millwork. 


What Mr. Dick has to say and what he finds 
in the business is largely. indicative of what 
may be found in the Ridge section of the State. 
The working-out process is proceeding on its 
way, ripping there, tearing here, but going on 
and rising a little higher toward better things 
all the time. It is a long, hard pull, but it is 
beginning to be felt that it is not impossible 
to get the load over the hill. 

The Crystal River Cedar Mill, growing out 
of the machinery moved from Homosassa, 
is at work. Manager R. O. Foerster is greatly 
pleased with the situation, as it gives him a 
great increase in capacity and a better break 
on his costs than before. There are seven 
buildings, with twenty homes for employees, 
and a plant for distilling the cedar oil, which 
is to be one of the most important items of 
revenue. It is announced that a sawmill will 
be put in for pine and that the whole plant 
will be increased from time to time. This mill 
saws much pencil stock. 

The plant of the Carr Lumber Co., at 
Inverness, is being doubled. It is making crate 
,materials, and the extent of its business is 
shown in the fact that one order for celery 
crates runs to 200,000 for December delivery, 
and for ten cars of bottoms and tops of celery 
J. C. Ledbetter, man- 
ager, says that the outlook is for an all-the- 
year-round business. B. G. Sweatt, who has 
a lumber mill near Inverness, is adding veneer- 
ing machinery to meet the demand for it. 
Added to this are a half dozen small sawmills 
in other parts of Pasco, Citrus, Hermando and 
Polk counties, cutting out the scattered trees 
on the cutover lands. 


(BEEBE BAES 


Zoning Would Mean Much Business 


New Orteans, La., Nov. 29.—Adoption of 
a city zoning plan in New Orleans under which 
business establishments situated in residential 
sections must discontinue operations and move 
to areas specially designated for commerce 
promises to be of considerable interest in lum- 
ber and building trade circles, involving as it 
would remodeling operations estimated as to- 
taling 5,000 and attendant new construction. 
The formulation of the city zoning plan has 
been completed, submitted to the commission 
council, and the series of public hearings for 
property owners set. 

The city zoning movement is regarded pri- 
marily from a civic standpoint with an objec- 
tive of creating improved living conditions by 
safeguarding residential sections from _ the 
blighting effect of uncontrolled business enter- 
prise. However, like all other major public 
enterprises, it has an accompanying commercial 
angle. The angle in this case comes from 
the application of a ten year retroactive clause 
under the terms of which the existing residen- 
tial sections will be purged of unwelcome busi- 
ness eruptions. 
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Associations Plans and Activities 


Dec. 5—Baltimore 
Md. Annual. 


Dec. 6—Northwestern Hardwood Lumbermen’s As- 
sociation, Minneapolis, Minn. Annual. 

Dec. 7—WLumber Dealers’ Association of Connecti- 
cut, New Haven Lawn Club, New Haven, Conn. 
Annual. 

Dec. 7-8—National Rivers and Harbors Congress, 
Washington, D. C. Annual. 

Dec, 8—Red Cedar Shingle Congress, Olympic Hotel, 
Seattle, Wash. Annual, 

Dec. 13.—Roofer Manufacturers’ Club, Hotel Rals- 
ton, Columbus, Ga. Monthly meeting. 

Dec. 13—Evansville Lumbermen’s Club, Vendome 
Hotel, Evansville, Ind. Annual. 

Dec. 14—Massachusetts Wholesale Lumber 
ciation, Boston, Mass. Annual. 

Dec. 14—Montreal Wholesale Lumber Dealers’ As- 
sociation, Montreal, Que. Annual, 

Dec. 14-156—Western Pennsylvania Builders’ Supply 
Association, Fort Pitt Hotel, Pittsburgh, Pa. 
Annual. 

Dec. 16-19—Society of American Foresters, Hotel 
Bellevue, San Francisco, Calif. Annual. 

Dec. 17—Lumbermen’s Club of Memphis, Memphis, 
Tenn. Annual. 

Dec. 830—Mississippi Valley Lumber & Sash & Door 
Salesmen’s Association, Minneapolis, Minn. An- 
nual. 

Jan, 7, 1928—Wholesale Lumbermen’s Club-of Co- 


Lumber Exchange, Baltimore, 


Asso- 


lumbus, Neil House, Columbus, Ohio. Annual. 
Jan. 12, 1928—Philadelphia Wholesale Lumber 
Dealers’ Association, Philadelphia, Pa, Annual, 


Jan. 12-14, 1928—Mountain States Lumber Dealers’ 

jation, Denver, Colo. Annual. 

Jan. 17-19, 1928—Northwestern Lumbermen’s Asso- 
ciation. Business sessions, Nicollet Hotel; 
Seng pater display, West Hotel, Minne- 
apolis, inn. Annual. 

Jan. 18-19, 1928—Retail Lumber Dealers’ Associa- 
tion of Indiana, C!aypoe] Hotel, Indianapolis. 
Ind. Annual. 

Jan. ‘18, 1928—Central Association of the Traveling 
Lumber & Sash & Door Salesmen, Claypool 
Hotel, Indianapolis, Ind. Annual. 

Jan. 18-20, 1928—Ontario Retail Lumber Dealers’ 
Association, London Hotel, London, Ont. An- 
a 


. 


Jan. 18-20, 1928—Pennsylvania Lumbermen’s As- 
sociation, Bellevue-Stratford Hotel, Philadel- 
phia, Pa. Annual, 

Jan. 19-20, 1928—Carolina Wholesale Lumber 
Salesman Association, Andrew Jackson Hotel, 
Rock Hill, 8S. C. Annual. 


Jan. 19-20, 1928—West Virginia Lumber & Build- 
ers’ Supply Dealers’ Association, Huntington, 
W. Va. Annual. 

Jan. 19-20, 1928—Carolina Retail Lumber Dealers’ 
Association, Rock Hill, S. C. Annual. 


Jan. 20, 1928—California White & Sugar Pine Man- 
ufacturers’ Association, San Francisco, Calif. 
Annual. 

Jan. 21, 1(928—I.oulsiana letail Lumber Dealers 
Association, Bogalusa, La. Quarterly meeting. 


Jan. 24, 1928—Western Red Cedar Association, Dav- 
enport Hotel, Spokane, Wash, Annual, 


Jan, 24, 1928—Northern Pine Manufacturers’ As- 
sociation, Radisson Hotel, Minneapolis, Minn. 
Annual, 

Jan. 24, 1928—Union Association of Lumber & Sash 

Door Salesmen, Hotel Gibson, Cincinnati, 
Ohio. Annual, 

Jan. 25, 1928—Massachusetts Retail Lumber Deal- 
ers’ Association, Hotel Statler, Boston, Mass. 
Annual. 

Jan. 25-26, 1928—National Lumber Exporters’ As- 

sociation, Battery Park Hotel, Asheville, N, C. 
Annual. 

Jan. 25-27, 1928—Ohio Association of Retail Lum- 
os Dealers, Sinton Hotel, Cincinnati, Ohio. 

nnual. 


Jan. 25-27, 1928—Western Retail Lumbermen’s As- 
sociation (of Canada), Fort Garry Hotel, Win- 
nipeg, Man., Annual. 


Jan. 25-27, 1928—Southwestern Lumbermen’s Asso- 


ciation, Convention Hall, Kansas City, Mo. 
Annual. 

Jan. 26-28, 1928-— Northeastern Retail Lumber- 
men’s Association, Hotel Statler, Boston, 


Mass. Annual, 

Jan. 27, 1928—West Coast Lumbermen’s Associa- 
tion, Seattle, Wash. Annual. 

Jan. 31-Feb. 1-2, 1928—Retail Lumber Dealers’ As- 
sociation of Pennsylvania, William Penn Hotel, 
Pittsburgh, Pa. Annual. 


Feb. 1-2, 1928—Southeastern Iowa Retail Lumber. 
men’s Association, Burlington, lowa. Annual, 


Feb, 1-3, 1928—Michigan Retail Lumber Dealers’ 
Association. Pantlind Hotel, Grand Rapids. 
Mich. Annual. 


Feb, 1-3, 1928—-Michigan Association of the Travel. 
ing Lumber & Sash & Door Salesmen, Pantling 
Hotel, Grand Rapids, Mich. Annual. 


Feb. 2-3, 1928—Kentucky Retail Lumber Dealers’ 
Association, Phoenix Hotel, Lexington, Ky. 
Annual, 


Feb. 7-9, 1928—Canadian Lumbermen’s Association, 
Chateau Frontenac, Quebec, Que.. Annual, 


Feb, 8-9, 1928—Southwestern Iowa Retail Lumber- 
— Association, Council Bluffs, Iowa. An- 
nual. 


Feb. 8-10. 1928—Illinois Lumber & Material Deal. 
ers’ Association, Edgewater Beach Hotel, Chi 
cago. Annual. 


Feb. 9-10, 1928—National Association of Commis- 
sion Lumber Salesmen, Congress Hotel, Chi- 
cago. Annual. 


Feb. 14-16, 1928—Tennessee Retail Lumber & Mill- 
work Dealers’ Association, Hotel Patten, Chat- 
tanooga, Tenn. Annual. 


Feb. 15-17, 1928—Nebraska Lumber Merchants As- 
sociation, Hotel Rome, Omaha, Neb. Annual 


Feb. 20, 1928—Northern Wholesale Hardwood Ltm- 
ber Association, Milwaukee Athletic Club, Mil- 
waukee, Wis. Annual, 


Feb. 21-23, 1928—Wisconsin Retail Lumbermen’s 
Association. Milwaukee Auditorium, Milwavu- 
kee. Annual, 


Feb. 23-25, 1928—Western Retail Lumbermen’s As- 
sociation (U. S.), Hotel Utah, Salt Lake City, 
Utah. Annual. 

March 7-8, 1928—South Dakota Retail Lumber 
Dealers’ Association, Sioux Falls, S. D. Annual, 


March 14-15, 1928—Central & Northeastern Iowa 
Lumbermen’s Association and Northwest lowa 
Lumbermen’s Association, Fort Des Moines 
en Des Moines, Iowa. Joint annual meet- 
ng. 

April 24-26, 1928—National Association of Railroad 
Tie Producers, Arlington Hotel, Hot Springs, 
Ark. Annual. 





- 


Tennessee Dealers’ Third Annual 


CHATTANOOGA, TENN., Nov. 28.—The third 
annual. convention of the Tennessee Retail 
Lumber & Millwork Dealers’ Association will 
be held Feb. 14, 15 and 16, 1928, at the Hotel 
Patten in Chattanooga, according to announce- 
ment sent out by Secretary J. A. Minnich, of 
this city. “The meeting,” Secretary Minnich 
advises, “is to be marked by its decisions re- 
garding plans for better merchandising of lum- 
ber and other building material during the com- 
ing year. A program has been adopted with 
the idea of making it a discussion of lumber 
dealers’ problems by the dealers themselves. It 
involves intimate problems of retail yard oper- 
ation.” 

A Hoo-Hoo concatenation will be held the 
first evening, while the following afternoon 
will be given over to sightseeing for the visit- 
ing dealers and their ladies. The second day 
will be devoted to convention matters, with the 
annual banquet in the evening. On the last day 
the time will be given to additional business 
discussions, election of officers etc. 


Pennsylvania Lumbermen’s Plans 


PHILADELPHIA, Pa., Nov. 29.—The commit- 
tee in charge of the thirty-sixth annual con- 
vention of the Pennsylvania Lumbermen’s As- 
sociation has decided to make the keynote of 
the three business sessions “Making More 
Profits” and with this thought in mind they 
are engaging speakers of national prestige to 
address the members. Chairman Fred Ludwig 
and associates will shortly announce the com- 
plete program for the annual, which will 
be held at the Bellevue-Stratford Hotel, Jan. 
18, 19 and 20, 1928. According to Mr. Ludwig 
nothing is being spared in time, money or ef- 
forts to make. these sessions of vital interest 
not only to retailers, but to wholesalers, dis- 
tributers and salesmen as well. 

The evenings will be devoted to fun. and 
frolic, with Young Mens’ Night in charge of 
Bert Meyers, the first event on the program. 
The following evening the theater party will 


be held and on the final night there will be the 
annual banquet and dance. The committee 
assisting Mr. Ludwig in the preparation of the 
program consists of Luther C. Ogden, John H. 
Derr, J. Earl Brightbill, Dr. A. M. Northrup, 
Amos Y. Lesher, and H. Foster Goslin. 


Northwestern Business Program 


MINNEAPOLIS, MINnN., Nov. 29.—Prepara- 
tions are going forward for the thirty-eighth 
annual convention of the Northwestern Lum- 
bermen’s Association, which is to be conducted 
in Minneapolis on Jan. 17, 18 and 19, 1928. 

Always this gathering is the outstanding 
event for lumbermen of the territory and, ac- 
cording to W. H. Badeaux, secretary of the 
organization, the improved economic condition 
of the Northwestern territory is expected to 
enlarge the attendance and the interest in the 
meeting. : 

In connection with this meeting, Mr. Ba- 
deaux has emphasized that, while there is to be 
attractive and fullsome entertainment, the con- 
vention itself is a business institution, intent 
upon giving the full benefit of information to 
the members. 

Remodeling and repairing campaigns, selling 
homes complete, winter sales and similar topics 
are to be on the program and there will be em- 
phases on “open discussions.” In other words 
the convention program is to be so arranged 
that the attendants will obtain new ideas which 
are intended to be helpful in the conduct of 
their business back home. Practical retailers 
thoroughly conversant with the various sub- 
jects will give the other attendants the full 
benefit of their experiences. 

The latest in building materials is to be dis- 
played at the West Hotel again this year. The 
building material show will be one of the in- 
formative features of the exposition and con- 
vention. 

Men of national prominence are to be among 
the speakers but they will not have the major 
time of the meeting. 

A theater party is to be an event of the con- 
vention week. 


Northeastern Convention Plans 


‘Boston, Mass., Nov. 29.—Plans are being 
perfected by a live committee of wide-awake 
lumber dealers of New England and New York 
to make the thirty-fourth annual convention 
of the Northeastern Retail Lumbermen’s Asso- 
ciation surpass all previous annuals. Boston is 
to be the convention city this year and the 
five prominent Massachusetts lumbermen on the 
convention committee are working hard to in- 
sure a rousing welcome for the large gathering 
of visitors expected. 

The Hotel Statler, the largest hotel in New 
England, is to be the convention headquarters. 
The dates of the convention are Jan. 24, 25 and 
26 and tentative plans are being made for some 
enjoyable get-together affairs on the “Night 


Before,” Jan. 23, and Jan. 27 will be “Get 


Away Day.” 

The success of the Northeastern’s thirty- 
fourth annual is assured by the careful selec- 
tion of the convention committee, composed of : 
U. M. Carlton, Dix Lumber Co., North Cam- 
bridge, Mass.,. chairman; Granville B. Fuller, 
G. Fuller & Son Lumber Co., Brighton, Mass. ; 
V. M. Hawkins, the Hawkins Companies (Inc.), 
Boston, Mass.; William L. Smith, Lexington 
Lumber Co., Lexington, .Mass.; Harold A. Bel- 
lows, C. P. Chase & Co., Springfield, Mass.; J. 
E. Chalmers, Chalmers Lumber Co., Auburn, 
Me.;.J. Francis Smith, J. E. Smith & Co. 
(Inc.), Waterbury, Conn.; Benjamin W. Down- 
ing, Downing Bros., Locust Valley, N. Y.; 
Robert C. Kincaid, G. P. Gibson & Son, Utica, 
N. Y.; George J. Zimmermann, Zimmermann 
Lumber Corporation, Buffalo, N. Y. 

The committee has the program still in the 
making, but it is agreed that such subjects as 
an analysis of factors underlying present busi- 
ness conditions, methods of building profit- 
able business, improved merchandising methods, 
successful credit and collection methods, costs 
and many other topics of paramount impor- 
tance to the retail lumber trade will be in- 
cluded in the proceedings. Speakers of na- 
tional renown are to bring to the dealers the 
results of their investigations and research in 
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the business and economic fields. These ad- 
dresses are to be followed by open forum dis- 
cussions from the floor. 

The exhibits promise to be of unusual inter- 
est this year. Manufacturers and wholesalers 
of lumber, millwork and other products of in- 
terest to the retail lumber trade will have ample 
facilities for the display of their products on 
the mezzanine floor of the Hotel Statler. 

One of the very interesting features of the 
convention will be the awarding of the prizes in 
the third annual “Clean Yard” contest, the 
entries for which this year have far exceeded 
either of the two previous years. The contest 
is made doubly interesting this year by the ad- 
dition of an “Improvement” contest in connec- 
tion — the regular contest for the “Best Clean 
Yard. 

The wives and daughters of the lumbermen 
are to have provided for their entertainment 
and enjoyment during the convention a lengthy 
program that will keep them busy and happy for 
the entire three days. 


Seaaenaganaaana: 
Changes in Iowa Dates 
MINNEAPOLIS, Minn., Nov. 28.—Advices 


have been received at the offices of William H. 
Badeaux, secretary of the Northwestern Lum- 
bermen’s Association, this city, stating that the 
joint annual convention of the Central & North- 
eastern Iowa Retail Lumber Dealers’ Associa- 
tion and the Northwestern Iowa Retail Lumber 
Dealers’ Association, which was to have been 
held at the Fort Des Moines Hotel, Des Moines, 
Iowa, on March 7 and 8; has been postponed 
to March 14 and 15, the same city and the 
same hotel. 

Mr. Badeaux has also been advised by Sec- 
retary Karl Benz of the South Dakota Retail 
Lumber Dealers’ Association, Sioux Falls, 
S. D., that the South Dakota annual conven- 
tion will be held on March 7 and 8, 1928, in 
Sioux Falls. 


Southwestern Association Annual 


Kansas Crry, Mo., Nov. 29.—The annual 
convention of the Southwestern Lumbermen’s 
Association will be held in Convention Hall 
Jan. 25, 26 and 27, 1928. A big feature of the 
convention this year will be the exhibits, for 
which all of the space already has been con- 
tracted. 

John M. Gibbs, of Washington, D. C., man- 
ager of the trade extension department of the 
National Lumber Manufacturers’ Association, 
has definitely been secured as one of the prin- 
cipal speakers. Other noted speakers also will 
be on the program. 

F. N. Daniels, of the Dascomb-Daniels Lum- 
ber Co., chairman of the program committee, 
has been attending the district meetings this 
fall, for the purpose of obtaining appropriate 
subjects for discussion at the convention and 
will have a number that will be well forth the 
attention of the members. 


West Penn Builders Supply Dealers 


PittspurGH, Pa., Nov. 29.—An attendance of 
400 to 500 dealers and manufacturers is antici- 
pated at the sixth annual convention of the 
Western Pennsylvania Builders’ Supply Asso- 
ciation, which will be held at the Fort Pitt 
Hotel here Dec. 14 and 15. Formal sessions 
of the convention will be confined to the aft- 
ernoons of both days, with a banquet Wed- 
nesday night and a dinner dance Thursday 
night. At the session Wednesday afternoon, 
F, J. Nichols, of Dayton, Ohio, formerly of 
the merchants’ service bureau of the National 
Cash Register Co. will give two talks, one on 
“Bigger Profits From Better Merchandising,” 
and the other on “The New vs. the Old Com- 
petition.” The remainder of the afternoon will 
be given over to talks in the nature of an open 
discussion of interest to all dealers. 

At the Thursday afternoon session, Ches- 
ter N. Leasure, of Washington, D. C., editor 
of “Nation’s Business,” will speak on “This 
Business of Getting Together.” The remainder 
of the afternoon will be devoted to reports of 
officers and the election of officers for the en- 





suing year. The dinner dance is scheduled for 
Thursday evening from 6:30 to 11:30. 
California Pine Association 
San Francisco, Cauir., Nov. 26.—C. Stowell 
Smith, secretary-manager, California White & 
Sugar Pine Manufacturers’ Association, this 
city, advises that the annual meeting of the or- 
ganization will be held on Jan. 20 in the asso- 
ciation’s offices here, on which date it is cus- 
tomary to hold the monthly directors’ meeting. 
As this is strictly a business meeting, there 
will be no entertainment features. 


‘Sa@aaaaeaaaant 


Philadelphia Wholesalers’ Date 


PHILADELPHIA, Pa., Nov. 28.—J. P. Comegys, 
secretary of the Philadelphia Wholesale Lum- 
ber Dealers’ Association, advises that the or- 
ganization will hold its annual meeting on Jan. 
12, 1928. 


Central Missouri Retailers’ Annual 


Sepatia, Mo., Nov. 28.—At the annual meet- 
ing of the Central Missouri Association of Re- 
tail Lumber Dealers held in Sedalia on Friday 
afternoon and evening, Nov. 18, the following 
officers were elected : 

President—B. F. Summers, Warrensburg. 

Vice President—R. M. Jones, Sedalia. 

Secretary—Henry Guhleman, Jefferson City. 

Treasurer—T. J. Sturges, Sedalia. 


Directors—Henry Phillips, Eldon; J. R. Moorehead, 
Lexington, and E. D. Sayles, Clinton. 


Boonville extended an 
invitation for next 
year’s meeting, but no 
action will be taken un- 
til after the first meet- 
ing of the board of di- 
rectors. 

The meeting convened 
at Hotel Terry in the 


| 





J. R. MOOREHEAD, 
Lexington, Mo. ; 
Retiring President 





afternoon with about 
one hundred lumbermen 
present. J. R. Moore- 
head, of Lexington, pre- 
sided. The two prin- 
cipal talks of the after- 
noon were by J. N. 
Daniels, of the Dascomb-Daniels Lumber Co., 
Kansas City, and E. E. Woods, of Kansas City, 
secretary of the Southwestern Lumbermen’s 
Association. 

Mr. Daniels spoke on business ethics and co- 
operation, urging the building of homes instead 
of spending money for unnecessary luxuries. 
Mr. Woods talked on association work, and 
interesting discussions followed both talks. 

In the evening the lumbermen and _ their 
wives were guests at a banquet at Hotel Terry, 
Mr. Moorehead, retiring president, also presid- 
ing at this affair. Hugh Stephens, of Jefferson 
City, vice president of the Missouri State — 
way commission, was the principal speaker. He 
dwelt on Missouri’s highway construction prob- 
lems and program. He told of the value of 


good roads as an investment and as an aid to. 


progress, stating that Missouri could well af- 
ford to bond itself to the limit in order that 
the State’s products might have a good road to 
market and the State’s citizens might have free 
communication. 

FE. E. Woods followed Mr. Stephens with an 
address on the value of codperation, and 
showed how the lumbermen of Missouri will 
be able to accomplish much more if they will 
hold a- friendly feeling and one of helpfulness 
toward each other. 

Rev. Raymond C. Lippard, pastor of the 
Broadway Presbyterian Church of Sedalia, 
made a short talk on the work of the home and 
the community as it fitted into one’s business. 


Northern Pine Manufacturers 


MINNEAPOLIS, Minn., Noy. 28.—W. A. EI- 
linger, secretary of the Northern Pine Manu- 
facturers’ Association, this city, states that 
while the next annual meeting of the organiza- 
tion is scheduled for Jan. 24, 1928, it is possible 
that the date may be altered before that time. 
The meeting will be held in the Radisson Hotel 
in this city. 


West Coast Lumbermen’s Association 


SEATTLE, WasH., Nov. 26.—Advices received 
from Robert P. Allen, secretary-manager of the 
West Coast Lumbermen’s Association, this city, 
are to the effect that the annual meeting of the 
association will be held on Jan. 27, 1928, in 
Seattle. 


Michigan Salesmen’s Convention 


Detroit, Micu., Nov. 28.—The annual con- 
vention of the Michigan Association of the 
Traveling Lumber & Sash & Door Salesmen 
will be held at the same time and in the same 
place as that of the Michigan dealers’ associa- 
tion, namely, Feb. 1, 2 and 3, 1928, at the Pant- 
lind Hotel, Grand Rapids. On the evening of 
Feb. 1 the salesmen will put on a lunch fol- 
lowed by a show or midnight frolic. At noon 
on the following day a lunch will be followed 
by the annual election of officers. The sales- 
men will have an exhibit of all woods sold in 
Michigan, a feature which was considerable of 
a success last year. 


Date for Railroad Tie Producers 


St. Louis, Mo., Nov. 28.—Announcement is 
made by Roy M. Edmonds, executive secretary 
of the National Association of Railroad Tie 
Producers, this city, that the tenth annual con- 
vention of the organization will be held on 
April 24, 25 and 26, 1928, at the Arlington Ho- 
tel, Hot Springs, Ark. 


Western Red Cedar Association 


SPOKANE, WASH., Nov. 26.—Announcement 
is made by F. S. Fulwiler, secretary of the 
Western Red Cedar Association, this city, that 
the organization’s annual convention will be 
held on Jan. 24 at the Davenport Hotel in Spo- 
kane. It is expected that around thirty-five 
or forty delegates will attend. 


Central Salesmen’s Date 


INDIANAPOLIS, IND., Nov. 28.—The annual 
meeting of the Central Association of the Trav- 
eling Lumber & Sash & Door Salesmen will be 
held on Jan. 18, 1928, at the Claypool Hotel in 
this city. Secretary W. H. Bultman, this city, 
states that a program for the meeting is now 
in process of preparation. 


Society of American Foresters 


San Francisco, Cauir., Nov. 26.—The Cali- 
fornia section of the Society of American For- 
esters is making plans for the annual national 
meeting and national conference of forest 
schools, to be held on Dec. 16-19 in the Hotel 
Bellevue, this city. E. P. Meinecke is general 
chairman of arrangements. The first two days 
will be devoted to addresses by well known for- 
esters and lumbermen. Among the speakers 
scheduled are Wilson Compton, secretary-man- 
ager, National Lumber Manufacturers’ Associa- 
tion; United States district foresters C. M. 
Granger and S. B. Show; C. S. Chapman, for- 
ester, Weyerhaeuser Timber Co.; C. L. Bill- 
ings, assistant manager Clearwater Timber Co.; 
David T. Mason, forest engineer; J. B. Woods, 
forester, Long-Bell Lumber Co.; E. T. Allen, 
forest economist, Western Forestry & Conserva- 
tion Association, and Raphael Zon, director, 
Lake States Forest Experiment Station. 

As a concluding feature of the convention, 
the delegates will visit redwood plantations and 
sawmill plants in the vicinity of Scotia and 
Eureka, Calif., the Pacific Lumber Co. of Sco- 
tia, having extended the society a very cordial 
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invitation to visit its nursery and mill and 
woods operations on its property. 


Toronto Wholesalers Discuss Rates 


Toronto, Ont.,. Nov. 28—The Wholesale 
Lumber Dealers’ Association held its regular 
monthly meeting here today and R. Halliday 
reported on rates on shipments of lumber from 
eastern Canada to Central Freight Association 
territory in the United States, stating that the 
railways intend to publish a new tariff on 
Dec. 15. Ontario and Quebec wholesalers, he 
said, were quite in accord with the proposal to 
publish the rates, but Maritime Province in- 
terests were not satisfied and were objecting. 
Mr. Halliday asked what action the Ontario 
wholesalers would like to take. After a long 
discussion it was decided to leave the matter 
in the hands of the transportation committee, 
which will take it up with R. L. Sargant, sec- 
retary of the Canadian Lumbermen’s Associa- 
tion, and report back at a special meeting to 
be held later. In the meantime, Mr. Sargant 
will make a special visit to the Maritime Prov- 
inces and endeavor to reconcile the eastern 
trade with the new rates. ° 

J. L. Campbell, secretary of the Wholesale 
association, was back on the job after a long 
and serious illness, and was warmly congrat- 
ulated upon his recovery. 

It was decided to appoint two delegates to 
represent the association at the forthcoming 
conference on merchandising and trade ethics 
at Montreal on Dec, 12. 

Arthur Thomas, on behalf of the Canadian 
Forest Products Publicity Association, attended 
the meeting and invited the Wholesale associa- 
tion to appoint a representative to the council 
meeting in Montreal on Dec. 14. 


Credit Association Dances 


New York, Nov. 28.—The first annual ban- 
quet and dance of the Kings & Queens Coun- 
ty Lumber Dealers’ Credit Association was 
held last Saturday night in the Leverich Towers 
Hotel, Brooklyn. More than 450 persons at- 
tended. Charles H. Blitman, president of the 
association, explained that it aimed to provide 
retail credit codperation and mutual protection 
and sought to unite retailers and wholesalers. 

Deputy State Controller Doris spoke of the 
recent letter of the Master Plumbers’ Associa- 
tion, suggesting the revision of the New York 
State mechanics’ lien law. He said he would 
do his best to get the bill through. The 
measure has been endorsed by nearly every or- 
ganization of lumbermen in the Metropolitan 
district. 

Dancing began shortly after 10 o’clock and 
continued into the morning. 

The Lumber Dealers’ Credit Association was 
organized March 21, 1927, and now has most 
of the retail lumber dealers of Brooklyn and 
Queens in its ranks. By its credit codperation, 
it is estimated that it has already saved more 
than $180,000 for its members. 

Canadian Association Activities 

Toronto, Ont., Nov. 28.—The directors of 
the Ontario Retail Lumber Dealers’ Associa- 
tion will hold their next meeting on Dec. 8, in 
the council chamber of the Toronto Board of 
Trade, with both morning and afternoon ses- 
sions. The chief matter for consideration will 
be the agenda for the annual meeting, to be 
held in London, on Jan. 18-20, 1928, 

A conference between lumber manufacturers, 
wholesalers and retailers will be held in the 
Lumbermen’s Club, Montreal, P. Q., on Dec. 
12. This is the first of what is expected will 
become a series of conferences between the 
different elements of the lumber industry and 
trade. The calling of the meeting has been 
the work of J. L. Bourbonniere, secretary of 
the Province of Quebec Retail Lumber Dealers’ 
Association. In all probability, the meeting 
will be devoted to a consideration of the various 
matters that are of joint interest to the three 
branches of the business. It is possible also 
that an organization may result and definite 


plans be arranged for periodical meetings in 
future. . 

A meeting of the council of the Canadian 
Forest Products Publicity Association will be 
held at Montreal, on Dec. 14, in the Montreal 
Lumbermen’s Club. The Canadian Forest 
Products Publicity Association is an organiza- 
tion recently brought into existence for the 
purpose of studying the possibility of develop- 
ing a trade extension campaign among lumber- 
men in Canada. It has been organized already 
in skeleton form by those who are behind the 
proposal. The purpose of the present meeting 
is to make the temporary organization perma- 
nent and to consider ways and means of de- 
veloping the proposal. 


To Exhibit at Retail Conventions 


New Oreans, La., Nov. 29.—Exhibits for 
display in a series of conventions to be held 
by the retail lumber trade and builders in 
various cities are now being prepared by the 
Southern Pine Association, according to L. E. 
Sigur, assistant advertising manager. Litera- 
ture published during the last six months, home 
building and plan books, uses of southern pine 
in flooring and interior decorating, and exhibits 
of the pine in actual use will be included. The 
latter will include the model southern pine 
house, floor panels, railroad trestles, scaffolding, 
the Brooklyn bridge floating footing, and in- 
dustrial uses. 

Photographs will be used in conjunction with 
the displays to trace the progress of the lumber 
from forest to consumer and a moving picture 
showing the construction of one of the South- 
ern Pine Association’s better built homes to 
illustrate the fifteen points of safe construction 
will be shown. 


Texas Salesmen Confer on Problea 


Fort Wort, Tex., Nov. 28.—Thirteen south. 
ern pine salesmen attended the salesmen’s meet- 
ing held Nov. 18 at the Texas Hotel here under 
the auspices of the Southern Pine Association, 
with J. F. Carter, field representative, leading, 

After explaining the purposes of the series 
of salesmen’s meetings and giving a brief re- 
sumé of the program announced by the Na- 
tional Lumber Manufacturers’ Association in 
its $5,000,000 campaign for lumber, Mr. Car- 
ter launched into an explanation of the facts 
brought out at the School and Conference for 
Southern Pine Salesmen, held at the Forest 
Products Laboratory in July. With density 
as the piece de resistance of the meeting, he 
dwelt on the value of Bulletin 556, stating 
that it is the one bulletin which should be 
used by all lumber salesmen, without regard 
to species, because it represents the largest 
number of tests ever made by any laboratory 
on a comparable basis; and that the Forest 
Products Laboratory men all agree that Bulle- 
tin 556 on “The Mechanical Properties of Com- 
mercial Woods,” is the one on which they base 
their own work. 

Other subjects discussed were paintability, 
kiln drying and moisture content, nail and 
screw holding properties, correct sheathing for 
residences as proved by tests at the laboratory, 
blue stain and dry rot, after which general dis- 
cussion was held. Samples of wood to illus- 
trate dense and non-dense southern pine were 
exhibited, these also showing the relationship 
which exists between the relative weights of 
two pieces of wood and the relative strengths 
of the same pieces. 

The salesmen plan to hold other educational 
—w at an early date in other parts of the 

tate. 


To Continue Redwood Campaign 


San Francisco, Cauir., Nov. 26—To con- 
tinue advertising and trade exploitation work 
was the outstanding decision of directors and 
members of the California Redwood Associa- 
tion, which closed its annual stockholders’ 
meeting here last Tuesday night. 

Sketching through an enthusiastic report of 
prosperity, increased business and a most op- 
timistic outlook for the coming year, R. F. 
Hammatt, secretary-manager of the associa- 
tion, pointed out that through trade journal 
advertising and other methods of exploitation 
redwood demand had been increased 24 per- 
cent within two years. This increase was 
shown to be, roughly, 7 percent in 1926 over 
1925 (in neither year was trade journal ad- 
vertising used to any extent); and 17 percent 
in 1927 when the eighteen months’ advertising 
campaign was at work. 

Commenting further on the increased de- 
mand for redwood Mr. Hammatt said: 

Our charts showing the relation between 
actual orders, production, shipments and mill 
stocks, in relation to actual production, indi- 
cate that redwood orders from 1925 have main- 
tained a healthy, decided and progressive in- 
crease. 

The association’s “Four-year Comparative 
Report” shows that the increase in demand 
is general, northern California, southern Cali- 
fornia, eastern and foreign business all show- 
ing gains, the total being 67,000,000 feet ap- 
proximately. This upward trend in redwood 
orders is far greater than of any of the com- 
peting species on the Pacific coast. Redwood 
stocks at the mills have been materially re- 
duced and that reduction is by a far more 
rapid rate than the other Coast woods. 

The favorable condition indicated by these 
figures has been made in the face of a decline 
of 2 percent in residential building; a 33 per- 
cent reduction in industrial building in the 
East and a reduction of about 10 percent in 
all classes of building on the Pacific coast, 
according to F. W. Dodge Corporation’s re- 
view for the third quarter of 1927. 

The association’s advertising is shown to 
have brought approximately 30,000 prospects. 
A third of these built and used redwood 
within eighteen months after answering the 


first advertisement; 28 out of 100 built within 
eighteen months and did not use redwood; 39 
out of 100 have not yet built and may or may 
not use redwood. The retail dealer has, of 
course, been the “go-between” on all of the 
sales and has made his profit. 


The principal speaker of the day was J. M. 
Hotchkiss, of Hobbs, Wall & Co., and presi- 
dent of the’ association. Mr. Hotchkiss urged 
cooperation in the lumber industry through 
association efforts. He pointed out the advan- 
tages of coordinated exploitation in reviewing 
the steady increase of redwood uses during the 
last two years that intensive association work 
has been done in this industry. He advocated 
a continuation of the three-year program of 
the association for advertising and trade ex- 
tension. 

By unanimous vote of the meeting the en- 
tire board of directors was reélected for 1928. 
They are: J. M. Hotchkiss, Hobbs, Wall & 
Co.; Otis R. Johnson, Union Lumber Co.; 
L. C. Hammond, Hammond Lumber Co.; 
Fred V. Holmes, Holmes-Eureka Lumber Co.; 
P. C. McNevin, The Pacific Lumber Co.; C. E. 
DeCamp, Casper Lumber Co., and H. M. Hink, 
of the Dolbeer-Carson Lumber Co. 





Hold First Meeting ia Cleedaed 


CLEVELAND, Onto, Nov. 30.—End-matched 
lumber ran away with the meeting of south- 
ern pine salesmen at the Statler Hotel today. 
This meeting, the first held in Cleveland as 
one of a long series of group meetings of 
southern pine salesmen under the guidance of 
J. F. Carter, representing the Southern Pine 
Association, of New Orleans, La., was called 
for the purpose of being given, in brief form, 
the information obtained by the salesmen at- 
tending the Madison meeting in July. 

Sn € Lingham, of Exchange Sawmills Sales 
Co., B. D. Crum, of Kirby Lumber Co., and 
C. M. Herron, of Edward Hines Lumber Co., 
had charge of the meeting as a local commit- 
tee. 





DECEME 


——— 


Ac 


Mem! 
of nor 
Club o 
election 
Dec. 1’ 
vice pr 
ular m 
nominz 
Rush, 
chairm 
Clemet 
7 
commi 
Woods 
mittees 
and th 
on Dec 

Con: 
heard 
will cl 


Eva 
month 
men’s 
at the 
ning, 
tion o 
the ol: 
servec 
has be 
all off 


Da} 
berme 
posed 
cently 
ing 1$ 

Pre 
Stewa 

Vie 
Kuntz: 

Sec 
Lumb 

Tre 
Lumt 

“a 
orgar 
deal « 
of fr 
lumbe 
at th 
Aw 
any « 
ping 





» 1987 


ee, 


lems 


south. 
meet- 
under 
iation, 
ading, 
series 
ef re- 
e Na- 
ion in 
, Car. 
- facts 
ce for 
Forest 
lensity 
ng, he 
stating 
ild be 
regard 
largest 
ratory 
Forest 
Bulle- 
Com- 
y base 


ability, 
il and 
ng for 
ratory, 
al dis- 
—illus- 
> were 
onship 
hts of 
engths 


ational 
of the 


aI 


within 
od; 39 
rr may 
las, of 
of the 


J. M. 
presi- 
urged 
1rough 
advan- 
iewing 
ng the 
. work 
rocated 
am of 
de ex- 


he en- 
r 1928. 
Vall & 
p Caz 
» Cas 
sr Co.; 
Ca 
. Hink, 


land 


1atched 
south- 
today. 
and as 


ngs of 7 


ince of 
n Pine 
. called 
f form, 
nen at- 


s Sales 
o., and 
er Co, 
ommit- 





DECEMBER 3, 1927 





AMERICAN LUMBERMAN ©" 


59 





Activities of Lumbermen’s Clubs 


Memphis Club to Nominate 


MempPHIs, TENN., Nov. 28.—With the naming 
of nominating committees, the Lumbermen’s 
Club of Memphis is now ready for the annual 
election of officers to be held Saturday evening, 
Dec. 17, at the Hotel Gayoso. C. P. Bodine, 
vice president of the club, presided at the reg- 
ular meeting last Thursday, and announced the 
nominating committees in the absence of Paul 
Rush, president. C. J. Tully, jr., was named 
chairman of one of the committees, with J. M. 
Clements and K. Ellis Williams as members. 
A. L. DeMontcourt heads the other nominating 
committee. Serving with him are Frank 
Woods and A. E. Neeley. These two com- 
mittees will name two entire tickets for 1928, 
and the club will decide the lucky candidates 
on Dec. 17. 

Considerable discussion of conditions was 
heard which indicates that most manufacturers 
will close their mills. 


Evansville Club to Elect 


EvANSVILLE, INnp., Nov. 28.—The regular 
monthly meeting of the Evansville Lumber- 
men’s Club will be held in the Peacock room 
at the Vendome Hotel here on Tuesday, eve- 
ning, Dec. 13, at which time the annual elec- 
tion of officers will take place. It is expected 
the old officers will be reélected, as they have 
served but one year, and for several years it 
has been the custom of the local club to reélect 
all officers. 


Dayton Club’s New Officers 


Dayton, Ou10, Nov. 29.—The Dayton Lum- 
bermen’s Club, a noon-day luncheon club com- 
posed of both wholesalers and retailers, re- 
cently held an election of officers to serve dur- 
ing 1928, as follows: 


President—W. B. 
Stewart. 


Vice president—William Kuntz, of the Peter 
Kuntz Lumber Co. 


Secretary—E. B. Lupinske, of the West Side 
Lumber Co. 


Treasurer—Pierce A, Hussey, of the Hussey 
Lumber Co. 

“This club,” says Mr. Lupinske, “has been 
organized for two years and has done a great 
deal of good in bringing about a better feeling 
of friendship and codperation among Dayton 
lumbermen. The club meets every Friday noon 
at the Grey Manor, First and Ludlow streets. 
A welcome hand will always be extended to 
any out of town lumbermen who may be stop- 
ping over in Dayton on Friday.” 


Louisville Hardwood Club Elects 


LoutsvitLE, Ky., Nov. 28.—The Louisville 
Hardwood Club, which had postponed its an- 
nual meeting and election of officers from Nov. 
8, on account of city and State elections, met 
at the Brown Hotel, Tuesday evening, Nov. 22, 
at which time the organization, which has been 
meeting weekly for about a quarter of a cen- 
tury, named the following leaders: 

President—C. H. Willett, W. R. Willett Lum- 
ber Co. 

Vice president—Walter J. Jones, Mengel Co. 

Treasurer—J. H. Conrad, Louisville Veneer 
Mills. 

Secretary—J. S. Thompson, manager Louis- 
ville office Southern Hardwood Traffic Associa- 
tion (reélected). 

Mr. Willett, who had served the last year as 
vice president, succeeded J. Colgan Norman, 
of E. B. Norman & Co., while Mr. Jones, the 
new vice president, served as treasurer the last 
year. 

The business session was taken up with rou- 
tine discussions of conditions in the lumber in- 
dustry, in which individual reports indicated 
slightly better business and outlook. 

A. E. Norman, of the Norman: Lumber Co., 
reported completion of four new dry kilns, 
giving the company a total of twenty kilns, 


Stewart, of Bloom & 


and a large capacity for commercial drying of 
lumber moving through Louisville under the 
transit privilege. pace snl 


Club Sponsors Home Building Contest 


Benn, Ore., Nov. 26.—A miniature home 
building contest for all manual training stu- 
dents of the Bend schools has been announced 
by the Bend Hoo-Hoo Club. Cash prizes total- 
ing $110 are being furnished by the two Bend 
lumber companies, Brooks-Scanlon Lumber Co. 
and the Shevlin-Hixon Co. 

The miniature buildings are to be constructed 
of Pondosa pine under the supervision of 
Theodore D. Sexton, manual training instruc- 
tor in the Bend schools. All materials are to 
be furnished by the Hoo-Hoo club through the 
Miller Lumber Co. 

The contest is to be divided into three divi- 
sions. A 2-story dwelling is to be constructed 
in Division A with prizes of $25, $15 and $10 
offered. A 1-story dwelling is to be built in 
Division B with prizes of $15, $10 and $5 of- 
fered. Division C is for construction of a 
barn with prizes of $15, $10 and $5 offered. 

William Belmont is chairman of the contest 
committee named by Crosby Shevlin, president 


of the Bend Hoo-Hoo Club. Other members 
are F. E. Raiguel, G. A. Gillis, George Clark, 
Alfred Hedstrom, Frank Moore and E. P. 
Brosterhous. 

Regular inspections of the work will be 
made by the committee, but no comments will 
be made on the work to the student builders. 


Doings of Nylta Club 


New York, Nov. 28.—Another full house 
turned out last Friday night—even though it 
was the day after Thanksgiving—for the Nylta 
meeting, at which Stanley L. Krebs spoke on 
“Credits and Collections.” Mr. Krebs em- 
phasized the importance of using correct 
English in letters seeking collections and said 
that psychology counts greatly in business. 

On next Friday night at the National Re- 
publican Club, members of the salesmen’s or- 
ganizations of Long Island and Westchester 
will meet with Nylta. Frank Branch Riley 
will deliver one of his travelogs. 

Prior to last week’s meeting, the committee 
preparing for Nylta’s Christmas Party, to be 
held Dec. 17 in Hotel Astor, announced that 
preparations for the event are just about com- 
plete. It will be the biggest affair in the club’s 
history, according to the announcement. A big 
vaudeville show, an incomparable menu and 
handsome souvenirs are promised by those in 
charge. Conrad Pitcher is chairman of the 
committee. 


Plan Hardwood Holding Company 


CrncinnaTI, Oun10, Nov. 30.—Plans for the 
formation of a large holding company com- 
posed of members of the Appalachian Hard- 
wood Club were discussed at length at the 
November meeting held here yesterday at the 
Hotel Sinton. By a resolution members 
pledged themselves to pay toward an advertis- 
ing fund an assessment of 3 cents a thousand 
feet, log scale on production. This assessment 
is expected to take effect at once and will pro- 
vide about $25,000 a year on the current mem- 
bership basis. 

Morning and afternoon sessions were largely 
devoted to discussions of conditions and meth- 
ods of getting better results in marketing. This 
was the first meeting at which the new presi- 
dent, C. W. Boyd, president of the Virginia 
Hardwood Lumber Co., of Tazewell, Va., was 
in the chair. J. H. Townshend, executive vice 
president of the Hardwood Manufacturers’ !n- 
stitute, of Memphis, Tenn., when asked for his 
opinion on the best method of marketing, sug- 
gested a holding company with mills partici- 
pating as branches. He suggested a plan simi- 
lar to that of the naval stores selling depart- 
ment of a number of companies in the south- 
ern yellow pine belt, which, he said, is not new. 

Another proposal was a series of concentra- 
tion yards to which members of the club could 
send their mill output for marketing either by 
wholesalers selected by the club or by a re- 
gional sales agency. Another was a separate 
sales department for selling the output of 
members’ mills. 


Objections to Other Plans 


Objections raised to these two plans- were 
that there would be no standard or uniformity 
of grading and that trade jealousies would de- 
velop in the allocation of business of members 
to certain mills. The question of freight rates 
was brought up also and a plan submitted by 
Theodore Davis, of the Cincinnati Lumber 
Traffic Association, for a concentration yard at 
or near Hagerstown, Md. This was explained 
at some length by Mr. Elerman, an assistant of 
Mr. Davis. 

One of the arguments advanced by the pro- 
ponents of the regional yard plan was that it 
would do away with the objection of produc- 
ers that lumber shipments were going to a ter- 
ritory which could be more economically sup- 
plied from a different section and that the 
nearest mill to the market could have its prod- 
uct used. An objection raised to this was that 
it would create dissatisfaction in the allocation 


of business. Myron C. Van Gorder, of the 
Peytona Lumber Co., of Huntington, W. Va., 
was leader of the opposition to regional con- 
centration yards. He said that the additional 
overhead, freight charges, insurance and other 
costs would intensify the dissatisfaction among 
the members. 

J. S. Walker, of the Emory River Lumber 
Co. of Lancing, Tenn., also raised the objec: 
tion that the plan might antagonize a number 
of friendly wholesalers who would otherwise 
be of assistance to club members in distribut- 
ing mills’ products. 


Mr. Walker and Mr. Van Gorder also said 
that the holding company plan would eliminate 
a lot of “false competition” and tend to estab- 
lish a real market value because other mills 
would soon fall into line when they saw that 
the company comprising fifteen to twenty 
strong mills was keeping prices firm and mak- 
ing sales on a truly economic basis. 

L. R. Putman, of Chicago, whose advertising 
connection handles the business of the South- 
ern Pine Association, told of the success of 
group selling among the southern pine mills 
and also in the pitch pine industry. 

J. W. Mayhew, of the W. M. Ritter Lumber 
Co., also spoke favorably of the holding com- 
pany plan and said it appeared on its face to 
be the most feasible method of marketing the 
products of the hardwood mills of the south- 
ern Appalachian district and getting the indus- 
try out of its rut. He said that the major part 
of the troubles of the lumbermen grew from 
lack of confidence in the ability of the indus- 
try to solve its problems and lack of confidence 
and trust in each other. When the trade got 
over its petty jealousies and got together on a 
common ground, he said it would have won 
half the battle. 

No definite action was taken but a meeting 
of the executive committee was held at the 
close of the session at which it is understood 
the holding company plan was given most fa- 
vorable consideration. However, the matter of 
a decision was left to the special committee on 
marketing composed of J. W. Mayhew, M. W. 
Stark, John Raine, J. F. Bushelman and J. S. 
Walker. It is said this committee will make a 
report at the next meeting. The date of the 
next session was not fixed, as there was some 
disposition to hold it in February instead of 
January or December, on account of .Decem- 
ber inventory and the income tax statement 
work in January. 
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Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 
BIRCH SOFT ELM 

Try HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

US “Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster- Latimer 


MELLEN, 
WIS. 





Lumber Co. 


Rotary Crt 
Northern 
Members of 
Veneers is 


FURNITURE manufacturers and factory 
buyers who imsist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 

We also manufacture Northern Pine, Spruce 
Hemlock, Cedar Posts and Poles, Lath an 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “Peerless Brand’”’ 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices, 
The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 1331 Monadnock Block 



















Remember 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber Siding, Coling, Flooring, 
Doors, Blinds, Window rames, Moul 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























17- = 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 





17 











| Surface Measure 


ESTIMATOR 









A ew publication covering in the most complete 
manner the whole field of surface measure —_ 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 


ls, blinds, 
oe gg OS 
sample pages. 
Pocket Size (456 x 64"") $5.00, Postpaid. 
American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 








Reiterates Views on Tax Reduction 


In reiterating its recommendation that in- 
ternal revenue taxes be reduced by some $400,- 
000,000 and the corporation income tax reduced 
to at least 10 percent after the action of the 
ways and means committee in voting a cut ag- 
gregating less than $250,000,000, the Chamber 
of Commerce of the United States merely car- 
ried out the wishes of member organizations 
expressed through a formal referendum vote. 
While President Coolidge is pictured as ex- 
pressing the view that a cut of $400,000,000 is 
out of the question and as showing some signs 
of impatience at the insistence of the national 
chamber, that body feels that its tax commit- 
tee acted on full information in submitting its 
recommendations and will continue to support 
them. 

The national chamber’s reiterated stand was 
received with varying feelings by members of 
the ways and means committee. Representa- 
tive Henry T. Rainey, of Illinois, (Dem.) 
declared emphatically that the recommended re- 
duction of $400,000,000 comes closer to the fig- 
ure that the Treasury could stand than the 
$225,000,000 urged by Secretary Mellon. Sev- 
eral other Democratic members took substan- 
tially the same position. Chairman Green, or 
the other hand, took a whack at the national 
chamber, declaring the cut proposed by the 
national business organization, and supporte:i 
by other strong organizations and individuals 
representing American industry, by the way, 
was absurd in view of the condition of the 
Treasury and the certainty that various items 
contributing heavily to the present and past 
large surpluses will not again come into the 
Federal strong box. Representative Hawley, 
of Oregon, expressed the view that he would 
like to see such a cut as recommended by the 
national chamber, but was convinced the 
Treasury could not stand it at this time. 


Value of Building Material Study 


A study made by the Harvard Bureau of 
3usiness Research on the operating expenses 
of building material dealers is being used by 
lumber substitute interests to show that lumber 
is a relatively unprofitable item for the re 
tailer. The study was financed by a leading ce- 
ment company. It sets forth that, on the basis 
of 203 reports of building material dealers, 48 
whose principal sales were in mason materials 
reported an average net profit of 2.8 percent 
on net sales, as‘compared with an average profit 
of 0.3 percent shown by 58 dealers whose prin- 
cipal sales were lumber. 

An economist of the National Lumber Manu- 
facturers’ Association points out that the value 
of this study is almost entirely discounted by 
the fact that it failed to take into consideration 
a representative group of dealers in each type 
of material. Out of possibly 45,000 to 50,000 
building material dealers who sell to consum- 
ers, the conclusions of the study are based on 
reports from only 203, largely centered in the 
Northeast and North Central sections of the 
country. 

The unreliability of the conclusions of the 
study is attested further by the fact that about 
135, or two-thirds, of the 203 reports came 
from Ohio, New York, Massachusetts, Wiscon- 
sin, Indiana, New Jersesy and Illinois, which 
States consume about one-third of the lumber 
production of the country, while California, 
Texas, Missouri, Minnesota, Florida, Iowa, 
Michigan and Washington also consuming one- 
third of the country’s lumber production, were 
represented by only 29 reports. Only one re- 
port from California, largest lumber consum- 
ing State, was included. California absorbs 
probably more than 10 percent of the coun- 
try’s annual production of lumber. 

The mason material dealers whose reports 
are considered in the study sell largely to con- 





tractors. Commenting on this phase of the 
study, the lumber economist says: 

Comparison of a large class of dealers 
whose business consists largely of sales in 
large quantities to contractors, with others 
whose sales are generally in smaller quanti- 
ties directly to consumers, if possible at all, 
is of doubtful value and significance. The in- 
ference as to the difference between the type 
of business of the mason material dealers re- 
porting and the other classes is supported by 
other data. 

Building material dealers should be defined 
and the study limited as far as possible to 
competitive classes. Costs of a mason mate- 
rial dealer whose sales are largely to con- 
structors of business structures in a city 
which prohibits the use of wood for such pur- 
poses, or to contractors for the construction 
of concrete roads, should not be compared 
with costs of lumber dealers who can not 
compete. 


Utilization of End-matched Lumber 


The information service of the National 
Lumber Manufacturers’ Association sees much 
promise in the increasing use of end-matched 
softwood lumber. There is every evidence that 
end matching will become a common practice, 
When it does many millions of feet of soft- 
wood lumber unavoidably produced by all saw- 
mills because of defects and taper in the log 
will be utilized, whereas they were formerly 
wasted or found only a poor market. It is 
pointed out that end matching works out to 
the benefit of all concerned. 

A contractor enthusiastic about the economy 
and general satisfaction of end-matched lum- 
ber gives an instance of the strength of end- 
matched flooring. At one place four parallel 
boards were joined between the same joists. 
To test the strength of the end matching, he 
jumped as hard as he could on the spot where 
the boards were joined. “There wasn’t a give, 
and I am a man weighing quite a little over 
200 pounds,” he said. This same contractor 
tells of roofing a building with end-matched 
lumber. Before the carpenters had time to ap- 
ply the shingles a rainy period started. This 
roof shed the water 100 percent, there being 
no leakage of any kind, and the men were able 
to continue their work unhindered. 


Important Requisite in Reforestation 


A gradual change in the requirements of the 
consumers to follow the changing conditions 
of the character of the raw material, with spe- 
cial reference to sizes of timber, is an outstand- 
ing requisite if reforestation is to succeed. 

This view was expressed by Axel H. Ox- 
holm, director of the National Committee on 
Wood Utilization, following the recent Com- 
mercial Forestry Conference in Chicago, which 
he attended. 


The public still labors under the impression 
that the use of lumber must decrease follow- 
ing the decrease in our virgin timber supply, 
he said, but if the people of the United States 
would prefer to live in individual homes built 
of wood rather than be herded together in 
apartment houses they must learn to use the 
products of small timber and not ask for long 
lengths and wide widths to be cut into smaller 
dimensions on the job, 

Most people considering reforestation are 
not giving sufficient thought to the matter of 
converting small timber produced by the thin- 
ning process into lumber. Proper forest man- 
agement, like gardening, calls for the removal 
of trees which are crowding the stand, but 
these weeded out trees should produce a reve- 
nue if means were found to convert them into 
lumber or other products. Today the lumber 
industry is more or less helpless in the mat- 
ter and this class of material may be left on 
the ground if not converted into pulp ‘wood 
or fuel, 

It is, therefore, interesting to see what 
other countries have done with these small 
logs, and the national committee is taking 
steps to test the northern European gang 
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saws in this country because it believes that 
these will make it possible for the lumberman 
to turn what is now considered waste into 
profit and provide him with a small but 
steady income up until the time that the tim- 
ber crop is maturing. All these problems of 
taxation and making a profit in reforestation 
and fire fighting come down to this one ques- 
tion of increasing the value of the standing 
timber to such an extent that it is worth pro- 
tecting. 
SSG 2eaeaa 

Corporation Income Tax Reduction 
By a strict party division the House ways 
and means committee on Monday agreed to 
recommend that the proposed reduction in the 
corporation income tax rate from 13% to 11% 
percent be made effective March 15, next. 
The Democratic members favored continuing 
the present rate until March 15, 1929, and then 
permitting the reduction to become effective. 
Democratic members contended that corpora- 
tions already have passed the 1928 tax on to 
the consumer and that by making the reduc- 
tion apply to income earned in the calendar 
year 1927 the corporations alone would benefit. 
Representative Garner, of Texas, ranking min- 
ority member, announced he expected to carry 
to the floor of the House his fight against giv- 
ing the corporations the benefit of tax reduc- 
tion in 1928. He drew a distinction between 
the individual taxpayer and the corporation 
in this connection. 

Complains of Risk Discrimination 

The Florida Concrete Products’ Association 
has lodged a vigorous complaint with Gov. 
John W. Martin, of Florida, against the recent 
action of insurance companies in increasing 
the rates for tornado insurance upon buildings 
constructed of concrete blocks, according to 
information received at the National Lumber 
Manufacturers’ Association. The concrete as- 
sociation asked that its claim of “discrimina- 
tion” be investigated and that legislative steps 
be taken “to correct this wrong,” suggesting 
also that a State body be created to fix just 
and equitable insurance rates. 

Thus far the governor has refused to dis- 
cuss the matter and the legislature adjourned 
without taking action on it. 


Cooperation in Wood Utilization 


Following a conference between Axel H. 
Oxholm, director of the National Committee 
on Wood Utilization, Department of Com- 
merce, and the commissioner of Indian affairs, 
Department of the Interior, a special effort to 
use short-length lumber less than 8 feet and 
end-matched softwoods will be made by the 
Indian Service, with a view to promoting 
closer utilization of forest resources. 

Indian Commissioner Burke in a communica- 
tion to superintendents and purchasing officers 
throughout the Indian Service in every sec- 
tion of the United States is calling attention 
to the necessity of effecting economy on this 
point. 

Director Oxholm feels that this codperation 
on the part of the Indian Service is a most 
significant step, since if various Federal de- 
partments lead in good wood utilization in- 
dustry soon will follow. All booklets of the 
national committee have been placed at the 
disposal of officers of the Indian Service and 
full codperation will be given by the com- 
mittee in movements involving wood utiliza- 
tion. 

W. B. Fry, chief of the purchase division of 
the Indian bureau, commenting on this policy 
states that the Indian Service is interested in 
the movement, in view of the fact that it is 
a producer as well as a consumer of lumber. 
If short lengths can find a market it will 
mean much to the Indian mills—now pos- 
sessing 35,000,000,000 feet of standing timber— 
much of which consists of virgin white pine. 

Particular significance is seen in this latest 
wood utilization development in that it closely 
follows the announcement of the War De- 
partment that it is changing certain of its 
purchase specifications to include a substan- 


tial proportion of short lengths. The decision 
of the War Department naturally was helpful 
in bringing Commissioner Burke and Mr. Fry 
around to the idea of making use of short 
lengths and end-matched softwoods wherever 
practicable to do so. In due time other Gov- 
ernment departments and agencies will take 
similar action, setting the pace for the con- 
suming industries and public. 


| HOO-HOO DOINGS | 


Hoo-Hoo Doings the Land Over 


Sr. Louis, Nov. 29.—A Hoo-Hoo Club has 
been organized at Missoula, Mont., with Joseph 
P. Lansing of the Polleys Lumber Co., State 
Counselor, as president; Arthur Olsen ‘of the 
Missoula White Pine Sash Co., vice president, 
and Roscoe Haines, of the Anaconda Copper 
Manufacturing Co., secretary-treasurer. 

Jan. 17 has been set aside as Hoo-Hoo night 
and a concatenation and dinner program will 
be held at Minneapolis in connection with the 
thirty-eighth annual convention of the North- 
western Lumbermen’s Association. On Jan. 
19, the Twin-Cities Hoo-Hoo Club will hold 
a luncheon with convention delegates as guests. 
Snark J..M. Brown has been invited to make 
the principal address at the luncheon. 

Ted T. Jones, a life member of Hoo-Hoo 
and a past member of the Supreme Nine; 
Franz C. Bruer and Mark R. Moulton have 
been appointed as the standing committee on 
membership for Minneapolis for the remainder 
of the Hoo-Hoo year. 

A concatenation will be held in New Bruns- 
wick, N. J., in January another in connection 
with the annual convention of the New Jersey 
Lumbermen’s Association, a meeting will be 
held in Hackensack in March, a concatenation 
in Morristown in May and a grand rally and 
concatenation is scheduled for June in Newark. 

Tom Jackson of the Fruit Growers Supply 
Co., has been elected president of the Susan- 
ville, Cal., Hoo-Hoo Club, succeeding J. C. 


Detroit Hoo-Hoo to Hear Poet 

Derroit, Micu., Nov. 28.—The winter sea- 
son of the Detroit Hoo-Hoo Club No. 28 will 
be ushered in Dec. 8, with a dinner at the Gen- 
eral Motors Building, at 6:30 p. m. Douglas 
Malloch, of the AmerIcAN LuUMBERMAN, Chi- 
cago, the Lumberman Poet, will address this 
“et together” meeting—and an hour or so with 
“Doug” is one of those rare treats that are 
hard to obtain. 

Under the direction of Charles L. Weeks, 
president emeritus, and Larry Smith, presi- 
dent, arrangements have been made to carry 
along a series of monthly dinners, with speak- 
ers nationally known in the lumber industry, to 
address the members on matters of vital im- 
portance to Hoo-Hoo and the industry. All 
Michigan Hoo-Hoo are invited to attend these 
meetings. 

The Detroit Hoo-Hoo Club No, 28, with a 

membership of over 600 is one of the largest 
clubs in the country. Headquarters are lo- 
cated at 902 Michigan Theatre Building, with 
Donald S. Watrous, jr., secretary-treasurer, in 
charge. 








Boston Hoo-Hoo Meet 


Boston, Mass., Nov. 28.—The Harry L. Fol- 
som Hoo-Hoo Club No. 13 held its regular 
monthly meeting and dinner at the Boston 
Square & Compass Club on Nov. 21. Twenty- 
three old cats gathered around the table to lis- 
ten to past President Donald B. Hyde tell of 
his trip to the recent annual convention of 
Hoo-Hoo at Miami. 

The club voted 100 percent to form a school 
of instruction in lumber grades and lumber 
uses. This proposal was made by the board of 
directors through its chairman, U. M. Carlton. 

The club will hold its annual winter sports 
and snowball party on Jan. 27, 28 and 29 at 
Winchendon. Mass., with headquarters at the 
Tov Town Tavern. 
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Height 5%’, length 1044”, 
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Makes an Ideal 
Christmas Present 


Here is an unusual FREE Offer of a beauti- 
ful metal trimmed Treasure Chest or Vanity 
Box that will be a delight to every girl’s heart. 

Made from Tennessee Aromatic Red Cedar, 
silk lined, mirror in top, large size with Corbin 
lock and ‘key, given away FREE. With every 
LCL order of Oak and Maple flooring of 1,000 
ft. or more at LCL prices we will deliver to 
you prepaid one of these useful Treasure 
Chests FREE. 

Just cut this out, pin to your order and you 
will get this unique Treasure Chest without 
charge. Price without order $3.50; West of 
Denver $4.00. Flooring shipped direct from 
mill, or locally from Chicago. Any quantity, 
delivered anywhere. 





NEW ADDRESS—3403 WEST 48TH PLACE 


Phone Virginia 0200 CHICAGO 


12-3-27 








Master 


Trade Mark 


Primeless Putty 


Made especially for the 
Sash and Door Trade 


Master Primeless Putty is a proven pro- 
duct of exceptional merit. Write for our 
trial order, sold on approval proposition. 


Exclusive Putty Makers for Forty Years 





334-40 No. Ashland Ave., CHICAGO, ILL. 




















WARREN AXE & TOOL CO. 


WARREN, PA. 
GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS ro ores eas: 
OC TIMBER ESTIMATORS O 


J Ars W. SEWALL 


onsulting Forester 
Old —— tet Maine 
Largest Cruising House in America 


Were awarded highest 


ctelelsl a Git of: ts0 to. toe oF tett ot ot 
international Exposition 














TIMBER __- | pw ay ye 
ESTIMATORS -H. Day 
Lemieux Brothers & Co. 


ESTABLISHED 1906 


k Bidg., 
Wien BeshBlé. NEW ORLEANS 


HANDY BOOKS ror LUMBERMEN 
REQUEST. 


A COPY FREE ON 
AMERICAN LUMBERMAN, ‘51 Se, Deerbore $2., CHICAGO 
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Gives ‘‘Personalized’’ Service 
(Concluded from Page 45.) 


ment. A complete record of literature sent 
is kept, and all personal calls are noted. If 
the prospect is promising he is retained on 
this list until he becomes a purchaser. 

In all Goslin publicity and advertising cam- 
paigns the city of Wildwood is given a boost. 
“By constantly exploiting the advantages of 
living in your town,” Mr. Goslin explained, 
“you attract the attention of strangers, some of 














She GOSHEN 


Manufacturing Co. 


600 Reynolds Street 
GOSHEN, IND. 














we arie Trim and 
Spe Mouldings 


Whenever you desire Trim and 
Mouldings made from carefully kiln 


Also try our dried Oak, Sap Gum, Red Gum, 
Aromatic Maple, Birch, Poplar, Chestnut, Ash 
Red Cedar 


or Tupelo, just send us your specifica- 
tions and let us quote you prices. We 
make anything you need and will cut 
stock to any specified length without 


extra cost. 
Let us quote you now on L.C. L. 
or mixed cars. 


Buskirk Lumber & Mill Co. 


Manufacturers 


Sth and Horne Sts., CINCINNATI, OHIO 
De 


C. B. Richard & Co. 


Closet Lining. 


“If It’s Trim— 
We Make It!” 








Established 1847 


Foreign Forwarders, 


29 Broadway, NEW YORK Randle all classes 
Ocean Freight discount drafts. 
Brokers tev enperts & imports 


Special department handling export lumber shipments 











whom may come here to live. When they are 
ready to build they remember the retail lum- 
ber dealer who induced them to settle here.” 

Mr. Goslin believes in continuous but ju- 
dicious advertising. Besides working the 
mailing lists regularly, newspapers and bill- 
boards are used with good results. The new 
store, in the heart of the shopping district, 
has already proven profitable. Aside from sell- 
ing much hardware and paint the store is prov- 
ing its worth as a branch where orders for 
lumber can be filed. Many of these orders are 
taken at night after the yard is closed. 

At the entrance to Wildwood a number of 
billboards greet the tourist and vacationist, 
each one carrying the Goslin message. At in- 
tervals there appears a billboard admonishing 
the motorist to slacken speed and directing 
the way to Goslin’s at the same time, giving 
the exact distance to be covered. The Goslin 
firm participates generously in the Cape May 
County Fair activities and after mingling with 
the country folk for a week sales usually take 
a noticeable jump. What is more, many of 
the sales can be traced directly to the mis- 
sionary work done at the fair. 

The direct mail literature is finely executed 
and is prepared entirely by the Goslins them- 
selves. No outside advertising agency has 
ever written the sales messages sent out over 
the signature of T. Foster Goslin. So much 
for the outside contacts. The service man, 
consistent advertising and accuracy of all ac- 
counts, help to keep the old customer list in- 
tact and bring in new business with clock- 
like regularity. 

On the inside, the thirty employees them- 
selves contribute to the success of the yard 
by freely offering suggestions and ideas for 
improving service and saving time, labor and 
money. The medium of exchange is the Pep 
and Kick Club which consists of all employees 
and meets once a month. Monthly prizes are 
awarded to employees bringing in the greatest 
number of prospective customers, and to those 
offering suggestions for eliminating waste and 
reducing expense. At the monthly Pep and 
Kick conference complaints are aired, and be- 
fore each meeting adjourns a special bonus 
is given to the workers based on the preced- 
ing month’s volume of sales and cost of doing 
business. 

By this procedure the Goslins have provided 
an incentive which acts as a tonic to the en- 
tire force and fosters a feeling of responsibil- 
ity, and of enthusiasm for each man’s par- 
ticular job. At various times the serious side 
of business is lightened by entertainments of 
various kinds and hours of pleasure alternate 
with strenuous business sessions. 


(SHR aAS 


Adds Appearance and Strength 


New Orveans, La., Nov. 28.—End-matched 
flooring adds much to the appearance of a 
residence as well as contributing another fac- 
tor to its strength, according to the views of 
B. A. Russ, designer and builder of model 
homes here. Mr. Russ recently completed a 
residence in which these points are emphasized. 

In the recently completed house, Mr. Russ 
used end-matched quarter sawed oak flooring 
in reception hall, living room, dining room and 
hallway. Southern pine was used in the bed 
rooms without floor joints, the lumber running 
the short way of the room and extending un- 
broken from one side to another. The rooms 
are of the not too large modern type and the 
dimensions fitted conveniently so that not only 
was a neat appearance gained for the floor but 
economy was served. 

Mr. Russ, who- specializes in small homes of 
special feature design, asserts that a hallway 
should never lead to a door direct if this may 
be avoided and that narrow doors may be used 
to economize space in many places. His latest 
feature is to place windows near the corners 
rather than grouping them in the wall center 
so as to provide wall space for furniture. 

A specially designed fireplace and mantel in 
combination with an individually designed door- 
way with appropriate appurtenances will give 
the owner a distinctive home, says Mr. Russ. 





——__ 


Woodworking His Avocation 


Kansas City, Mo., Nov. 28.—It is not un- 
usual for lumbermen to have an avocation and 
numerous instances have been reported in the 
AMERICAN LUMBERMAN telling of the various 
activities practised by well known lumbermen 
outside of office hours. It is more to be 
praised when a lumber- 
man uses the materials 
he deals with daily as 
those on which to prac- 
tice his avocation. 

One of the best known 
lumbermen of the mid- 
dle West is Paul E, 





PAUL E. KENDALL, 
Kansas City, Mo. 


Lumberman with Use- 
ful Avocation 








Kendall, advertising 
manager of the Long- 
Bell Lumber Co., Kan- 
sas City, Mo., and an 
indication that his busy 
brain keeps actively 
ms, functioning after office 
hours is the fact that 
in the basement of his home he has a well 
equipped woodworking shop, fitted out with a 
power scroll saw, planer and sander and in 
any of his spare moments he may be found 
there fashioning out some new toy, doll, etc. 
One of his latest productions was “The Pil- 
grims,” two pieces cut out of thin pine and 
about 8 inches in height. As the accompanying 
illustration shows, the man is carrying his gun 
and is walking along with his better half, per- 








“The Pilgrims,” produced by Paul E. Kendall 
in his spare moments 


haps on their way to meeting house or church. 
Both of these pieces, after having been cut out, 
were mounted on a small grooved base and 
painted in black and white by Mrs. Kendall, 
making very attractive articles for the mantel 
or center table. Mrs. Kendall, by the way, does 
all the necessary art work on articles produced 
by her husband. 

Mr. Kendall does most of his craftsmanship 
in the evening and that he utilizes much of his 
spare time is indicated by his small daughter, 
who, each morning, comes down to the break- 
fast table with the query: “What did you make 
me last night, Papa?” Mr. Kendall has become 
very adept with his tools and says that he is 
constantly thinking up something to make and 
perhaps his daughter’s morning query is an 
added stimulus not only for his avocation but 
for his vocation as advertising manager. 
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A House You Paid For 


It’s funny about lumber, now: 
Some day in pleasant weather, 
Some day that building will allow, 
You slap some boards together. 
Just lumber, that is all it is, 
You may not even dress it, 
Yet each man wants a house that’s his, 
And hungers to possess it. 


It may be just a shanty, just 
Be covered with tar paper, 

Or strips of tin that turn to rust 
When winds begin to caper, 

But you have built another thing, 
Although you’ve hardly known it, 
And this is what will make you sing— 

That, after all, you own it. 


Well, some may think to own a Ford 
Or Chevrolet is dandy, 

But when the rain all day has poured 
A house is mighty handy. 

Not someone else’s house, at all, 
Not some hotel you made for— 

The only house that you- can call 
Your house is one you paid for. 


We Remodel 


The worst thing about advocating anything 
is that, if you advocate it long enough, you are 
likely to begin to believe it. Some storyteller 
has told us of the stranger who alighted from 
a train in a small town in Wyoming. He soon 
discovered that the town had no bank, so he 
decided to start one. On the very day he 
opened it a man came in and deposited some 
money. On the second day two citizens came 
in and made deposits. On the third day three 
men came in and put money in the bank. The 
banker was so impressed by this that on the 
fourth day he put some money in it himself. 

In our feeble way we have occasionally said 
something in this department endorsing the able 
way in which other members of the staff were 
advocating the remodeling of old houses. In 
fact we said it so often and so much that 
finally we felt the urge to do some remodeling 
ourself. Not of ourself, but of the house. It 
is not an old house. But there never was a 
house yet that someone didn’t want to remodel, 
even before the plaster was dry. There are 
probably one hundred thousand families living 
in one hundred thousand houses in this town, 
and environs, and not one of the families is 
entirely satisfied with the house. 

The wife for some time has wanted another 
window in the dining-room. She began speak- 
ing about it about five years ago. If a woman 
wants something in 1927, the time to begin 
talking about it is along about 1922. It isn’t be- 
cause a man doesn’t like to do things, but be- 
cause he doesn’t like to listen. He can’t think 
of anything that he didn’t think of himself. 
We sometimes wonder when it was that Mrs. 
Ford suggested to Henry that he ought get up 
an entirely different kind of car. It was prob- 
ably about the time that Henry got the first 
one done. One thing that makés men slow to 
act is the fact that women are fairly prompt 
to suggest. If her husband makes something 
y ng is proof enough to any woman that it won’t 

oO. 

Anyway, after the window had been men- 
tioned for our dining-room about as many times 
as Mr. Hoover has been mentioned for the 
presidency, and with about as much result, one 
day we happened to be passing a lumber yard 
on the boulevard, so we stopped in, and asked 
the girl if she knew any good carpenters. Of 
course she didn’t, but maybe the boss would, 
and he did, and the man came over, the car- 
penter and builder, and said it could be done, 
and wouldn’t cost much. So we told him to go 
ahead, at $1.60 per hour. We have just paid 
the bill. It was $456.30. 


We confess we can’t understand the 30 cents. 
Of course, we told him, as long as he was here, 
he might as well do some other things. The 
pillars of the porch, like the pillars of a church, 
now and then appeared to be leaning just a 
little. So he brought over a couple of masons, 
or maybe they were Odd Fellows, anyway they 
belonged to the same lodge he did. They took 
down the stone pillars, and knocked off the 
mortar, and mixed a new lather, and put the 
pillars together again. That took a couple of 
days. Then we thought the brick might as well 
be pointed in the foundation wall, and then we 
led them down into the basement and showed 
where some of the plaster was off. We knew 
it was just a matter of a few minutes to fix it, 
but before we got through with those masons 
we were calling them by their first names. 

We also decided on another window in the 
boy’s room, so as to afford cross ventilation. 
We put it in, and it worked, for the boy has 
been cross about it ever since. Then there was 
the room. That might as well be checked over. 
It was quickly fixed with a few bunches of 
shingles, a hundred feet of galvanized valley, 
and a plentiful supply of copper nails. Then 
the storm windows might as well be gone over, 
and put on, and a couple of new ones made for 
the couple of new windows. We also observed 
that the concrete sidewalk had sunk in spots, 
so the masons very gladly came back. They 
were very nice about it. In fact they had be- 
come so attached to us that they hated to leave 
us. 

And now we come to the part where, if it 
were a movie, the organist would pull the 
tremolo stop way out and give us a song at 
twilight. Now we come to the sad part: 
$456.30. There were 10% days of the masonic 
ritual at $13.60 per day. We had really meant 
to have only a little masonry done, but we found 
we had joined the commandery and been elected 
to the consistory. The carpenter got in only 
16% days at $12.80 per day, or $208. Then 
there was the insurance. We hadn’t thought 
about that. There was an item of $9.52 for the 
insurance of the men, which, though we haven't 
figured it out, represented 3 percent of the 
labor bill. 

That was the only part of the bill that we 
really liked. It gave us an idea. Hereafter 
when our bills for life and accident insurance 
premiums come in, we shall not pay them as we 
have in the past. We shall forward them to the 
AMERICAN LUMBERMAN. And here we have 
been paying them ourselves all these years! 
There was an item also of $6 for the fellow 
who put on the weather-stripping on the dining- 
room window. Of course, another fellow had 
todo that. But we feel a little peeved at him. 
He was here only half a day, and we really 
never vot well acquainted with him. 

The bill for the material for the whole job 
was $89.98, and we wouldn’t have been mad if 
it had been $90. It proved one thing: that, as 
far as the material is concerned, the material 
is immaterial. Now, don’t misunderstand us. 
We are not opposed to remodeling. But when 
we consider how much the lumber yard got 
and how little the other fellows forgot, we are 
convinced that the lumberman will always be a 
philanthropist, whether he wants to be or not, 
and that he never makes a nickel for himself 
without making 95 cents for some other fellow, 
who may not even say “thank you.” 


We See b’ the Papers 


Well, the professional football season is about 
over. And, by the way, over what? 

Happy thought! If you can’t go on home for 
Christmas, send “Come on Home.” 

Wall Street is feeling more cheerful. - Main 
Street is buying its Christmas presents. 

George Remus preached to his fellow pris- 
oners, but he didn’t need to. His life, and the 
way it worked out, are a sermon. 
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Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 
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ASBURY W. LEE, a prominent manufac- 
turer of hardwood lumber, died at his home in 
Clearfield, Pa., on Nov. 21, in his 87th year, 
death being caused by infirmities of old age. 
Mr. Lee was born in Bedford, Pa., May 14, 


1841, the son of a Methodist minister. He was 
educated in the common schools, attended Wil- 
liamsport Seminary and fitted himself for 
teaching. In the ’70s he embarked in the lum- 
ber business and many successful operations 
in that field were piloted by him, among them 
A. W. Lee & Co., Belsena Mills, Pa.; Clearfield 
Lumber Co., Clearfield, Pa.; Dimeling & Co., 
Clearfield, Pa.; Clearfield Lumber Co., Clear- 
field, Ky.; Little River Lumber Co., of Town- 
send, Tenn., and in other fields, the Morehead 
& North Fork Railroad Co., the Lee Coal Co., 
Clearfield Cannel Coal Co. and the Lee Clay 
Products Co. at Clearfield, Ky. Of late years 
Mr. Lee had taken up public utilities enter- 
prises in central Pennsylvania, and became a 
large owner in a number of companies of 
which he was the head. He was also instru- 
mental in organizing the Clearfield National 
Bank and the Clearfield Trust Co., of Clear- 
field, Pa. 

A. W. Lee was an able man of unusually 
keen vision in business affairs and with aston- 
ishing capacity for organization. He lived a 
simple life, but was beloved by his associates 
and was a generous patron of charitable enter- 
prises of all sorts. In 1885 he was married to 
Miss Lillian Goodfellow, who died many years 
ago. Two children survive, Asbury W. Lee, 
jr., and Miss Lillian Lee. Mr. Lee was a mem- 
ber of the Masonic order of long standing, 
having been initiated in 1858. He was also a 
member of the Art Club of Philadelphia, and 
numerous other clubs in central Pennsylvania. 


HOWARD M. DE LAITTRE, pioneer Minne- 
sota lumberman and well-known Minneapolis 
business man, died Sunday, Nov. 20, at his 
home at Minneapolis, Minn., after a week’s 
illness caused by heart disease. Mr. DeLaittre, 
a former legislator, was president of the 
Bovey, DeLaittre Lumber Co. Born at Ells- 
worth, Me., Sept. 6, 1845, he began his career 
in the lumber business while still a boy. After 
receiving an education in the public schools 
he went to Minneapolis and entered the employ 
of the L. Day Lumber Co., in 1869. In the 
same year he went into the north woods to 
work for Morrison Brothers Lumber Co. Re- 
turning to Minneapolis in 1871 he entered the 
employ-of the Eastman-Bovey Co. and rapidly 
worked his way up until he became vice presi- 
dent in 1890, when the company name was 
changed to Bovey, DeLaittre. On Nov. 9, 1913, 
he was elected president of the company, a 
position he occupied until his death. 

In 1894 he was elected to serve a term in 
the Minnesota legislature. He was a member 
of and a great contributor to the Minneapolis 
Board of Park Commissioners from 1896 to 
1902. During his career in the lumber busi- 
ness he also was president of the Chute Lum- 
ber Co., in Oregon; president of the Spokane 
Lumber Co., of Spokane, Wash., and a director 
of the Diamond Iron Works with general offices 
in Minneapolis. Mr. DeLaittre married Miss 
Dora Coggins of Lamoine, Me., on Dec. 9, 
1873. He was a member of the Minneapolis 
Athletic Club, the Masonic Order, and the 
Trinity Baptist Church. Surviving him are 
two sons, Joseph A. and Horace A. DeLaittre, 
and three daughters, Grace M. DeLaittre, Mrs. 
Roy A. Dixon and Mrs. Earle R. Jones, all of 
Minneapolis. 


RICHARD HENRY SAMS, head of the Sams- 
Fraser Lumber Co., of Spartanburg, S. C., died 
at the home of his son in Allendale, 8. C., 
recently following a long period of illness. Mr. 
Sams, who was 77 years old, had been in 
Allendale for several weeks after taking treat- 
ment at the Chick Springs sanatorium. For 
the last 15 years Mr. Sams had been a resident 
of Spartanburg. One year after he went to 
that city he became identified with the lumber 
business, later organizing the Sams-Fraser 
Lumber Co. with his stepson, Donald M. 
Fraser. Mr. Sams was born in Beaufort, S. C., 
in 1850. Later his family moved to Barnwell, 
S. C., and then to Allendale. In the latter 
place Mr. Sams grew up into young manhood 
and married. His wife died about eight years 
ago. The lumberman is survived by four chil- 
dren, two brothers and two sisters. 


MRS. JOHN T. PHILLIPS, wife of the presi- 
dent of the Diamond Lumber Co., of Green 
Bay, Wis., and prominent socially and in 
church work in that city, died at her home 
there on Nov. 27, aged 60, after illness of 
more than a year. Mrs. Phillips was born at 
Saginaw, Mich., and was married to Mr. Phil- 
lips in 1886. The family moved to Green Bay 
in 1907 and Mr. Phillips became identified with 
the lumber business there. Besides her hus- 
band the deceased is survived by four sons, 
Harold, Clark, Tifford and John, jr. Mrs. 
Phillips had been affiliated with St. Paul’s 


Methodist Church of Green Bay during her 
residence in that city and had devoted her 
energies largely to missionary society work, 


WILLIAM H. SCHLEYER, vice president 
of the Schleyer Sand & Lumber Co. of Bond 
Hill, a suburb of Cincinnati, Ohio, and up to 
6 years ago the treasurer of the hardwood 
lumber exporting firm of Kosse, Shoe & 
Schleyer of that city, died at the Good Samari- 
tan Hospital there Nov. 19, following an opera- 
tion and a long illness. Mr. Schleyer had 
been in the hardwood lumber business for 
more than twenty years and was a specialist 
in walnut and oak lumber of the higher grades. 
He was also a member of the Cincinnati Lum- 
bermen’s Club and a life long resident of Cin- 
cinnati. A number of lumbermen attended the 
funeral, which was held Nov. 22 from his resi- 
dence, 1664 Rose Place, Bond Hill. 


JAMES FREE, who had been in the lumber 
trade at Mimico, Ont., for the last twenty- 
three years, died on Nov. 20 after a ten weeks’ 
illness, aged 57 years. He was born in Dublin, 
Ireland, going to Canada with his parents 
when he was two years old. After some years 
in Toronto he settled in Mimico and became 
a partner in the lumber firm of Smith & Free, 
taking over the business himself several years 
later. He was a member of the Masons, the 
Foresters and the Order of Hoo-Hoo and ac- 
tively interested in Christ Anglican Church, 
of which he was for several years a warden. 
Surviving are his widow, two sons, William J., 
of Toronto, and Alexander, of Chicago, and a 
daughter, Marjorie, of Mimico. 


AUGUST H. MASON, 81, pioneer Chippewa 
Valley lumberman, died at his home at Chip- 
pewa Falls, Wis., on Saturday night, Nov. 19, 
following a long illness due to old age. He 
came to America from Germany with his par- 
ents and -they settled in Green Bay but later 
went to Chippewa Falls. He went into the 
woods when he was only a boy and at the age 
of 18 was a lumber operator himself. From 
then until he retired from active life twelve 
years ago his chief interest was in lumbering, 
and he had major operations in northern Wis- 
consin and northern Minnesota. He was in- 
terested also in a shoe manufgcturing concern 
which he aided in organizing and had other 
interests. He is survived by six children. 


MRS. MILDRED H. KEMPER. wife of 
James S. Kemper, 7540 Sheridan Road, Chicago, 
died on Sunday night, Nov. 27, at St. Luke’s 
hospital, following a mastoid operation. Mr. 
Kemper is well known among lumbermen as 
the head of the Lumbermen’s Mutual Casualty 
Co., and is a member of the Lumbermen’s Club 
of Chicago. Mrs. Kemper was born in Chicago 
in 1890, and was the daughter of Mr. and Mrs. 
Edwin E. Hooper, her father being also well 
known in Chicago lumber circles. Besides her 
parents and husband she is survived by three 
children, Rosemary, Mildred Jean and James 
S., jr. The sympathy of the lumber fraternity 
in the city is extended to the bereaved family. 


OLE HANSEN, 83, pioneer Grays Harbor 
shipbuilder and sparmaker, died at his home in 
Aberdeen, Wash., Nov. 11. Mr. Hansen, or 
“Sparmaker Hansen,” as he was familiarly 
called by the mariners entering Grays Harbor, 
operated a spar factory of his own for many 
years, and was in charge of the spar work for 
the Grays Harbor Motorship Co. during the 
war. Mr. nsen moved to Grays Harbor from 
Milwaukee 28 years ago. He is survived by 
his widow, five daughters and one son. Miss 
Nina Hansen with the Grays Harbor Lumber 
Co. in Hoquiam is his daughter. 


DAVID JOHN BUCKLEY, aged 77, pioneer 
lumberman of Moline, Ill., died Nov. 23 at his 
home after a long illness. Since 1899, when 
he established his home there, he had been 
manager of the Mueller Lumber Co. office. He 
was born in Paris, Ky., June 13, 1850, and for 
several years was manager of the Paige & 
Dixon saw mills in Davenport, Iowa. He spent 
a few years in Kansas before returning to 
Moline. His wife preceded him in death 15 
years and he is survived by three daughters 
and a son. 


CHARLES B. MANVILLE, founder of the 
Johns-Manville Co., died Nov. 27 at his home 
in Pleasantville, N. J., near Atlantic City, after 
an illness of several days. Mr. Manville, who 
was 92 years old, was the country’s first 
“asbestos king.” He started building his for- 
tune when he emigrated to the west in the 
40s with other pioneers, and in Wisconsin 
started his first mines. He is survived by a 
son, Edward Manville, chairman of the 
board of the Johns-Manville Co. 


JESSE E. FLEMING, president of the Flem- 
ing Bros. Lumber Co, Denver, Colo, died Nov 
26, aged 68. Mr, Fleming was born in Indiana 
County, Pennsylvania, Nov. 11, 1859. He went 
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to Colorado in 1884. He was a civic booster 
for his adopted city, was the chairman of the 
first commission seeking to build the Moffat. 
tunnel. He was ill only one hour of hemor- 
rhage of the brain. His widow and two daugh- 
ters survive him. 


WILLIAM BOLLING, a lumberman of Oven- 
fork, Ky., died at his home here on Wednesday, 
Nov. 23, after a ten days’ illness. Mr. Bolling, 
who was 49, was taken suddenly ill ten days 
ago, and rapidly grew worse until the end 
came. Mr. Bolling had been a saw mill opera- 
tor and lumberman for several years. 


A. D. FINLEY, president of the Finley 
Lumber Co., owner of four yards in south- 
eastern Kansas, died last Saturday morning, 
Nov. 26, at his home at Leroy, Kas. Mr. 
Finley was 76 years old and had been in the 
lumber business many years. He was a direc- 
tor of the Southwestern Lumbermen’s Associa- 
tion in 1914. 


J. W. PRIDMORE, of the Long-Bell Lumber 
Co., in the Boston, Mass., office, died on a train 
on the Missouri Pacific near St. Louis Nov. 24. 
Mr. Pridmore had been making a tour of the 
Arkansas lumber section, visiting the mill at 
Helena just before leaving for his return trip. 


ADA A. SAUNDERSON, 57 years old, for 
more than twenty years with the Exchange 
Sawmills Sales Co. and for the greater part 
of the time private secretary to Capt. J. B. 
White and later for Raymond B. White, died 
Nov. 23, after a short illness, at her home at 
Kansas City, Mo. 








MRS. DALE CRAFT, wife of Dale Craft of 
the Royal Shingle Co. of White Star, Wash., 
died at the family home there Nov. 4. Mrs. 
Craft had lived on Grays Harbor for 27 years. 


eae saaataasaaaans 


Trouble and Litigation 


ST. LOUIS, MO., Nov. 28.—A _ verdict of 
$120,000 was given officers of the Cain-Hurley 
Lumber Co. against the Illinois Light & Power 
Co. by a jury in United States district court 
for reimbursement of loss in a fire which de- 
stroyed the company’s mill and yard at Brook- 
lyn, Ill., Feb. 22, 1922. It was the third trial 
of the damage suit, and the award of $120,000 
to E. M. Cain, John T. Hurley and J. T. Flei- 
shel officers of the lumber company on their 
claim of $192,000 loss as result of alleged neg- 
ligence of the power corporation. The plain- 
tiff alleged the fire was caused by a defective 
transformer adjoining the lumber yard. The 
lumber company collected after the fire $130,- 
000 insurance on its loss of $192,000. Of the 
$120,000 award, therefore, it will get $62,000 
and the remainder will go to the insurance 
companies, if the award is upheld. Attorneys 
for the power company said they would appeal. 


TRENTON, N. J., Nov. 28.—After a fight 
which has lasted several years, the State High- 
way Commission has decided to pay the Don- 
nell Lumber Co., of Perth Amboy, the sum of 
$142,297, awarded for that part of the com- 
pany’s property used in the construction of the 
Victory Bridge over the Raritan river in Perth 
Amboy. A former highway commission paid 
the firm $230,000 for seven and a half acres 
of land. Following a long wrangle, the com- 
pany returned the money to the State. Then 
the present commission reduced the amount to 
be considered to three acres «and oftferea the 
corapany $29,000 for the land. Tiis the com- 
pany refused. Then followed condemnation by 
a commission which awarded the company 
$108,000. This the company likewise refused 
to accept and appealed to the circuit court. 
The matter came before a jury some time ago 
and the award of $142,297 was made. 


CINCINNATI, OHIO, Nov. 29.- -Liquidation 
of the assets and business of the Warn-Ham- 
rick Lumber Co., wholesaler of hardwood lum- 
ber, with offices in the Keith building began 
last week. The business was established six 
years ago with R. B. Warn as secretary-treas- 
urer and manager, Preston Warn as president 
and W. W. Hamrick as vice president... R. B. 
Warn is now connected with the Tunis ‘Lumber 
Co. of which he was recently elected secretary. 
He is also secretary of the Cincinnati Lumber- 
men’s Club. 

COLUMBIA, S. C., Nov. 29.—The Hewitt 
Lumber & Supply Co. of St. Cloud, has made 
an assignment for the benefit of its creditors. 
Francis J. Igou, manager of the Kissimmee 
Lumber & Supply Co. of Kissimmee, Fla., has 
been appointed assignee, and will dispose of 
the company’s holdings at a date to be an- 
nounced later. 


ST. LOUIS, MO., Nov. 28.—The Reichert- 
Bright Lumber Co. which went into bankruptcy 
some weeks ago, with debts of about $75,000 
is involved with the Mississippi Valley Lum- 
ber Co., Anchor Lumber Co. and Tower Grove 
Lumber Co., in lumber transactions which the 
referee in bankruptcy has ordered investigated. 
It is claimed that the company 4id not receive 
adequate compensation for the lumber sold, to 
or through the three interlocking companies 





LUMBER TRANSPORTATION 


Reasonable Allowance for Dunnage 


WASHINGTON, D. C., Nov. 28.—Division 4 of 
the Interstate Commerce Commission has 
handed down a decision in Docket No. 17,040, 
finding that defendants’ failure to provide an 
allowance for dunnage on shipments of piling 
and poles in open cars from points on the 
Mississippi Southern Railroad in Mississippi 
to interstate destinations to have been unrea- 
sonable. An allowance of 500 pounds is pre- 
scribed as reasonable for the future, but 
reparation is denied. This proceeding was 
brought by the Edward Hines Yellow Pine 
Co. and others against the Akron, Canton & 
Youngstown Railway Co. and others. 

It is pointed out that at the hearing it de- 
veloped that complainants and _ interveners 
sought the establishment of a dunnage allow- 
ance on piling and poles throughout southern 
territory. In this connection Division 4 says: 
“The complaint refers only to shipments mov- 
ing over the lines of the defendants ‘from 
points on the Mississippi Southern Railroad in 
the State of Mississippi.’ The interveners in 
their petitions make complaint of the same 
practices as are described in the complaint. 
However, the petitions do not specify any par- 
ticular points of origin and the prayers for 
relief do not ask for affirmative and specific 
relief. No relief can be granted in this pro- 
ceeding with respect to traffic other than that 
originating on the Mississippi Southern.” 

The Southern Pine Association was among 
the interveners. 


esaaaaaeataaanae 


Date for Oral Argument 

WASHINGTON, D. C., Nov. 28.—0Oral argument 
in Docket No. 18,017—A. C. Dutton Lumber 
Corporation vs. New York, New Haven & 
Hartford Railroad Co. et al—now assigned 
for Dec. 2 before Division 4 of the Interstate 
Commerce Commission, has been postponed 
until Dec. 14. 














Decrease in Revenue Freight Loading 


WASHINGTON, D. C., Nov. 30.—Loading of rev- 
enue freight for the week ended Nov. 19 
totaled 968,103 cars, according to reports filed 
today by the railroads. This was a decrease 
of 6,759 cars below the preceding week this 
year, reductions being reported in the loading 
of miscellaneous freight, live stock, forest 
products and ore, while increases were re- 
ported in the loading of grain and grain prod- 
ucts, coal, coke, and merchandise and less than 
carload lot freight. The total for the week of 
Nov. 19 was a decrease of 103,604 cars under 
the same week last year and 89,820 cars below 
the same week in 1925. 

Coal loading amounted to 186,330 cars, a de- 
crease of 56,684 cars under the same week last 
year and 2,538 cars below the same period two 
years ago. 

Grain and grain products loading totaled 
46,341 cars, an increase: of 3,656 cars above the 
same week in 1926 but 6,871 cars below the 
same period in 1925. In the western districts 
alone, grain and grain products loading totaled 
29,905 cars, an increase of 3,882 cars above the 
same week last year. 

Live stock loading amounted to 35,027 cars, 
an increase of 1,314 cars above the same week 
last year but 753 cars below the same week in 
1925. 

Forest products loading totaled 59,499 cars, 
6,295 cars below the same week last year and 
8,778 cars under ee: same week in 1925. 


ten 


F erties Sleanktig Ordered 


WASHINGTON, D. C.. Nov. 30.—Loading of rev- 
Commerce Commission has issued an order 
reopening for further hearing Docket No. 
11,218—Wilbur Lumber Co. et al. vs. Director 
General, as Agent, et al.—and related cases 
for the purpose of determining the amount 
of reparation due under its former finding. 


To Intervene in Box Rate Hearing 

WASHINGTON, D. C., Nov. 21.—The _ Inter- 
state Commerce Commission has issued an 
order in Docket No. 20,097—Big Lakes Box 
Co. et al. vs. Southern Pacific Co. et al.—per- 
mitting the following to intervene: Cady 
Lumber Corporation, Flagstaff Lumber Co., 
Arizona Lumber & Timber Co., Saginaw & 
Manistee Lumber Co, 


HUDSON nosnine 








Growing Sales 
Prove Its Merit 


The best evidence we can offer that 
Hudson Oak Flooring is mighty 
good flooring to sell is that sales 
have more than doubled in the 
last four years. 


You may be sure that if Hudson 
wasn’t mighty-good flooring sales 
never would have mounted like 
this. Sell the flooring that other 
dealers like. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 


Plants at 








Memphis, Tenn. 








Vicksburg, Miss, 
Band 


saun SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (allthicknesses) ,Mouldings 
1" and 2” Yard Stock up to 20’ long 


Also SOUTHERN HARDWOODS 
DAVIS BROS. 


LUMBER CO. Ltd. 
ANSLEY, LA. 














North Carolina Pine and 
West Virginia Hardwood 














Nene ew YT em CASING, 
"henekt ak tee BASE AND 
Capacity, 250,009 feet MOULDINGS 
ee Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bidg., PITTSBURGH, PA. 








Bruce Oak FLOORING 5 
THE Best Oak dou 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


‘tna Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 525 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bldg. 
Seattle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 















BEAUMONT 
LUMBER 
Co. 


WHOLESALE LUMBER 


Beaumont, Texas 
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Put 


6“ 
Come on Home” 
in your 4 
Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?—anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


Armericanfumberman 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 


from you ) , 


EVERY LUMBERMAN OUGHT TO HAVE 
in his house at least one book by “‘the lumberman 
poet,”’ or more. We sugg2st “‘Come on Home.” $2. 
postpaid. American Lumberman, 431 8S. Dearborn 
St., Chicago, Ill. 




















News Notes from Ame 


Los Angeles, Calif. 


Nov. 26.—With the month practically over, 
wholesalers are predicting December will wit- 
ness a big curtailment in wholesale lumber 
sales, as well as a general shutting down of 
the most important Northwest mills by Dec. 
15 for the holiday season. The market is firm. 
“Not within three or four years have the 
retail yards been as low on good stocks as at 
present,” declared: E. D. Tennant, executive 
secretary Los Angeles Retail Lumbermen’s 
association. Of course, with surplus lumber 
at the very minimum, and many mills closing 
down for the holidays, next season will be 
ushered in with lumber prices firm, and per- 
haps an advancing market. 

Damage estimated at more than $25,000 was 
done to the Cadwallader-Gibson Lumber Co., 
Nov. 23, when sections of its yard caught fire 
as a result of the conflagration which de- 
stroyed the Craig Shipbuilding Co., Long 
Beach, 

The Coos Bay Lumber Co., operating com- 
pany for the Pacific State Lumber Co., has 
chartered the steamer Corsicana, to take the 
place of the steamer Coos Bay, which was 
wrecked recently, and it will carry cargoes of 
about 1,500,500 feet between Marshfield, Ore., 
and California points. 


Tacoma, Wash. 


Nov. 26.—Discussion of the proposal to put 
intercoastal steamship lines under the Inter- 
state Commerce Commission for the regula- 
tion of rates occupied most of the session of 
the Tacoma Lumbermen’s Club yesterday. The 
present situation in the intercoastal market 
is felt seriously by Tacoma waterfront mills, 
and the attempt by conference lines to hold 
rates at $14 make it difficult for mills using 
these lines to meet competition. It was evi- 
dent that some members have changed their 
attitude of a year ago, when the organization 
resolved against regulation of steamship rates. 
The club also discussed the latest develop- 
ments in milling-in-transit rates but took no 
action. 

President J. G. Dickson reported all the ar- 
rangements for the annual banquet on Dec. 9 
to be complete. A meeting of the Douglas Fir 
Exploitation & Export Co. in Tacoma the same 
day will bring many prominent Northwestern 
manufacturers to attend the banquet. The 
club’s annual election of officers is set for 
next Friday and those elected will be installed 
at the banquet. 

Cargo shipments of lumber this week set a 
new record for the current yeaf. Total of 
the week’s shipments was 20,300,000 feet. 
Destinations: Atlantic coast, 10,175,000 feet; 
California, 1,650,000 feet; Japan and China, 
7,775,000 feet; South America, east coast, 
500,000 feet; Europe, 150,000 feet, and Aus- 
tralia, 50,000 feet. Other than lumber: The 
Atlantic coast took 50,000 feet cross arms, 
3,000,000 shingles, 6,200 doors, 960 bundles 
broom handles, 260 tons wood pulp and 300 
tons box shook. Japan took 260 tons box 
shook. Europe took 14,500 doors and 25 tons 
Plywood. Australia took 80 tons plywood and 
216 tons box shook. 

James T. Bardolph, general manager Mer- 
chants Trading Co. (Ltd.), London, England, 
visited Tacoma Wednesday. Mr. Bardolph’s 
firm is one of the largest buyers of Puget 
Sound fir doors in the United Kingdom. He 
was entertained by William L. Rawn, manager 
American Export Door Corporation, and visited 
the offices of the principal door factories. 
Harry T. Nicolai, president Nicolai Door Co., 
Portland, accompanied the visitor. Mr. Bar- 
dolph is considered to be largely responsible 
for the introduction of the Douglas fir panel 
door into England. Before taking up his pres- 
ent work Mr. Bardolph was associated with 
large timber interests in British Columbia. 

Because the applicants declined to pay the 
prices asked by the State, only about 20 per- 
cent of the State timber placed on sale Nov. 1 
was sold, it was announced by the land com- 
missioner yesterday. The appraised value of 
the timber was $118,000 and the sales 
amounted to but $24,000. 

Cc. C. Corse, treasurer Clear Fir Lumber Co., 


who was accidentally shot three weeks ago, 
has made a remarkable recovery and is able 
to be around again. Mr. Corse suffered the 
loss of an eye. 

C. O. Austin, of Gig Harbor, who operates 
a sawmill in the peninsula district, has pur- 
chased the plant site from Joe Novak. 

The plants of the Tillicum Toys (Inc.) and 
Tacoma Planing Mill Co. were completely de- 
stroyed by fire last Friday. The two concerns 
operated a joint mill. While the loss was 
fully covered by insurance the fire interrupts 
the work at the height of the Christmas sea- 
son. Thousands of toys were rescued by the 
youngsters from the ruins. 


Seattle, Wash. 


Nov. 26.—-Goodwin G. Johnson, manager 
Capilano Timber Co., Vancouver, B. C., was a 
visitor in Seattle this week. The Capilano 
Timber Co. has been logging in North Van- 
couver for nine years, and early this year 
completed a large, modern sawmill plant to 
manufacture principally red cedar and hem- 
lock. The company owns large stands of 
timber, most of which is old growth red cedar. 
For many years it has been exporting cedar 
logs to Japan, and since the sawmill plant has 
been built it has also shipped there consider- 
able quantities of lumber. The company also 
manufacture a high-grade cedar bevel siding, 
shingles, and other cedar items. Mr. Johnson 
announces that S. Toda, Japanese lumber and 
shipping man, formerly with Suzuki & Co., 
left Seattle Nov. 21 for the Orient, as a direct 
representative of the Capilano Timber Co. 
Mr. Toda expects to call on the trade there, 
and return to Vancouver to handle the com- 
pany’s export business from its North Van- 
couver office. It expects to ship an average 
of about five million feet of cedar and hem- 
lock logs and lumber a month to Japan. 

Thomas R. Oleson, Boston representative of 
Lawrence R. McCoy & Co., has completed an 
extensive tour of West Coast mills and started 
on his return to the East. Mr. Oleson is an 
old-time resident of the Coast, having at one 
time run a logging camp in the Puget Sound 


district. 
Portland, Ore. 


Nov. 26.—Exceptionally heavy rains are 
causing the streams and rivers in this part 
of the State to climb high up on their banks 
and in some instances over them, and unless 
things change for the better soon, both log- 
ging and sawmilling operations will probably 
be forced to shut down by the elements. 
Kelso, on the lower Columbia River, this week 
was partly inundated, but the adjoining Long- 
view with the Long-Bell operations, was above 
water, protected by an extensive system of 
dykes. The Siletz River went on rampage 
Friday and flooded large areas of the Siletz 
Valley. <A check in the rainfall occurred: to- 
day, but the forecast is for more precipita- 
tion next week. It has rained almost in- 
cessantly for several weeks and the ground is 
so saturated that moisture falling now quickly 
seeks its level in the streams and rivers. 

The strong demand for hemlock and red 
cedar logs continues, the hemlock logs being 
wanted both by paper pulp manufacturers and 
Japanese importers and the red cedar logs 
meeting with a strong call from Japan where 
they are manufactured into lumber that fits 
finely into the Japanese building plans. Never 
before, so far as can be recollected, have hem- 
lock logs been so much sought in the Columbia 
River district and indications are for steadily 
growing demand, especially with paper pulp 
plants springing up at such rapid rate. 

On the Columbia River the loggers have the 
situation well in hand, with no surplus of logs 
in sight and quotations firm. The millmen 
who buy in the open market are not much en- 
thused over this condition, because there is 
left very little if any margin between cost 
of the raw material and manufacturing. 

There was very little change in the lumber 
situation here during the last week, the 


volume of business being about normal with 
no signs of either immediate improvement or 
The mills and whole- 


of further weakness. 
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salers are waiting to see what is going to de- 
velop and in the meantime hope for the best. 
The same situation applies to the western 
pine market and the mills of the Inland-em- 
pire. The volume of pine business the last 
week was nothing to boast about. As for 
closing down, the same number of mills are 
now operating as a week ago, when eight of 
the inland mills out of thirty-five reporting, 
had shut down for an indefinite period during 
the winter months. 

Business is rather quiet with the sash and 
door plants and now would be a good time 
to place orders for prompt deliveries. This 
is the dull period in the building field here 
and it is hard to keep the machines running 
unless outside business develops. 

Announcement was made today that erection 
of a 100-ton a day capacity sulphate pulp mill 
at St. Helens is now assured, a company with 
a capital stock of $3,000,000, having been in- 
corporated. The announcement was made by 
Harold F. McCormick, of the Chas. R. Mc- 
Cormick Lumber Co., which has large saw- 
milling operations at St. Helens. More than 


$2,500,000 will be spent in buildings and 
equipment. The plant will be erected on 
Willamette slough, about a mile south of 
St. Helens. 


Milwaukee, Wis. 


Nov. 29.—Retail yards are very busy mak- 
ing deliveries to jobs, which are going ahead 
on account of favorable weather. It is ex- 
pected that most outside work can be com- 
pleted before snow comes. However, the re- 
tail trade is not buying other than fill-in 
items, and wholesalers report a quiet market. 
Everyone is preparing for annual inventory. 
There may be a spurt after the turn of the 
year, depending on the weather. Stocks are 
believed to be low this year, as they were 
a year ago. Prices are still weak but an up- 
ward trend is believed to be near. 

Progress of the promotional campaign for 
lumber will be outlined at the meeting of the 
Milwaukee Hoo-Hoo Club here on Dec. 8, by 
W. F Shaw, manager of the Chicago division 
for the National trade extension program. 
The meeting will be at the Hotel Pfister, and 
all lumber and millwork representatives in 
the city have been invited. 

Fred J. Schroeder, president John Schroeder 
Lumber Co., Milwaukee, was operated on at 
Milwaukee hospital, Nov. 28, for gallstones. 
He is getting along well. 


Duluth, Minn. 


Nov. 28.—Northwest business in mixed car- 
lots of northern pine is fully up to seasonal 
average. Demand for box lumber continues 4 
feature, with shipments to middle West plants 
in good volume. Prices are being firmly held. 
Milder weather in northern Minnesota is hold- 
ing back logging, though operators with los- 
ging railroads are keeping camp crews up to 
practically full strength. The number of men 
now being employed is larger than it was last 
year. Paper companies have contracted for 
substantial lots of pulpwood at $12 a cord, at 
Duluth. The market in ties is firm, with in- 
quiry from Northwest railroads materially 
heavier than it was a year ago. A large plant 
to creosote softwood ties is now proposed at 
Superior, Wis. 

The Scott-Graff Lumber Co., Duluth, has 
contracted for substantial quantities of logs 
to be moved in early in the new year by raji 
from northern Minnesota districts. 


Minneapolis, Minn. 


Nov. 26.—The usual seasonal sag in the lum- 
ber business characterizes this market. In- 
ventories are about to begin, and factories 
are committed to buying only for immediate 
needs, while retailers are cautious in their 
purchases. Railroads are in the market mak- 
ing small purchases and are sending in in- 
quiries. There is reason to believe now that 
early in the year stock replenishment will be- 
gin, as buyers’ holdings are small. 

Woods operations are getting under way 


rica’s Lumber Centers 


throughout the territory. While weather con- 
ditions are fair, the labor situation still is 
not as good as it was hoped it might be. 
The input of logs generally is expected to 
measure close to that of a year ago. 

Prospects are for improved business in the 
new year, according to M. R. Sutliff, Ash- 
land, Wis., wholesaler. He was in the Twin 
Cities in the last week after having made a 
tour of his territory. 

Active jag trade as a result of considerable 
farm building was reported by retailers in 
southern Minnesota and northern Iowa, ac- 
cording to S. P. Staples, of the Long-Bell Lum- 
ber Co., who just has returned from a trip. 
Retailers’ stocks are below normal, he said. 

Oo. N. Dunham, of the Dunham Lumber Co., 
Bismarck, N. D., in the Twin Cities last week, 
said he believed spring would bring out a 
heavier volume of business. 


Philadelphia, Pa. 


Nov. 29.—The Tri-County Lumbermen’s As- 
sociation of South Jersey has been placing 
the credit situation under the microscope, and 
at meetings in the Hotel Walt Whitman are 
making a practical study of overextended 
credits and bad debts. 

Philadelphia Hoo-Hoo will concatenate next 
January, according to an announcement made 
this week by George A. Lippincott, Viceregent 
Snark. Secretary Isherwood will be one of 
the speakers. 

President Coolidge has turned Camp Dix 
over to the Forest Service. It was here the 
Camden and Philadelphia boys trained before 
going to France. The 7,000 acres is now 
mostly waste land of scrub pine. Plans are 
now ready to plant spruce and pine seedlings. 

R. T. Barnes is making preparations to re- 
build his lumber yard at Portland. Business 
is good in this suburban town, and Mr. Barnes 
plans to have his new yard larger so that 
he can carry more stock. 

Sterling Williamson, formerly of Scranton, 
has been transferred to the Philadelphia office 
of the Lumbermen’s Mutual Casualty Co. 

The new office at the H. G. Rosenberger 
yard, Doylestown, is completed. It i9 @ 
modern structure, with many new features 
designed to save time and expense. 

William Bell, of the Fisher Lumber Co., has 
returned from a two months’ hunting trip in 
Alaska, 


Boston, Mass. 


Nov. 29.—Arrrvals of Pacific coast lumber 
have been exceptionally heavy the last few 
days. At the Wiggin Terminal in Charles- 
town alone, about 15,000,000 feet have been 
received. There is no definite information 
available as to just how much of these heavy 
receipts of Douglas fir and western hemlock 
is still unsold. Hence the transit market is 
very uncertain and might fairly be termed 
shaky. 

Reports are now coming in regarding the 
damage to lumber yards in the districts of 
New England devastated by severe floods early 
this month. The yard of the Strong & Hale 
Lumber Co., at Portland, Conn., was flooded 
and the loss appears heavy. The S. B. Dibble 
Lumber Co., North Adams, Mass., reports some 


damage to yard stock. The yard of the Smith’ 


Lumber Co. (Inc.), at Rutland, Vt., was left 
intact because of its location on higher 
ground. The Concord Lumber Co., Concord, 
N. H., suffered heavy damage while the entire 
plant was under water for three days. The 
30utwell Lumber Co., also at Concord, escaped 
with comparatively light loss, The Rutland 
Sash & Door Co. plant at Rutland, Vt., were 
not much damaged. A. J. Dewey’s yard at 
Bennington, Vt., is on fairly high ground and 
he had no trouble. The officers of the North- 
eastern Retail Lumbermen’s Association are 
getting in touch with 
offering all possible assistance. 

Archie E. Noble, of the Watertown Lumber 
Co., Watertown, Mass., has been honored with 
election to the board of directors of the New- 
ton Trust Co. 

Fred Sterritt of the F. D. 
Co., Cambridge, 
tion lately as a show manager. 


Sterritt Lumber 
has been achieving distinc- 
One of his 


. 








YELLOW 
PINE 


We manufacture the 
best of Long and 
Short Leaf Yellow 
Pine Timbers, Yard 
and Shed Stock, 
Lath. 


Hardwoods 
We have on hand a 


nice stock including 
Oak, Poplar, Gum 
and other Hard- 


woods. 


Gilchrist- 
Fordney Co. 


LAUREL, MISS. 




















LONGLEAF 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments from 
New Orleans, Gulfport, 
Mobile and Pascagoula of 


TIMBERS, YARD 
AND SHED STOCK 


Dantzler Allied Mills 


L N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents. 
MILLS AT 
Howison Ten Mile Cedar Lake 


Daily 
Capacity 
400,000 Feet 


Moss Point, 
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kine ef Cypress Products 
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Longleaf Rift and Flat 
FLOORING 


Shortileaf Finish 


Band Sawn Stock 
Boards Rosters 
\ Dimension Roofers 


PINE PLUME LUMBER G 
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hobbies is his interest in working boys and 
plans for helping them, and this experience 
aided him in putting over an industrial show 
for the Cambridge Rotary Club and making 
a remarkable fine success of it. 

President Hal A. Bellows, of the Massa- 
chusetts Retail Lumber Dealers’ Association, 
whose business connection is manager of C. P. 
Chase & Co., Springfield, Mass., is now Coun- 
cilman Bellows. 


Pittsburgh, Pa. 


Nov. 29.—Some dealers report a fair amount 
of business, and inquiries in larger volume. 
Wholesalers anticipate that there will be con- 
siderable buying in December, for a good many 
concerns appear disposed to place orders for 
deferred shipment. The iron and steel industry 
is enjoying better business, and retail lumber 
yards attribute to this the fact that their trade 
is improved. Wholesalers report no _ price 
changes in the last week. In some quarters it 
is reported that southern pine is slow and prices 
are weak. A little more firmness is reported in 
Idaho white and Pondosa pines than in southern 
pine. California white and sugar pine prices 


Co PACIFIC COAST Co 











TRY OUR 
No. 2 Common S4S 


Dimension 


The grade is good— You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


TAS” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
James A Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E. Wade, - - Lincoln, Nebraska 




















We Solicit Your Orders 
and Inquiries for 


Douglas Fir 


Retail Yard Stock, Industrial 
Lumber, Railway and 
Car Material. 








Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


oes Service Is Our Specialty 


i 











are more stable. A wide variation of prices in 
hardwoods, according to quality and section 
whence they come, is reported, with demand 
generally rather slow. Some retail yards re- 
port a little improvement in industrial trade in 
hardwoods. Lath are reported to be as cheap 
as they have been at any time in the last four 


years. 
Toronto, Ont. 


Nov. 28.—Retail purchasing of lumber in 
Ontario is slackening off. This, of course, is 
seasonable. One wholesaler, however, when 
interviewed, stated that business was good, 
if you had the right kind of stock, at the 
right price. There is an exceptionally good 
demand for cull spruce. The demand for 
spruce generally is fair, and it shows a 
tendency to stiffen in price. Already some 
wholesalers have raised their prices. The lath 
market is very weak. The demand for red 
cedar shingles has eased off, and prices are 
down. Prices of white cedar shingles have 
stiffened during the last couple of months and 
are holding up. 

October building permits issued by 63 
Canadian cities had a value of $18,838,558, 
which was an increase of 27.8 percent over 
the aggregate of October, 1926, and the largest 
total for October in any year since records 
were begun in 1920. For the ten months of 
the present year the permits are well in ad- 
vance of any previous. year. The total was 
19.2 percent greater than in the first ten 
months of 1926, the previous high, while 
the wholesale price index of building materials 
continued lower than since 1920. 


Kansas City, Mo. 


Nov. 29.—Most sales managers here think 
that the lumber buying season, except for im- 
mediate requirements, is over, and that busi- 
ness will be quiet until after the first of the 
year. Yards in the country towns have al- 
lowed stocks to run very low and a great deal 
of borrowing is reported going on. Yards will 
begin inventorying after Dec. 1. It is the 
general opinion here that demand for lumber 
will be good after the first of the year and 
some sales managers predict that spring de- 
mand will be heavier than it was this year. 

H. E, Ketcham of Muskogee, Okla., one of 
the largest lumber operators in Oklahoma, 
was here Friday, the guest of E. E. Woods. 
He is spending two weeks at Excelsior 
Springs. 

The annual Hoo-Hoo party was given last 
Tuesday night at Ivanhoe Temple and sev- 
eral hundred members and their friends were 
present. Clarence Spellman, a Kansas City 
attorney, was the speaker of the evening, and 
“Jimmy” Goodman was master of ceremonies. 
The entertainment feature consisted of sev- 
eral musical numbers and a skit depicting life 
in a sawmill town. 


Birmingham, Ala. 


Nov. 28.—Alabama producers received about 
as much business last week as in any during 
the last six months. Sales are being made on 
last month’s price base, though a few mills have 
reduced lower grades. Rains have interfered 
with logging. Stocks of air dried lumber are 
showing some breaks, and mill surplus of 
most stocks is not large enough to cause con- 
cern. Boards were in better demand. The 
1x6-inch No. 3 brought $19, while No. 2 sold 
for $23 to 23.50. The 1x6-inch, S2S&CM Nos. 
2 and 3, were slow. No. 2 shiplap, 8-inch, 
dropped back to $22 or even $21.50; prices of 
10- and 12-inch showed no change, but these 
widths were not in demand. Short 2x4-inch 
dimension moved slowly at $19, a few sales of 
8’ to 12-foot being made at 25 cents less. In 
No. 1 common, 2x6-inch, 16-foot, and 2x10-inch, 
14’ and 16-foot, were in demand at a low price. 
Lath sold at low figures. Greater demand for 
No, 2 lath developed in this territory, some 
dealers preferring these to No. 1. Green stock 
has made up 95 percent of sales, but kiln dried 
stock has been coming on the market of late. 
Cypress shingles have sold for repairs, but 
prices seem low compared with West Coast 
stocks, used rather extensively here. All 
grades of flooring held their own in sales, and 
end-matched items moved up ahead of plain- 
end for the first time this fall. Small timber 
sold in limited lots of fair prices. Dropping 
grades of drop siding, flooring and finish are 
in greater demand, No. 1 and C grade becom- 
ing the most popular in finish lumber. There 
is so little uniformity in grades of stock coin- 


ing to this city that the average dealer looxs 
for a bit better than standard grade, especially 
in No. 2 and lower. A reason given for 
grade-marking is to eliminate sales of No, ) 
and better finish with all uppers left in, ang 
No. 2 and better dimension with upper grades 
of air dried left in. Some contractors call fo; 
No. 2 and better log run dimension with upper 
grades left in, and last. week the mills figurey 
several such specifications. . 

The Tuscaloosa Lumber Co. has decided fo 
close its local office after Dec, 31 and future 
sales in this territory will be confined largely 
to small furniture, toys etc. This business or 
making wooden toys, small tables and other 
small furniture is a new one, and takes up a 
lot of small pieces. 

Birmingham retailers have invited the Na- 
tional Retail Lumber Dealers’ Association to 
send a specialist in costs, credits and competi- 
tion. Costs and credits could be handled were 
matters entirely in the hands of local dealers, 
and local yards are trying to equip themselves 
to convince out-of-town competitors that it is 
to their interest to consider these matters also. 
On Dec. 7 the representative will address re- 
tailers here, and will travel to Mobile, Mont- 
gomery and Decatur. These meetings have 
been arranged by Allen G. Loehr, secretary 
Alabama Lumber & Material Dealers’ Associa- 


tion. 
Brookhaven, Miss. 


Nov. 28.—The interior market is still show- 
ing considerable dullness, while the export 
market has been active. Overproduction is 
making business unprofitable. A large Flor- 
ida operator is offering ten cars of 1x10-inch 
No. 2 longleaf boards or shiplap on a basis 
of $18, f. o. b. mill.. Cutting prices is not 
going to develop any business, but will reduce 
earnings of all connected with the industry, 

Flooring sales have been moving in excel- 
lent volume, and 1x4-inch No, 2 is still pretty 
well sold ahead. Rift items have been selling 
in nice volume. Stocks of all flooring are 
low. Drop siding in longleaf has been mov- 
ing only fairly well, but shortleaf has been 
moving quite well. Uppers have been moving 
better than lower grades. 

Demand for ceiling continues in nice vol- 
ume, and stocks are rather low, heavy over- 
sales being registered on 5/4x4-inch No. 2. 
Partition, %x4-inch, has shown very little 
activity. This is also true of bevel siding, 
while square edge siding remains well over- 
sold in all grades. Molding is sold well ahead, 
and orders are being offered for running dur- 
ing the winter. Prices are distressingly low. 
Finish items have only been moving in fair 
volume in mixed cars. 

No. 2 fencing, 4-inch, is still enjoying a 
good trade, and a heavy oversale is shown. 
Longleaf No. 2 6-inch center matched floor- 
ing is still badly oversold. Recent sales are 
cutting the surplus of shortleaf to a very 
low point, This is also true of 8 and 10-inch 
No. 2 shortleaf, while 12-inch has not sold 
as well. In longleaf, 10-inch has been most 
popular, and is oversold for about 30 days, 
while there is a small surplus of 8 and 12- 
inch. In No. 2 stock, 5/ and 6/4 have been 
moving in reasonable quantities and output 
is limited. In No. 3 fencing 4-inch is sold right 
up to green stock in both longleaf and short- 
leaf. The 6-inch has shown only fair move- 
ment, while 6-inch No. 3 roofers or flooring, 
plain or beaded, have had an exceptional run. 
In both longleaf and shortleaf, No. 3, the 
8-inch has been moving quite well, but 10- 
and 12-inch have shown only nominal meve- 
ment. Box shook business has been in ex- 
cellent volume, on account of demand for 
celery containers. 

Longleaf No. 1 dimension has sold in small 
quantity, but stocks are badly broken. 
Shortleaf No. 1 dimension has been moving 
fairly well, In No, 2, both longleaf and short- 
leaf have moved in limited quantities. This 
is also true of No. 3, but surplus of longleaf 
is very low. 

Lath sell in good volume, but at very low 
prices. Pine shingles have been in excellent 
demand, and surplus has been absorbed. 

E. J. Hurst, general sales manager J. J. New- 
man Lumber Co., is attending a sales man- 
agers meeting of member mills of the Amer- 
ican Pitch Pine Export Co. and the Florida 
operators, at Jacksonville, Fla., in the inter- 
est of the new working arrangement between 
Mississippi and Florida mills. 

S. E. Moreton, vice president and general 
manager J, J. Newman Lumber Co., has been 
at the bedside of his daughter Adeline, who 
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was operated on for appendicitis at Jackson. 
She is about out of danger now. 


Bogalusa, La. 


Nov. 28.—The directors of the American Pitch 
Pine Association, as well as a number of that 
organization’s salesmen and plant superintend- 
ents, have accepted an invitation to visit Boga- 
jusa on Dec. 9. A meeting will be held, and 
Col. A. C. Goodyear, president of the Great 
Southern Lumber Co., is scheduled for an ad- 
dress. 

E. C. Haven, formerly connected with the 
Great Southern Lumber Company’s local sales 
office, but for the last few years located at St. 
Louis, Mo., where he is looking after the inter- 
ests of that company, has been spending a few 
days here visiting with his many old friends. 

The Bogalusa Lumberjacks, this city’s crack 
football team, has so far this season played ten 
games during which it scored a total of 271 
points, while their opponents, including some of 
the best teams in this part of the State, rolled 
up a score of only 13 points. The Lumberjacks 
are in line for honors as Southern Division 
champions of the Louisiana High School Ath- 
letic Association, as a result of this excellent 
showing. 

E. A. Townsend, sales manager of the Great 
Southern Lumber Co., who has been a patient 
at a New Orleans hospital for a month, is re- 
ported to be slightly improved and to be now 
able to sit up. 


Norfolk, Va. 


Nov. 28.—In some sections of the North 
Carolina pine market, city retail yards are 
complaining bitterly, but a great amount of 


same reason. Edge 4/4 No. 2 box and No, 2 
stock box continue quiet. Box bark strips, 
4/4 rough and dressed, continue in good de- 
mand, and mill stocks are not burdensome. 
There seems to have been a slight improve- 
ment in sales of flooring, thin ceiling, dressed 
finish etc. Some planing mills have com- 
plained of poor business, but feel that pres- 
ent prices are not responsible. Roofers, kiln 
dried or air dried, have not been very active. 
Some reports say air dried have been bought 
at about 50 cents less than prices previously 
quoted, but this reduction has not become 
general. Dressed framing and lath have been 


very quiet. 
Macon, Ga. 


Nov. 28.—Roofer manufacturers are selling 
their curtailed output for $17.50 and $18.50 in 
most instances, but the movement is no better 
than it has been for several weeks. There is 
still a tendency on the part of larger mills not 
to operate with the prices at such a low level, 
but the smaller mills are active. Weather 
has been satisfactory for logging and mill 
operations. 

Longleaf pine manufacturing in southwest 
Georgia and southeast Alabama, slowed up a 
few weeks ago because of a slackening in de- 
mand, is still below normal. There has been 
no noticeable change in prices, however. 


Jackson, Miss. 


Nov. 28.—Southern pine shippers received 
a fair volume of business last week cover- 
ing Nos. 2 and 3 common items. Some small 
mills report a surplus of 3- and 4-inch B&bet- 
ter flooring, but there has been no reduction 
in its price. The lath market was quiet, and 

4-foot No. 1 kiln dried 





are about $3.25, f. o. b. 








ae 





mill. Longleaf timber 
orders have been plen- 
tiful, and practically 
all shippers are booked 
ahead on heart specifi- 
cation. The movement 
of 4/4 finish has been 
slightly better and 
there is an indication 
that the price of both 
big-mill dressed finish, 


and small-mill rough 
finish, will stiffen 
somewhat. Dimension 


orders have been re- 
ceived only sparingly. 
Stocks are not too 
plentiful, and in some 
instances assortments 
are badly broken. Sev- 
eral dimension mills 
have closed down until 
there is an upward 
trend of prices. The 
mills cutting 2x4-inch, 
9- and 10-foot are hurt 
the most, as prices are 
considerably below 
cost of manufacture. 








Section of a dimension yard at a southern operation 


This stock usually 
takes a nice advance 
during the rainy sea- 





business is being done by small yards in rural 
districts. The mills have some surplus stock, 
but there has been little disposition to make 
lower prices, for on present basis it has been 
hard to show a fair profit. The mills have 
not added very much to unsold surplus, but 
weather has kept down production. 

There has been very little activity in better 
grades. New England has inquired for mixed 
cars, but orders have been developing slowly. 
Very little of any species of lumber is being 
bought there. Large southern planing mills 
have not found business very good, and are 
not buying much circular sawn stock from 
small mills. No. 3, 4/4 lumber has been mov- 
ing fairly well, but yards do not appear inter- 
ested in further stocks, No. 2 and better 4/4 
miscuts are about the only active items of 
good lumber. 

There have been very few sales of 4/4 edge 
No. 1 box, kiln dried rough, but box makers 
will buy good circular sawn edge and stock 
widths combined. Many small mills do not 
separate these. More good air dried edge box 
could be sold, but this is coming on the mar- 
ket very slowly. There has been a fair de- 
mand for 4/4 air dried stock width, but large 
buyers are trying for prices 50 cents to $1 
less than were askeda monthago. Sales of kiln 
dried stock box have been kept down for the 


son, which is now at 
hand. In Nos. 1 and 3 boards, 8-inch have 
been very active, but 10- and 12-inch are much 
slower. 

A. number of prominent retail lumbermen 
of Mississippi gathered here last Saturday, 
with the avowed purpose of forming a State 
association, but have not given any report of 
progress. 

Gov. Dennis Murphree last week issued a 
proclamation setting aside Dec. 4-10 as “Plant- 
a-Tree Week.” 


Laurel, Miss. - 


Nov. 29.—Local pine manufacturers are un- 
doubtedly more optimistic than for months. 
Orders are being booked with less effort than 
for weeks, and inquiries are heavier. Some 
items of general yard and shed stock tend to 
advance. No. 2 common 4-inch flooring is no 
longer in stock at any mills in this rection, 
most being sold ahead for perhaps sixty days. 
Material decreases in stocks of No. 1 and 
B&better flooring have been noticed. Ceiling 
and siding stocks are lower than for quite a 
while. One large manufacturer stated he was 
sold ahead on all widths of both Nos 2 and 
8 common boards and was depending on the 
daily outturn of his dry kilns for stock to 
ship. Lath have been in much better demand, 
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Hemlock 
Our Specialty 


Vertical Grain Uppers 


Carefully dried — Well manufactured. 


Mills: . R. YMOND, WASH. 
General Sales Office: ! RTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S, Loomis St. 
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Cuan White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHIC AGO, ILL. 
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Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 





Crocker Building, - - San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - New York 
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306 North Michigan Avenue Chicago 
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Kent Lumber Company 


461 Market Street, 
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and there are no surplus stocks. The export 
market shows some improvement. Prices for 
all classes of stocks are being well maintained. 
Several foreign markets are apparently more 
active than for some time and slight price 
advances have been made on some items. 


Warren, Ark. 


Nov. 29.—Some Arkansas pine mills are 
getting a nice volume of orders, while others 
are not in as good shape. The mills receiving 
the larger number of orders are those that 
have well assorted stocks. Prices remain 
practically the same, with a slight tendency 
toward weakness, concessions being made oc- 
ecasionally by some mills, especially when 
competition is keen. Floorings are not in 
much demand, and 3-inch edge grain, which 
was a favorite has not been selling well. This 
item has felt oak flooring competition. A few 
orders are being accepted for deferred ship- 
ment. Weather has been unusually good. Log 
inventories are heavy at most plants. Ship- 
ments from some mills exceed production, but 
these are exceptions. Small mill production is 
virtually at a standstill. Logs are being 
shipped, both hardwood and pine, as log prices 
seems to hold, although lumber is weak. 


Spokane, Wash. 


Nov. 26.—Continued mild, wet weather is 
still hampering logging operations, but is per- 
mitting a few mills to run later into the 
winter season than usual. Lumbermen gen- 
erally, wholesalers in particular, report busi- 
ness quiet, but the more optimistic see only 
the usual pre-inventory lull. 

J. M. (Jim) Brown, president Long Lake 
Lumber Co. here, and recently elected Snark 
of the Universe at Miami, has been nominated 
for the presidency of the Spokane Kiwanis 
Club. The election will be held Dec. 15. ; 

Bishop Edward M. Cross was the speaker at 
the Hoo-Hoo Club luncheon yesterday. He 
chose the First Thanksgiving as his subject. 
Mrs. Ralph Edgerton sang a group of songs, 
accompanied by Mrs. J. W. Bell, jr. 

Thos. McCulloch, head of the box and crat- 
ing department of the Weyerhaeuser Sales Co., 
with headquarters at Chicago; Don Lawrence, 
assistant general manager of the company, and 
F. J. Hughes, district manager, spent all of 
this week at Boise, Idaho, inspecting thd plants 
of the Boise-Payette Lumber Co. 

E. L. Clark, of the Valentine-Clark Co., and 
Mrs. Clark have been in Spokane on their way 
from Minneapolis to spend the winter in Cali- 
fornia. 


Vancouver, B. C. 


Nov. 26.—There is little market activity. 
However, the mills have just about all the 
business they can handle up until the Christ- 
mas holidays, when the annual shutdown will 
in all likelihood be somewhat more extended 
than usual owing to the unsettled condition of 
the rail and Atlantic seaboard markets. The 
only outstanding feature in the export market 
has been an order for 2,500,000 feet of clears 
for shipment to Germany, and there is an in- 
quiry for a large order of ties for the British 
railroads, to be shipped during the first six 
months of 1928. There is a fair demand from 
all foreign markets except Australia, which is 
very quiet. Freight rates are a little firmer, 
especially for Japan. 

Most logging camps have resumed operations 
after a tie-up extending from one to five days 
due to snow, and unless weather interferes, 
operations will continue steadily until Christ- 
mas. Fir logs continue to move steadily at 
list, and there are no indications of any cur- 
tailment excepting for a few days during the 
Christmas season. The outlook for cedar prod- 
ucts has not improved. The shingle mills are 
still curtailed 50 percent and demand for sid- 
ing is low. There is no surplus of cedar logs, 
as prices barely balanced production costs 
even for camps on the lower coast. Those 
further north have almost without exception 
been unable to operate. Hemlock log stocks 
are 60 percent below what they were last year. 
The two largest users of hemlock logs were 
overstocked early in the year and for several 
months have been working off this surplus. 
There has been less demand for hemlock logs 
for lumber. Although log production has 
been below normal, demand has fallen almost 
to the same extent. Prices have improved very 
materially during the last sixty days. It 
seems likely that the 1927 log output for the 








lower coast will be about 10 percent below 
1926. The output of fir will be about 15 per. 
cent above the previous year, but the cut of 
cedar and hemlock has been reduced from 15 
to 20 percent. 

Labor conditions are very satisfactory in the 
logging industry. Labor has been plentiful, 
Wages have been practically the same as ip 
1926. 

H. R. MacMillan, president H. R. MacMillan 
Export Co., this city, has been chosen chair. 
man of the Canadian Chamber of Commerce 
special committee on foreign trade. 


San Francisco, Calif. 


Nov. 28.—Chartering for foreign trade seemed 
to be on the upward trend during the week, five 
bottoms being fixed for oriental and United 
Kingdom ports. One ship was fixed at $12 for 
Portland to New York with a full lumber 
cargo. Japan rates remained at $8.50-$9, with 
China 50 cents higher, Australia and Antipodes 
ports quoted at $12, and west coast of South 
America at $11.75. Improvement of the in- 
tercoastal lumber trade was announced by 
carriers after a meeting here last week. At 
this session it was agreed to extend the $14 
rate until Feb. 1. Cargoes to the West Indies 
are not being offered. 

The Barg Lumber Co. has entered the yacht- 
ing field, obtaining the Pacific coast agency 
for the Richardson cruisers, an east coast 
product. Mr. Barg is handling the yachting 
end of his business personally. 


Aberdeen-Hoquiam, Wash. 


Nov. 26.—The usual seasonal dullness in rail 
shipments continues. November has shown 
more than usual activity in east coast cargo 
trade, but orders seem to have reached a very 
low ebb. Heavy rains have hampered mill 
operation and slowed up log production. Dono- 
van Mill No. 1 has taken off its night crew. 
Other curtailment is looked for during the next 
few weeks. 

A large consignment of veneer blocks, the 
order for which was obtained by samples sent 
from Grays Harbor three months ago, recently 
was sent to Australia. While the order did 
not come to a Grays Harbor mill, the results 
indicated that lumber as well as.other mer- 
chandise sells by samples. os 

The War Department has approved an ap- 
plication of the Schafer Bros. Logging Co., 
Montesano, to construct a logging railway 
bridge across the Chehalis River about nine 
miles above Montesano. The Schafer com- 
pany now has the greater part of its new log- 
ging railroad completed and plans to start the 
bridge at once. 

E. K. Bishop, of the Bishop Lumber Co., has 
as his guest his brother-in-law, Reuben Fleet, 
president Consolidated Aircraft Co., of Buffalo. 
Maj. Fleet plans to return east by airplane. 

William Sampson, of the American Mill Co., 
and Mrs. Sampson returned Saturday from a 
three months’ trip through Europe. 


Albuquerque, N. M. 


Nov. 28.—Isaac Lowenstein, vice president 
White Pine Lumber Co., spent Saturday in Al- 
buquerque and Bernalillo, returning from the 
Coast. Saturday evening, accompanied by 
Frank H. Porter, treasurer and general man- 
ager of the White Pine company, he continued 
toward his home in Charleston, W. Va., where he 
is president of the Charleston National Bank. 

Lyman Porter, of the White Pine Lumber 
Co., and secretary of the Santa Fe Northwest- 
ern Railway, is home from a three months’ 
visit with his family in California, and is 
spending some time in the logging camp at 
Porter. 

The new Mereen-Johnson double-band resaw 
the George E. Breece Lumber Co. has just in- 
stalled in its planing mill in Albuquerque does 
the work of four machines it supersedes. 
Other new equipment of this manufacture in 
the Breece mill are a matcher and jointer and 
a “squeezer.”’ 

T. G. Hawkins, jr., vice president of the 
Cady Lumber Corporation, has had little vaca- 
tion for a long time and so should enjoy well 
a two months’ trip that is taking him to Phoe- 
nix, to Los Angeles, and to eastern points, 
including a visit to his home near New York 
City. 

J. H, Tausch, who bought the Winston saw- 
mill, 22 miles from Gallup, N. M., has bought 
and consolidated with this the mill of the Pres- 
byterian mission on the Indian reservation. 
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Mr. Tausch is logging the west slope of the 
A. B. McGaffey Co. timber lands, and is fur- 
nishing most of the material for the oil rigs in 
the Gallup region. 

Louis E. Stoddard, of New York, vice presi- 
dent, and A. J. McQuarters, chairman of the 
poard of directors, of the Cady Lumber Cor- 
poration, spent Thanksgiving Day in Albu- 
querque, and left next morning for the mills 
and logging camps at McNary and Flagstaff, 
Ariz. 

F. B. Lott, who has been engaged in retail- 
ing lumber for several years in Indianapolis, 
has joined the Cady organization, being asso- 
ciated with R. L. Watson in the sales depart- 
ment. ; 

A. L. Cottrell, who has been plant superin- 
tendent of the White Pine Lumber Co., Ber- 
nalillo, N. M., has taken a position with the 
McPhee & McGinnity Co. in Denver, and W. C. 
Pittman, who came to the White Pine mill 
from Vernonia, Ore., six months ago, has been 
promoted to the vacancy. 

Fred B. Andersen, maker of “Andersen 
Frames,” Bayport, Minn., was an Albuquerque 
visitor several days last week. Mrs. Andersen 
is spending the winter here. 


New York, N. Y. 


Nov. 30.—Complaints of November business 
are numerous among wholesalers. With many 
of the retailers, the shoe is on the same foot, 
but here and there in the city proper and in 
the suburbs may be found a firm that is mak- 
ing hay and saying nothing. However, even 
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| MANUFACTURER and DEALER 


Efficient Drying of Hardwoods 

It is conceded that well dried lumber is the 
foundation of all good woodwork, and that the 
selection of efficient dry kiln equipment is the 
first consideration in the proper conditioning of 
the material, as kiln drying is a factor affecting 
manufacturing costs, output and the service- 
ability of the finished product. The National 
Dry Kiln Co., of Indianapolis, Ind., has long 
been recognized as one of the leading manu- 
facturers in its field, many of the prominent 
lumber and woodworking plants being equipped 
with National dry kilns. 

One of the recent installations is a National 
Moistat kiln at the plant of the Thomas Organ 
& Piano Co. (Ltd.), manufacturer of church 
and cabinet reed organs, piano benches and 
stools, of Woodstock, Ont., where in a trial run 
of stock, 1-inch birch and cottonwood was dried 
from 20 percent down to 4% percent moisture 
content in five days. In commenting on this, 
John G. Dunlop, vice president of the Thomas 
Organ company, states: “The condition of the 
lumber was excellent, evenly dried and no sign 
of case-hardening. We are more than pleased 
with the operation of the kiln.” 

After six months’ operation of the kiln, Mr. 
Dunlop says he finds a very perceptible differ- 
ence in the way the stock machines up. “Our 
machines are running over twice as long without 














National Moistat dry kiln built by the National Dry Kiln Co., of Indianapolis, Ind., for the 


Thomas Organ & Piano Co. (Ltd.), of Woodstock, Ont. 


Ed Kelly, kiln operator, is shown at 


the right 


those retailers who are enjoying normal busi- 
ness are not buying to any extent and they 
admit it. 

Lumbermen of the city and suburbs, particu- 
larly Westchester and Long Island, are* pre- 
paring for the convention of the Northeastern 
Retail Lumbermen’s Association, to be held 
Jan. 24, 25 and 26 in the Statler Hotel at Bos- 
ton. The New York lumbermen will go to Bos- 
ton in a special train. F. Herbert Brown is 
chairman of a committee in charge of the spe- 
cial, and he has ordered reservations for two 
hundred men. Other members are George 
3ahr, Long Island secretary, and Herbert B. 
Coho, secretary New York Lumber Trade 
Association. 

Several New York lumbermen returned to- 
day from Syracuse, where a special meeting of 
the New York State Builders’ Supply Associa- 
tion was held last night. The purpose.of the 
meeting was to discuss the change of policy 
recently announced by the cement manu- 
facturers. 

SRA ZAAAEEE: 

To aRouSE confidence in your customers, 

know your merchandise. 


being sharpened; in fact, on a certain band saw 
job on which our time has been carefully kept 
for quite a long time, there was a saving of 
over 20 percent in time, due to the extra speed 
at which the operator cut and the time saved in 
sharpening his saws. We have just completed a 
run of 4/4 birch and dried it down from 18 
percent to 5 percent moisture content in less 
than five days. It was evenly dried and showed 
no sign of case-hardening. We exrect after we 
have got a little more experience in operating, 


that we will be able to do even better than this.” 


Sales Agent for Locomotive Cranes 


The Hyman-Michaels Co., of Chicago, has 
been appointed sales agent for the middle 
western territory of the Ohio Locomotive 


Crane Co. and its subsidiary, the Toledo Crane 
Co. These companies manufacture steam elec- 
tric and gasoline operated overhead, traveling 
and gantry cranes, and in adding these prod- 
ucts to its line the Hyman-Michaels Co. states 
that it is “following out the policies laid down 
many years ago, of working only with the 
leaders of the industry.” 


Cc— CALIFORNIA C— 





OUR SPECIALTY 
Mixed Car Loadings 


1B White Pine 
Sugar Pine 
Redwood 


Embracing all manufactured products therefrom. 


Car shippers of White Pine Mouldings, Siding. 
Sash, Doors and Cabinet Work. . " 


CHICAGO LUMBER 
COMPANY OF 
WASHINGTON 


MALLS SALES OFFICE — YARDS 








gs OAKLAN D, CALIFORNIA 





Refinanci 
frequently means a big saving in in- 
terest charges and provides a more 
desirable working plan. 


We are prepared to help lumbermen 
with security and standing to re- 
finance on long term rates. We have 
helped many. 


Consult our nearest office. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK CROCKER-FIRSTNAT.BK.BDG. SARTLETTBLOG. 








CALIFORNIA 


—!|Redwood = 


Finish— Siding 











Here’s the lumber dealers are 
selling because it’s the kind 
builders want. 

Write for list and prices today. 
Albion Lumber Co., Sonere. oie. 
Mills: Albion and Navarro, Cal. Sales Office: Hobart Bldg., San Francisco. 

San Diego Office, - - 320 Spreckles Bidg. 

Les Angeles Office, 397 Pacific Electric Bldg. 


In San Franciscon 


RIGHT in the heart of the 

new business center at 
Eight and Market Streets. 
Maintaining a commodious 


garage under the same roof. 


™ HOTEL — 


WHITCOMB 


D.M Linnard Ernest Drury 


° e 
Lessee Manager 
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CHICAGO 


AY pa 7 


cot 
Douglas Fir 


Ag gs 
Redwood, White Fir, Hemlock 


California White Pine 
California Sugar Pine 








Our values will interest you. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


mS esas CHICAGO vetteore sr 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 














Fir Frame Lumber 


Kiln Dried, Run to Special Patterns, 
Mixed cars of Sills, Jambs, Drip-Cap, 
Hanging Stile, Brick-Mould, etc. 


Gram-Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephones: Franklin 3485-6 








Redwood Products 
de 
SEQUOIA 


Redwood Sales Company 
360 No. Michigan Ave. Chicago, IIL. 








Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today for rates and 
Pamphlet No. 49-S. 


Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 


608 So. Dearborn Street, CHICAGO 
Eastern Headquarters: 35 So. William St., 
NEW YORK CITY 














DID YOU EVER WORK IN A LUMBER CAMP? 


Then you will like the rollicking rimes about the 
lumberjack and the stirring verses about the woods 
and the waters in the books of Douglas Malloch, 
“the lumberman poet.” Surely. if you are a lum- 
berman, you ought not to be without these books: 
“Tote-road and Trail” ($1.50), and “In Forest 
Land” ($1.25). Let us send you either or both. 
—— Lumberman, 431 S. Dearborn St., Chi- 
cago, b 





V. P. Childress, of the Lathrop Lumber Co., 
Lathrop, Ala., spent a day or two in Chicago 
this week calling on the southern pine trade. 


Kurt Stoehr, sales manager of the Oconto 
Co., made a business trip through southern 
Michigan this week renewing old acquaintances. 


Paul Rush, of the Rush Lumber Co., Mem- 
phis, Tenn., and president of the Lumbermen’s 
Club of Memphis, was a Chicago visitor tl:is 
week, 


J. H. Stannard, of the J. H. Stannard Lum- 
ber Co., Memphis, Tenn., was in Chicago last 
week calling on the southern hardwood dis- 
tributers. 


W. J. Whyte, secretary-treasurer ot the 
Gregertsen Bros. Co., cypress specialist, is on 
a business trip through the Michigan consum- 
ing centers. 


Louis Gerlinger, of the Gerlinger Lumber 
Co., Portland, Ore., spent several days in Chi- 
cago this week calling on the local distributers 
of West Coast products. 


W. W. Miller, of the Miller Bros. Co., John- 
son City, Tenn., made a business trip to Chi- 
cago this week with a view of getting a line 
on oak flooring conditions. 


C. W. Parham, of the C. W. Parham Lum- 
ber Co., Memphis, Tenn., was in Chicago this 
week getting a line on the southern hardwood 
situation in local territory. 


M. J. Fox, president of the Von Platen-Fox 
Co., tron Mountain, Mich., was in Chicago 
this week conferring with George S. Cortis, 
local representative of the company. 


J. R. McQuillan, of the Langlade Lumber 
Co., Antigo, Wis., was one of the thousands of 
interested spectators at the Notre Dame-South- 
ern California football game last Saturday. 


E. F. Xanten, of the Chicago office of the 
C. D. Johnson Lumber Co., specialist in Doug- 
las fir and Sitka spruce, made a business trip 
to several important eastern consuming centers 
this week. 


The McGregor Bros. & Co. lumber yards at 
Laurens, Iowa, are being managed by Ernest 
L. Cook, recently appointed. ‘the frm pur- 
chased the property a few weeks ago from the 
Lane-Moore Lumber Co. 


Delwin Towle, of Oshkosh, Wis., secretary 
of the Campbell-Towke Lumber Co., manu fac- 
turer of California white pine with mills at 
Sprague River, Ore., was in Chicago this week 
calling on the local trade. 


B. F. Spencer, of the T. H. Garrett Lumber 
Co., St. Louis, Mo., spent several days in Chi- 
cago last week visiting his daughter and grand- 
son, ard incidentally to attend the Notre Dame- 
Southern California football game. 


R. E. Slaughter, of Stillwater, Minn., pres- 
ident of the Cascade Lumber Co., of Yakima, 
Wash., passed through Chicago last Saturday 
en route home following a visit to the com- 
pany’s Pondosa pine mills in Washington. 


Earl W. Kidd, general manager of the Owen 
Box & Crating Co., Owen, Wis., was in Chi- 
cago this week looking after the rénewal of 
contracts and closing up some new business. 
He reported that business was in fair volume, 
but prices highly competitive. 


A. A. Rogers, of the H. B. Waite Lumber 
Co., Minneapolis, Minn., when in Chicago on 
Monday stated that lath at the northern Min- 
nesota mills were not as plentiful as a year 
ago. While in Chicago Mr. Rogers called on 
some of the company’s local connections. 


Among this week’s visitors at the offices of 
James D. Lacey~& Co., timber land factors, 
was John T. Logan, of the National Lumber 
& Creosoting Co., of Texarkana, Ark., who 


was en route to New York and plans to stop 
off at Chicago on his return to the South. 


H. C. Scearce, secretary-treasurer of the 
Hubbard-Scearce Lumber Co., prominent re- 
tailer of Mooresville, Ind. was in Chicago 
Nov. 30 to attend the funeral of Mrs. James S, 
Kemper. Mr. Scearce stated that the retail 
business is good in the territory in which -hlé 
company operates. 


W. M. Cady, of Pasadena;. Calif., a director 
and former president of the Cady Lumber Cor- 
poration, was in Chicago Nov. 26 to attend the 
Notre Dame-Southern California football 
game. He was accompanied by his wife and 
daughter, and the three left the early part 


of this week to spend four weeks in New 
York. 


L. A. Maier, who has been land agent for 
the Langlade Lumber Co. at Antigo, Wis., for 
a number of years, has severed his connection 
with that company and has been appointed sec- 
retary-manager of Outdoors in Wisconsin 
(Inc.), which is a reorganization of the Wis- 
consin Land O’Lakes (Inc.) The headquar- 
ters of the new organization will be changed 
from Rhinelander to Wausau, and Mr. Maier 
will make it his business to boost Wisconsin 
for Wisconsin people. 


M. G. Truman, president of the Marsh & 
Truman Lumber Co., and former president of 
the Lumbermen’s Association of Chicago, was 
reélected vice president of the Railway Busi- 
ness Association at its recent meeting held in 
New York City. For some ‘years the Railway 
Business Association has been interesting itself 
in the welfare of the railroads and is cooperat- 
ing with them in improving the relationship 
with supply companies throughout the country 
and with the general public. 


Arthur E. Lane, prominent wholesaler of 
New York City, and head of the Arthur E. Lane 
Lumber Corporation, was a welcome caller at 
the office of the AMERICAN LUMBERMAN on 
Dec. 1. Mr. Lane was returning to headquar- 
ters following a business trip to Minneapolis 
and other large consuming centers in that sec- 
tion for the purpose of securing some first- 
hand information on conditions in the western 
territory. He believes that 1928 is going to be 
a good year, and that more quality lumber will 
be sold than has been the case for the last few 
years. 


Announcement is made by the Brunswick 
Lumber Co., 623-633 South Wabash Avenue, 
Chicago, that Charles R. Abbott has been made 
division sales manager with headquarters at 600 
East Jefferson Street, Detroit, Mich. Mr. Ab- 
bott has had extensive experience in the hard-. 
wood lumber business. He formerly conducted 
a business at Cadillac, Mich., under the name 
Abbott & Wagner, and was a member as well 
as chairman of the market conditions commit- 
tee of the Michigan Hardwood Manufacturers’ 
Association. Mr. Abbott therefore is well 
equipped to serve the Michigan trade in his 
new eonnection. 


Chicago Home Building Shows Gain 


Apartment building in Chicago apparently 
has taken on a new lease of life, and the 
construction of detached dwellings also shows 
a gain for November as compared with pre- 
vious month, according to monthly review of 
the Cody Trust Co., which says in part: 

More apartment building permits were 
taken out during the first three weeks in 
November than for the like period of the 
preceding month. The tendency is also 
towards larger buildings, compared with 
October, and in addition to projects costing 
$100,000 or over, there was a larger volume 
of apartment permits ranging from $50,000 
to that figure. 

Single family dwelling construction like- 
wise showed an increase during the period, 
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and in number of permits surpassed the apart- 
ments by a small margin. The value, of 
course, was sharply lower. The bulk of the 
residential construction of this type is taking 
place on the northwest and far south sides. 

In addition, although not included in the 
permit totals, there is a great deal of single- 
family dwelling activity in the suburbs. In 
Elmwood Park, for example, one firm is pre- 
paring 228 bungalows for May delivery while 
1,000 more are contemplated for the balance 
of 1928. 


New Activity of Chicago Retail Body 


A service and research department has been 
established by the Chicago Retail Lumber 
Dealers’ Association, according to announce- 
ment made this week. The new department 
will be in charge of Leo Kraemer, who as- 
sumed his new duties Dec. 1. This latest ac- 
tivity of the Chicago Retail association is 
undertaken for the purpose of broadening the 
scope of the work of the organization; to in- 
crease its usefulness to the public and to its 
membership, in view of the new and changing 
conditions in the merchandising of lumber and 
other building materials. 

Mr. Kraemer is well equipped for the posi- 
tion of director of service and research, owing 
to his extensive experience in various branches 
of the lumber industry. For over five years he 
was with the National Lumber Manufacturers’ 
Association, where he gained a wide reputation 
as a building code engineer and construction 
authority. During the last three years Mr. 
Kraemer has been connected with the Southern 
Pine Association as head of the engineering 
bureau. He therefore has a technical, thor- 
ough and practical knowledge of all species 
and grades of lumber and their adaptability to 
various uses, and is well qualified for general 
promotion and publicity work and to meet 
architects, structural engineers and others in- 


9.1 percent over the preceding month and of 
35 percent over October, 1926. 

Wholesale and retail distribution of auto- 
mobiles in the middle West declined in Octo- 
ber from the preceding month and was also 
less than in October last year, The number 
of new cars on hand Oct. 31 was smaller than 
a month previous or a year ago, while the 
value declined from September, but gained 
slightly over Oct. 31 last year. Used car 
sales exceeded those in September and also 
totaled larger than in Octover, 1926; stocks 
increased in the monthly comparison and, as 
has been the case in recent months, were 
smaller in number than a year ago, but greater 
in value. The ratio of deferred payment sales 
to total retail sales of 32 dealers reporting the 
item was 41.7 for October, as compared with 
42.8 in the preceding month and 44.8 for Oc- 
tober last year. 


Retail Furniture Trade 


Sales of 26 furniture dealers and the furni- 
ture sections of the same number of depart- 
ment stores declined 11.3 percent from the 
September total and 5.9 percent from the fig- 
ure for October, 1926. Inventories on hand 
at the end of the month were 5.5 percent 
larger than thirty days earlier, but 3.4 per- 
cent less than a year ago. According to re- 
ports received from 20 of the furniture stores, 
instalment sales declined 11.6 and 3.5 per- 
cent in the respective comparisons, while col- 
lections on these sales increased 6.6 and 11.5 
percent. Total collections advanced 9.8 and 
5.7 percent. Accounts outstanding at furni- 
ture stores on Oct. 31 were 1.7 percent larger 
than on Sept. 30 and 9.8 percent ahead of Oct. 
31, 1926. 


Prominent Hardwood Man Retires 


When the T. S. Christie, lumber carrier 
operated by the Herman H. Hettler Lumber 
Co., Chicago, a few days ago loaded a cargo 
of hardwood lumber at the pier of D. H. Day, 














The “T. S. Christie” loading the last hardwood stock of D. H. Day, Glen Haven, Mich., marking 
the end of that old-time lumberman’s active career. 


terested in building construction, with the view 
of promoting the wider use of lumber. Mr. 
Kraemer also has expert knowledge of roofing, 
insulation, wall board etc., and the uses for 
which each is best suited, and he will be of 
material assistance to the members of the 
Chicago Retail Lumber Dealers’ Association 
in marketing these products. 


Activities of the Key Industries 


_ The Federal Reserve Bank of Chicago in 
its December report on business conditions 
covering the seventh Federal reserve district, 
has the following to say relative to production 
and distribution of automobiles and the retail 


furniture trade: 
Automobile Production and Distribution 


_Output of passenger automobiles 
United States by members of the National 


Automobile Chamber of Commerce aggregated 
185,706 for October, or 17.4 percent below Sep- 
tember and 5.1 percent under a year ago. 
Truck production totaled 35,586, an increase of 


in the 


Glen Haven, Mich., it loaded the last lumber 
to be shipped from this pier and marked the 
winding up of Mr. Day’s fifty years as a prom- 
inent factor in the manufacture of northern 
hardwoods. 

Writing to Herman H. Hettler, president of 
the company bearing his name, Mr. Day says: 


The loading of this cargo winds up my fifty 
years as a hardwood lumberman—every one 
of which has been enjoyable, even with the 
ups and downs we of the early days passed 
through. These lumbermen were of a class 
it was a pleasure to meet and associate with 
—as we might add, “hardly a cull in the lot.” 
I am still hale and hearty, as Capt. Hansen of 
your boat can tell you. We have plenty to 
do with our land investments, stock farms 
(as we have the finest herd of Holsteins, of 
which I am very proud), orchards, canning 
plants, resorters etc. 





LUMBERMEN should approach their problems 
from the angle that an ounce of prevention is 
worth .a pound of cure. 





CHICAGO 





ONDOSA PINE 


is only one species of Pacific Coast woods we sell. 
Your inquiries and orders are also solicited for 


INLAND EMPIRE SPRUCE, 
FIR, LARCH AND CEDAR 


Telephone Central 5691 


INLAND EMPIRE 
LUMBER Co. 


FRED H. BURNABY Suite 1026 Conway Bidg. 
FRED L. LEIDINGER CHICAGO 


Winegar-Gorman 


Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 








WHITE STAR LUMBER COMPANY 


811 Sy Exchange Bidg., CHICAGO 
Randolph 1 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
1 Saige Aunts | for Redwood Manufacturers’ Co., and 
‘I.F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 





KILN DRIED AND AIR DRIED 


Englemann Spruce 


We own Superior tgs 4 Mill Stock, 
White Sulphur, B. C. 
Werepresent Nicola Pine Mills, Ltd , Merritt, B.C. 


Paul Miller Co., *° %z;128=". 


Telephone, Main 027€ 











EVERY LUMBERMAN OUGHT TO HAVE 


in his house at least one book by “‘the lumberman 
poet,” or more. We suggest ‘“‘Come on Home.” $2. 
postpaid. American Lumberman, 431 S. Dearborn 
St., Chicago, II. 


Timber Land Sales 


WHITESBURG, KY., Nov. 29.—H. H. Morse, 
receiver for the King’s Creek Timber Co., of 
Roxana, Ky., will offer 3,800 acres of hardwood 
timber lands lying along King’s Creek in 
Letcher County at an auction sale at the court- 
house door in Whitesburg on Saturday, Dec. 3. 
The timber is to be sold subject to a purchase 
money lien thereon and which is held by the 
Mineral Development Co., of Philadelphia, Pa., 
former owner of the timber. 





TORONTO, ONT., Nov. 28.—The department 
of lands and forests for Ontario has sold to 
the Shevlin-Clarke Co. 3,000,000 feet of scat- 
tered pine and spruce timber in the Pickerel 
River region, Rainy River district, Ontario. 
The price received was $9.50 a thousand for 
pine and $5.50 a thousand for spruce. The tim- 
ber is situated close to other operations al- 
oo being carried on by the Shevlin-Clarke 

oO. 


WHITESBURG, KY., Nov. 29.—Representa- 
tives of the VanSant-Kitchen Lumber Co. have 
closed a deal on 5,000 yellow poplar trees on 
Millstone Creek in Letcher County, which are 
to be cut at once. It is said that among these 
trees are numerous mammoth poplars, the 
largest in eastern Kentucky. Moses Webb, 
Kona, Ky., purchased 300 acres of timber lands 
lying on the headwaters of Millstone near 
Craftsville, Ky. Cutting will begin in the early 
part of December, 
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Step and Extension 


Fruit Single 




















Write for our latest prices. We pay 
the freight. Send us your future orders 
for winter shipment. We will give Spring 
Dating. This will protect you from any 
change in prices. 


W. W. Babcock Co. 


BATH, N. Y. 














Business Changes 


FLORIDA. Miami—Miami River Lumber Co. 
succeeded by Cheely Lumber Corporation. 


IOWA. Drakesville—Bennett Lumber Co. sold to 
Blakely Lumber & Seed Co., of Kansas City, Mo. 

MICHIGAN. Detroit—W. A. C. Miller Co. sold 
to Braun Lumber Corporation. 

MINNESOTA. Akeley—F. B. Cannada Lumber 
Co. succeeded by Rathborne, Hair & Ridgway Co. 

Park Rapids—F. B. Cannada Lumber Co. suc- 
ceeded by Park Rapids Lumber Co. 

MISSISSIPPI. Columbus—Cookeville Veneering 
Co. sold to W. F. Backstrom. 

MISSOURI. Lamar—Blaker Lumber & Grain 
Co. succeeded by Lamar Lumber Co. 

Poplar Bluff—Galloway-Pease Lumber Co. will 
move to Sumter, 8S. C. 

NEW YORK. Brooklyn—Schreiber Millwork Co. 
succeeded by Vermont Woodworking Co. (Inc.) 

Leicester— P. Reynolds succeeded by Leicester 
Lumber Co. (Inc.) 

Utica—R. W. Walker Lumber Co. succeeded by 
R. W. Walker Lumber Corporation incorporated; 
capital, $30,000. 

NORTH CAROLINA. Lenoir—Star Furniture Co, 
succeeded by Jonas Furniture Co. 

Wilmington—E,. W. Goodwin & Son sold to W. A. 
Corbett. 

NORTH DAKOTA. Dickey—Salzer Lumber Co. 
succeeded by W. D. Paton. 

OKLAHOMA. Oklahoma City—Dunn Feed & 
Fuel Co, changing name to Dunn Fuel & Lumber 
Co. . 

PENNSYLVANIA. Warren—Mohawk Veneer Co. 
changing name to Mohawk Plywood Co. 

WASHINGTON. Carnation—Stillwater Co. seld 
to Swan & McKay Logging Co. 

Mt. Vernon—Blackwell-Wabraushek Lumber Co. 
succeeded by Blackwell-Sager Lumber Co. 

Mt. Vernon—C. S. Phillips has purchased the 
shingle mill of Geo. B. Doust Co. 

BRITISH NORTH AMERICA 


ALBERTA. Mirror—McCormack Lumber Co, 
sold to Crown Lumber Co. (Ltd.) 


New Mills and Equipment 


CALIFORNIA. Huntington Park—S. Karpen & 
Bros. are having plans prepared for construction of 
four-story furniture factory building. 

Los Angeles—Pacific Hardwood Mfg. Co. has be- 
gun construction of 66x160 ft. factory building at 
912-E. 62nd St. 

San Diego—-San Diego Lumber Co. has begun 
construction of $15,000 concrete warehouse at 161 
6th St. 

Scotia——-Pacific Lumber Co, is about to electrify 
its Mill B at this point. 

Cedar Rapids—Williams & Bunting Co. 
has iet contract for construction of two-story, 
50x132 ft. lumber shed. 

MINNESOTA. Minneapolis—Franklin Furniture 
Co. has. begun construction of $25,000 addition to 
its factory. 

MISSISSIPPI. Canton—Pearl River Valley Hard- 
wood Co. is remodeling its plant; building dry kilns, 
22 ft. wide and 22 ft. long, installing new electrical 
equipment, etc.; putting in creosoting plant; build- 
ing new dwellings. 

NORTH CAROLINA. Lexingtorn—Carolina Panel 
Co. will let contract for industrial plant on recently 
acquired site on West Center St. 

PENNSYLVANIA. Scottdale—Work on construc- 
tion of the plant of the Dexter Lumber & Flooring 
Co, has begun; two dry kilng to be installed; new 
machinery. 

TEXAS. Wichita Falls—A 125x150-ft. factory 
building is to be erected at 300 Ohio Ave. to be 
occupied by the Taylor Wheel & Body Works. 

WISCONSIN. Rhinelander—Wisconsin Veneer 
Co. to reconstruct plant which was burned last 
spring if plans for refinancing can be carried out. 

BRITISH NORTH AMERICA 

ONTARIO. Walkerton—R. Truax, Son & Co. 
are planning the erection of an addition to the 
door factory, 80x100 feet. 


Incorporations 


CONNECTICUT. New Haven—Overhead Door 
Co., incorporated; capital, $50,000. 

FLORIDA. Orlando—Johnson Lumber Co., in- 
corporated. 

Tampa—Latin-American Lumber Co., incorpo- 
rated; capital, $106,000. 

Tampa—-Sanders Lumber Co., incorporated; capi- 
tal, $25,000. 

GEORGIA. Atlanta—Utility Lumber Corpora- 
tion, incorporated. 

Savannah—E. W. Rosenthal & Son, incorporated; 
capital, $10,000. 

ILLINOIS, Chicago-—-@tandard Panel & Veneer 
Co., incorporated. 

Chicago—Spencer 
capital, $100,000. 

Chicago—Utley-Holloway Lumber C6.; jncorpo- 
rated; 1,000 shares, no par value; 307 N. Mict*®a0 

Chicago—Empire Lumber Co., increasing capital 
from $40,000 to $100,000; 2301 S. Crawford Ave. 

INDIANA. Fort Wayne—Maumee Mill & Lum- 
ber Co., incorporated; $10,000. 

South Bend—MacDonald Lumber Co., incorpo- 
rated; capital, $20,000; wholesale. 

NSAS. Wichita—R. F. Vaughn Lumber Co., 

incorporated; capital, $22,000. , 


Lumber *.2-, incorporated; 








KENTUCKY. 
Lumber Co., incorporated; capital, $16.000. 

MASSACHUSETTS. Springfield—Handy Chair & 
Table Co., incorporated; capital, $100,000; to manu. 
facture furniture. 

MINNESOTA. Park Rapids—Park Rapids Lum- 
ber Co., incorporated; capital, $50,000. 


Salyersville—Elk Creek Tie & 


NEW JERSEY. Millville—C. P. Esibill Lumber 
Co., incorporated; capital, $200,000. 


OHIO. Cleveland—John C. King Flooring Co., 
increasing capital by $50,000 to increase facilities, 

Cuyahoga Falls—Inland Hardwood Co., incorpo- 
rated; 250 shares, no par value. 

Marietta—Recordex Cabinet Co., incorporated; 
capital, $25,000; to manufacture furniture, cabinets 
and filing cases. 

Massillon—Ozark Land & Improvement Co., in- 
corporated; to deal at wholesale and retail in tim- 
ber, lumber and construction material and to deal 
in timber lands, 

Springfield—Variety Rolling Door Co., incorpo- 
rated; capital, $25,000; to manufacture rolling doors 
and other wood articles. 

Washington Court House—Southern Ohio Lum- 
ber Co., incorporated; capital. $50,000; to manufac. 
ture wood products of all kinds and to deal in lum- 
ber at wholesale and retail. 

OREGON. Gresham—Rotary Cut Box & Veneer 
Co., incorporated; capital, $7,500. 

Portland—Log Barking Machine Co., incorpo- 
rated; capital, $10,000; to manufacture log bark- 
ing or stripping machines. 

WASHINGTON. Tomasket—Aeneas Valley Lum- 
ber Co., incorporated: capital, $20,000; sawmill. 


New Ventures 


ALABAMA. Carbon Hill—Cleveland Lumber Co, 
starting a planing mill. 

CALIFORNIA. Alhambra—M, H. R. Screen & 
Sash Co. engaged in business here. 

Pasadena—Edward M. Ford has engaged in busi- 
ness at 24 N. Lake Ave. as Ford Roof Crafters. 

Pasadena—H. J. and F. R. Alley have engaged 
in business at Broadway and Center as Alley Bros. 
Lumber Co. 5: 

San Francisco—Consumers Materials Co, opening 
retail lumber yard. 

Santa Monica—Santa Monica Planing Mill has 
been established here. 

Santa Clara—Santa Clara Mill & Supply Co. 
opening here. 

FLORIDA. 
sawmill. 

South Jacksonville—St. Nicholas Novelty Works 
opening millwork business. 

INDIANA. Ferdinand—Johanneman & Leuken 
starting a sawmill. 

IOWA. Creston—Creston Woodworking Co. start- 
ing in business. 

MICHIGAN. Boyne City—Michigan Hardwood 
Products Co. organized. 

New Baltimore—Chas, S. Hubbard opening lum- 
ber business. 





Dennett—C. J, Martin starting a 


NEBRASKA. Utica—Morgan Lumber Co. open- 
ing lumber yard. 
OHIO. Bucyrus—Gledhill & Kime Lumber Co. 


opening business, 


OKLAHOMA. Eldon—Eldon Mill & Lumber Co. 
starting a sawmill. 


OREGON. Bandon—D. C, Haworth and Chas. 
Davis have engaged in cedar products business. 

Creswell—G. C. Grable and J. J. Smith have 
engaged in business as Creswell Lumber Co. 

Portland—H, H. Hall, L. R. Deaver and J. Zoller 
have engaged in business as American Hardwood 
Floor Co. 

Portland—Henry W. Heckley has engaged in 
business as Columbia Floor Co. 

Walton—N. H. Ohrling has engaged in business 
as Globe Lumber Co. 

TEXAS. Marfa—City Lumber Co. 
opened a retail lumber business. 

Pyote—Panhandle Lumber Co. recently opened a 
retail lumber business. 

WASHINGTON. Port Townsend—Frank H. Hall 
has engaged in the cabinet making business at 916 
Washington St. 

South Bend—F. B. Smith has engaged in busi- 
ness as Smith Auto Body & Fender Works. 

Tacoma—Tacoma Lumber Store has recently be- 
gun a retail lumber business. 


Casualties 


recently 


ALABAMA. Mobile—Bancroft Lumber Co., loss 
by fire, $2,500. 
KENTUCKY. Louisville—Parkway Lumber Co., 


loss by fire, $20,000; lumber and sheds destroyed; 
three trucks also burned. 5 

MARYLAND. Cumberland—Cumberland Box & 
Crate Co., loss by fire, $30,000. 

NEW YORK. Fredonia—Fredonia Builders Sup- 
ply Co., loss by fire, $10,000; planing mill, machin- 
ery damaged. 

VIRGINIA. Scottsville—L. L. Hayman, loss by 
fire in saw and planing mill. 

WASHINGTON. Tacoma—Tacoma Planing Mill 
Co.’s planing mill and toy manufacturing plant 
agimaged by fire. 

Vanteo@ver=-Mackall-Paine Veneer Co., loss by 
fire, $1,000. > 

BRITISH NORTH AMERICA 

ONTARIO, Cache Bay—Office of Geo. Gordon & 
Co,, struck by lightning and totally destroyed; loss 
about $10,000. 

Toronto—Irvin Lumber Co., loss by fire, $10,000. 
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WEST COAST SPRUCE 


[Special telegram to American LumMBERMAN] 
Portland, Ore., Nov. 29.—The following are 
prices for mixed carlots prevailing here today: 


Finish— resegs stock— aves 
Gnt3” .ciccssseee tteeeeee . 
1x4—10” .... 59.00 14 eeeteeee og 

Bevel siding— 2” fe ees : : 30.00 
Be v6astes Fe eee 3.50 
ae” cosesen 26.00 Green box Imbr. 17.00 





ENGELMANN SPRUCE 


Prices f.o.b. te 5 on kiln dried Engelmann white 
spruce boards, S4S, D&M, shiplap, drop siding, ceiling 

and standard patterns in lengths 6- to 16-foot, con- 
taining not more than 10 percent of shorts nor more 
than 50 percent of 16-foot: 


D&bettef No.1 No. 2 No. 8 

4/4 6/4 6&8/4 4/4* 4/4* 4/4* 

a ween $56 $82 $82 $53.00 $40.00 $33.00 
gape 61 82 82 54.00 40.50 35.00 
-  «eawa 65 82 82 54.00 39.00 35.00 
ee 80 85 85 55.00 40.50 35.00 
| ae 91 95 85 60.00 47.00 35.00 


*For 5/, 6/ or 8/4 in No. 1, add $10 to price of 
4/4 in same width; in No. 2, add $6; in No. 8, 
add $5. 

Random Widths, 6- to 16-foot lengths— 
a et 4, 4/4, $31.50; 5/4, $86.50; 6/4, $88.50; 8/4, 


No. 5, 4/4, $25.50; other thicknesses, 
For all rough stock, add $2.50. 


Spruce lath, 4-foot, No. 1, $8.45; 


$29.50. 


No. 2, $6.95. 


OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during the 
week ended Nov. 19, as reported by the Oak 
Flooring Manufacturers’ Association: 


1x1%” $#x2%” %x1%” — 





Clr. qtd. wht.. awe - $105.97 $83.80 
Clr. qtd. red. 86.42 71.71 
Sel. qtd. wér. mee 71.05 57.50 ae 
Clr. pin, wht... 63.36 75.65 56.82 $59.86 
Clr. pln. red.... 66.73 73.29 49.74 54.32 
Sel. pln. wht... 56.56 65.76 43.06 43.75 
Sel. pln, red. 54.94 65.91 42.10 42.51 
No. 1 common. 38.86 42.90 30.02 32. sa 
No. 2 common.. 14.68 17.38 

%x1%” %x2” Axl" 4x2” 
Sel. qtd. w&r...$75.50 $62.00 
Clr. pln. wht... 75.50 $73.28 92.41 
Clr. pln. red.. Piplgee 67.64 65.00 
Sel. pln. wht... sites 58.00 
Sel. pln. red.. 61.25 ete 
No. 1 common. Te 43.50 
No. 2 common... 10. 50 + 





CYPRESS 


St. Louis, Mo., Nov. 28.—Current quotations 
f. o. b. St. Louis: 


GULF COAST RED CYPRESS— 


New Grades Factory No.1 
Tank Selects Shop Box 
4/4 .......$116.75 $68.75 $51.75 $31.75 
PGs ceveebhe Se 75 63.7 3.75 
OSE .ccoses, SEE 81.75 66.75 33.75 
8/4 ole aie 0) 88.75 73.75 31.75 
10/4 ai sal 136.75 93.75 78.7 oben 
DE: - "9 scarab - 136.75 3.75 78.75 oeee 
Ol, SR 141.75 98.75 93.75 ‘ 
Peck random, 4/4" saqesceescesseesseesSSbte 
Common Rough— o. 2 o. 3. 
ee ll Se sen "16 343. 75 333.78 
See icctasccsveteused 61.75 50.75 34.75 


Add $2 for’ " specified “Tenathe on common 
grades. 1 


Pinish, 818 we s2s— 


A Cc 
1x4—10” .$103. 76 $ 98.75 $ 93, 75 $ 83.75 $ 78. 75 
1x12” .... 110.75 106.75 101.75 91.75 80.75 
1x14” °:. 120-75 115.75 110.75 102. ig coce 


1x16” .... 125.75 120.75 115.75 106.75 
Bungalow Bevel Siding— 


%x8 363 $45 at 
x3” TReerTvrirr.li. seve 

oo” “Eeetegee ERE RE 55 53 
%xg” |. oe teskva Oe 61 59 


Bevel Siding— 


A B Cc D 
Yx6" ..........$48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 


Pactory— No.1 No.1 No. 2 

FAS Select Shep com. com, 
OFe cacksds ee $58 $36 $33 $28 
ease 60 46 29 
Oe wineane On 61 48 35 29 
ees 66 53 37 31 
|) er 7100 73 63 - ae 
Boards— 

No.icom. No.2com. 1” random 
rat: $42.50 $33.00 oes 
SS ae oe 42.50 34.00 eove 
Pe iwenwnee 3.50 35.00 ooe 
SSIS ld ncn ces CRO 36.00 edes 
Pees, S550". 02 > kee $28.00 
KILN DRIED TUPELO FLOORING— 

Bé&better Selects No. 1 
ax2%” ......$61.50 $51.50 $43.50 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as re- 
ported to the Maple Flooring Manufacturers’ 
Association, averaged as follows, f. o. b. cars 
fiooring mill basis, during the week ended 


Nov. 26: 

MFMA MFMA MFMA 
MaPLe First Second Third 
ls ee $72.02 $63.74 $42.23 
Bircu 
SEE + nas mame eeeae 64.50 





HARDWOOD ) INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Nov. 28.—Chicago/Cleveland average hardwood prices obtained during week 
ended Hee. 22, as reported to Hardwood Manufacturers’ Institute: 











NORTHERN HARDWOODS 


Following are prices of northern hardwood, f. o. b. 


Wausau, Wis.: 


FAS Sel. No. 1 No. 2 No. 8 
AsH— 
4/4 ....$ 90.00 $ 75.00 $ 60.00 $ 38. ro $ 20.00 
5/4 .... 100.00 85.00 65.00 40.0 21.00 
6/4 .... 110.00 95.00 70.00 42. 00 21.00 
8/4 .... 115.00 100.00 75.00 45.00 ore 
Basswoop— 
OF6 <0% 75.00 65.00 50.00 82.00 24.00 
5/4 .... 75.00 65.00 50.00 33.00 25.00 
6/4 .... 78.00 68.00 55.00 36.00 27.00 
8/4 ..+- 85.00 75.00 60.00 88.00 25.00 
10/4 .. 95.00 35.00 70.00 50.00 coach 
12/4 .... 105.00 95.00 80.00 60.00 oeed 


Key stock, 4/4, $30; 5/4, $85 or on grade; FAS, 


$95; No. 1, $75. 


1x4-inch No. 1 face clr. & btr., $65; 1x5-inch, $75. 


Birrcu— 
4/4 90.00 70.00 46.00 28.00 20.00 
5/4 95.00 75.00 52.00 34.00 21.00 
6/4 .... 103.00 83.00 58.00 88.00 21.00 
8/4 .... 105.00 85.00 70.00 44.00 23.00 

10/4 ...- 115.00 100.00 90.00 60.00 coos 

12/4 .... 120.00 105.00 95.00 60.00 eoee 
S/4 ccs Ce 68.00 42.00 26.00 Seer 
5/8 82.00 65.00 35.00 baka ° 


For 10-inch & wdr., add $30; 8-inch & wdr., add 


$15; for 5-inch & wdr., 8-foot & Igr., add $2. 
Price of 4 & 6-foot lengths, $30. 
$25. 


For sel. red, add 


Rough birch, 1x4-inch, two face clear, $80; one and 
two face clear, $65; 1x5-inch, two face clear, $90; 


one and two face clear, $70; run of pile, $68. 





Sort Erm— 
4/4 .... 65.00 55.00 45.00 25.00 21.00 
OFS icoe Te 60.00 48.00 30.00 22.00 
6/4 .... 80.00 70.00 58.00 80.00 22.00 
8/4 .... 85.00 75.00 63.00 35.00 23.00 
10/4 .... 90.00 80.00 73.00 40.00 oes 
12/4 .... 95.00 85.00 78.00 45.00 oo 
Rock Erm— 
4/4 coos FO00 . 45.00 25.00 19.00 
5/4 soe Se 50.00 30.00 20.00 
6/4 ° 80.00 55.00 30.00 20.00 
8/4 . 85.00 60.00 35.00 *25.00 
10/4 .... 95.00 oven 75.00 50.0 
12/4 .... 105.00 85.00 55.00 ‘ 80.00 
*Bridge plank. 
Sort Marpte— : 
4/4 65.00 55.00 45.00 26.00 20.00 
5/4 70.00 60.00 50.00 33.00 21.00 
6/4 ..-. 85.00 75.00 58.00 80.00 21.00 
8/4 90.00 80.00 65.00 86.00 22.00 
Rep Oax— 
4/4 .... 100.00 80.00 65.00 40.00 19.00 
5/4 .... 105.00 85.00 70.00 42.00 20.00 
6/4 .... 110.00 90.00 75.00 45.00 20.00 
8/4 .... 115.00 95.00 80.00 50.00 20.00 
Harp Marre RovGu Fioorinc Stocx— 
No. 1 No. 2 No. 3 
com, com. com. 
etree adedbe in -.--$44.00 $32.00 $22.00 
BIE = w0seeceere caro ucée ese. 47.00 35.00 25.00 
Harp Marre— 
Sel. No. 1&Sel. 
FAS 6”&wider 6”&wider No.2 No. 3 
4/4 ..-$ 70.00 $ 60.00 $ 45.00 $32.00 $18.00 
5/4 oe Oe 70.00 55.00 35.00 19.00 
6/4 .... 90.00 80.00 65.00 85.00 20.00 
8/4 .. 95.00 85.00 70.00 88.00 20.00 
6/4 ..1¢ DOS 100.00 85.00 50.00 30.00 
12/4 - 120.09 110.00 85.00 55.00 30.00 
14/4 . 135.00 125.00 110.00 60.00 85.00 
16/4 .... 165.00 150.00 135.00 60.00 35.00 


Add for straight FAS, $5; 8-inch and wider, $10; 
10-inch and wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 14 and 
16 foot, and the following percentages of 12-inch and 
wider, 4/4, 10 percent; 5/, 6/ and 8/4, 20 percent; 
10/ to 16/4, 30 percent. 


Beecu— 














Chge. Clev. Chge. Clev. Chgo. Clev. Choo. Clev. Chae. Clev. 
RED GUM SAP GUM RED OAK ASH aucune 
Fi Wood Plaia—Con rtered Plain ° & wde 
oe PO sa — FA eh 
4-4 42.95 ele 4-4 109.00 . 4-4 79.25 102.50 ~_ 58.50 
6-4 125.50 ene 5-4 47.25 EK 5-4 91.75 112.50 - b eeee 
No, 1 com. & sel. 6-4 47.75 see | yg = Pale $4 100-75 117.50 “i 
ie ft... = No, 2 com oP He ‘ bas 1 ior. 0 Lom. & oo” nme ~~ 97.00 
8 net teom =o | bee tooo 2500 | fags | ga TIL aa 
z? Bay sees 4-4 BB 8-4 134.50 cece + T.38 eas Me, 1 com. & sel, ae 
9 . s*°* | Clenr faee <trins No. 1 com. & sel. y - : # oe Y 
6-4 108.50 tees 4-4 55.25 66.00 5-4 00 
4 ae...) ew) Se oe ae 6-4 59.00 
er 5, & sel. BLACK GUM 6-4 70.75 69.25 6-4 17.50 88.75 8-4 eeee 9.00 
4 57.00 see Quartered 8-4 :.. 173.75 | 19-4 81.00 wien. wormy 
ea 6075 | eee (81.80 He, 308 Neu | com * el. Hi - te 
* . sees “ ° cece 4-4 40. 75 44.00 5-4 50.50 wt 6-4 ° 65.00 
8-4 64.75 ecco No. 1 com. & <el. 6-4 62.50 67.75 Sound wormy 
No, 2 com... a 4-4 42.00 — RED & WHITE OAK 10-4 69.00 : 4-4 eke $9.50 
- . eooe Plain Sound wormy 2 “boo 5-4 eee 41.5 
Plain FAS 4 600 (5.00 | » nee BANE 6-4... 48.75 
FAS 4-4 43.50 ooee 5-4 13.75 BASSWOOD 
4-4 97.50 oe0e TUPELO POPLAR 6-4 le 140.00 ‘AS 
-. oct Plain S46  :.... 081 we 9.25 
OF one me, tt | gg fet 48.50 wees | Panel and wide No. 1 No! com. & sel. ar © ne ‘& sel. 85 
4-4 53.00 , | Ne_| com, & sel. ager gy, 4-4 a on sveauore 
5-4 55.00 one 4-4 35.50 ene 13-17” box boards 5-4 eoee 53.75 ered 
+ Meee Bt. Om past 10050 eee 8-4 were = 70.25 | rt 
a veer a le eeee ‘AS 
oS ae eee WHITE OAK 4-4 91.00 115.75 SEEon wos com ie 
SAP GUM Quartered 5-4 120.00 132.00 4-4 44.00 48.50 . 1 com. & sel. 
Quartered FAs 6-4 102.50 132.00 + ores 5-8 AT.25 wae 
FA 4-4 117.50, 150.60 | | 8-4 105.50 188.75 HICKORY Puts 
4-4 62.00 sponte | com. Ey sel. Saps 8.25 88.25 5-8 44.00 eee 
5-4 67.50 , 4-4 73.50 tees et — 2. 8-4 120.00 sare No, 1 com. & vol 
“i 8-4 69.25 | FA acs oo 86.75 a SOFT ELM aoe... a 
o. | com. & <e 4- 0 A pr & se 
4-4 49.25 J zt aerte 38.95 4-4 62.25 ini 8-4 65.00 sees 
5-4 51.50 6-4 109.50 Sai 5-4 69.25 eoee | Ne 1 com el. 4-4 70.75 . 
2 oa.7e dein 8-4 131.00 tsar 3s iy 4 cited x 8-4 a 52.50 sees 7 Lom, 6 st 
- 58.75 cooe No ! com. & «el. - 4 eee m ¢ o sees 
Plain “4-4. 58.75 72.00 | No 1 com. and sel 4-4 27.00. MAGNOLIA 
war beet Ses a |g pee Is ee 
>" eee jo le o 0 com. e208 ~ le eeee 
FAS 18” & war. 8-4 78.25 85.00 4-4 52.50 dail - scm No lcom 4 @ 
4- 75 ecee No 2 com No. 2 com. . seee 4-4 45.25 eoee 
Fas -4 42.00 46.75 4-4 83.50 46.75 COTTONWOOD BIRCH 
4-4 56.00 ecco ‘o. 3 com.— fig. Brac No 2A con 18-17” box beards FAS 
5-4 = - 59.75 sees 4-4 29.00 30.50 4-4 386.50 44.00 4-4 = 77.25 iene 4-4 cose 158.50 
6-4 63.75 sees | No 3 com. ‘o. 2 B com 9-12” box» ds No. 1 com. & sel. 
4-4 22.50 28.00 4- 28.25 _ 30.00 4-4 64.00 ee 4-4 70.50 


FAS Sel. No. 1&Sel. No. 2 No. 8 
5/8 No. 2 com. & better.... .... $83.00 $16.00 
4/4 ....$ 55.00 $40.00 $35.00 25.00 19.00 
G/64 uses GOO 50.00 40.00 30.00 22.00 
6/4 .... 70.00 60.00 50.00 35.00 22.09 
8/4 .. 80.00 onthe 60.00 40.00 25.00 
Env Draizep Wuite Marre— 
FAS and 
Nos.1&2 Nos.1&2 
BIE hoc éi44.s) 00 oes eee ee $ 85.00 
a sate 90.00 
one ee el oe a 95.00 
BED 2c aa a nd elev Se Sete 105.00 


So 


Fe. 
Sent ar 






sts Hae w 


Saamhrcabas mela 


eons 
no 


Sg RL a ee 


"le Sse 


SS eNOS 





ET 


nt rage RL Neg PE 


PS eT Ee can 


BF PE TEI 


Pe enied 













































































Tike 


7 2G 























waa 


es 








78 AMERICAN LUMBERMAN 


“ 


DECEMBER 3, 1927 











Dt ceches €& Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress -~’Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 








—- 


ae 











CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber. Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 

















Cummer Gypress Co. 


Mills: Jacksonville and Sumner, Fila. 


Gypress hw nee 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City 

















Lumbermen:- 


Give your children a 
copy of our new educa- 
tional book on wood— 


Tour 
Woods 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading ““Touch Wood!”’ 

This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


American{iimberman 


431 So. Dearborn St.. CHICAGO 























BLACK WALNUT 


Cincinnati, Ohio, Nov. 29.—The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 


PP + ee 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 





s180, °°" 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
1, t/t. $95; 5/4, $105@110; 6/4, $115@ 

120; °3/4, $13 

No. 2, 4/4, "eee; 5&6/4, $50; 8/4, $55. 


POPLAR 


Cincinnati, Ohio, Nov. 28.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 





Soft Texture— 4/4 5/4 6/4 8/4 
Panel & No. 1, 18” 

i Peace $135 $150 $150 $160 
EE «arch dtidaas we pata i 105 120 120 130 
Saps & select........ 80 100 100 105 
“Sa [Ree 60 65 65 70 
es yo eS ee 40 45 45 47 
No. 2 com. B....... 28 30 30 30 

Valley— 
.. s.sbsueu $ 3 ey se tS Sa $105@110 
Saps & selects 66 70 70 5 80@ 85 


No. 1 com... 48 50 
No. 2 com. A. 37 39 41 43 43 45 
No. 2 com. B. 27@ 29 29 31 


POPLAR BEVEL SIDING 


Louisville, Ky., Nov. 28.—Demand for poplar 
siding is still active, mills being fairly well 





sold up. Prices read: 

FAS Select No. 1 No. 2 
. ccnckccwel $50.00 $38.00 $28.00 $22.00 
PD on0sGesven 50.00 36.00 26.00 20.00 
GE. accceevcee 50.00 35.00 22.00 18.00 





WEST VIRGINIA WOODS 


Philadelphia, Pa., Nov. 29.—Prices on West 
Virginia hardwoods secured from authoritative 
sources exclusively for the AMERICAN LUMBER- 
MAN are as follows: 


Ash— 
4/4 5/4 6/4 8/4 
ee $100 $115 $115 wine 
@105 @120 @120 
a 65 76 76 $85 


Ash FAS, 10/ and 12/4, $135@140. 


are 100 115 115 waws 
@105 
Common ....... 60 68 68 
@64 @72 @72 
Sd. wormy 42 rae ines 
@48 
mn D aasevewcn 32 
@36 
Poplar— 
FAS, inch & up 115 
@120 
Pa |e” Ss -csce 130 130 oan 
Cl. saps, 4” & up 85 105 105 105 
@115 @115 @115 
Common ....... 62 
@68 
Com., 6” & up ace 70 70 78 
@75 @75 @80 
eS anwenews 44 50 50 52 
@47 @55 
mo OP usewnes 32 


34 34 37 
@37 @37 @38 


CROSS TIES 


St. Louis, Mo., Nov. 28.—Cross tie quota- 
tions f. o. b. St. Louis: 





Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face. .$1.50 $1.25 
No. 4, 7x8”, 8’, 8-inch face.. 1.40 1.10 
No. 3, 6x8”, 8’, 8-inch face.. 1.25 1.00 
No. 2, 6x7”, 8’, 7-inch face.. 1.15 .85 
No. 1, 6x6”, 8’, 6-inch face.. 1.05 -75 


Red oak ties, 10 cents less and heart cy- 
press ties 15 cents less than white oak; tupelo 
and gum cross ties, 15 cents less than white 
oak; sap cypress, 20 cents less than white 


oak, 
Switch Bridge 
Ties Plank 
BOE cata anesbeeemne $43.00 $43.00 
PE EO, ccevewtdnnrcoercie 39.00 39.00 





SOUTHERN PINE TIES 


New York, Nov. 28.—Following are quota- 
tions on southern pine ties, f. o. b. New York: 


All 8’ 6” Sap Heart 
RRR cy ERE,” Rc, $1.35 $1.65 
RE een 1.25 1.55 
ark es pide W teint oie ie tae et 1.15 1.25 





PHILADELPHIA PRICES 


Philadelphia, Pa., Nov. 28.— Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 


Sue? ome Gn6".. 366.00 TOI ccitcceee $49.00 
3x6” and 6x6”.. 41.00 BE” wad oat 58.00 
3x8”, 4x8” and ee: 56.00 

ae .00 ee” “state uae 68.00 
BS ctnSthdeccare ne 50.00 SO ~« sone ee 65.00 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x2%-inch Face 
(Rail Delivery) 


I TR ON Si sien dab we 8 Pere maaead © awe $86.00 
SE ied ns oes aah oak 6 ee ea Ons 74.00 
I ie arti EG ord arin eg via, ngs Ge puberty ate ack 54.00 
Re TO RI Seen 44.00 
Ph 2 Or, rn. cence denentinwknuné 25.00 
eS ko wing ee e:dnieenwie Dawe 19.00 


Air Dried No. 2 Common Roofers 


1x6”, %x5%....$26.50 1x10”, %x 9%..$28.50 
1x8”, %x7%.... 27.50 1x12”, %x11%.. 28.00 


Shortleaf Dimensions, S48, %4-inch Scant, 10- 


to 16-foot 
a ve wash ears | =e $29.50 
ig EE Rn aS a > pees 
ree ee 28.00 

North Carolina Pine Flooring 

No. 2&btr. No.3 No. 4 
BASU" PEE .ccccccs $74.00 $63.00 “imi 
Oo —gt aa 52.00 41.00 $25.00 

Kiln Dried North Carolina Roofers 

i a oes ak ah dh tills dina mie $29.50 
ac ai avd'g based et we cw a aw gene 30.00 
se aed wee uth cee eee bite adaane 31.00 
a, tila wwe. i'ne sn need wh oder 33.00 
3 - inch thick, $i. more. 

Red Cedar Bevel Siding 
MD 4600s heb eeded eendatSeeeeins $42.00 
ons cae ceed cam aees we @ekwn 62.00 
Se a SE én bc sb see os beneed behanes ee 69.00 


Maple Flooring f.o.b. Philadelphia 
49x2% 1 *% x2% 


MFMA First class ........... $81.50 86.00 
MF'MA Second class ......... 73.50 78.00 
pe SO eae 51.50 56.00 
Pondosa Pine Dressed 

Cc D No.2 No.3 
DEM shebancaiese $ 67.50 $57.50 $44.25 $36.75 
NN ai ay ir bie a 72.50 62.50 41.25 38.25 
OY eer 72.50 62.50 41.25 38.25 
Psp eakane ss $2.50 72.50 41.25 38.25 
7 pee 97.50 87.50 44.25 39.25 
oe ae 102.50 92.50 48.25 43.26 

Lath, 4-foot No. 1 

FE FF 6. 75 c.if.—$7.25 delivered 
See 5.15 c.i.f.— 5.75 delivered 





For Editorial Review of Current Market Con- 
ditions See Page 35 


NORTHERN PINE 


MINNEAPOLIS, MINN., Nov. 29.—With 
manufacturers and wholesalers holding north- 
ern pine in fair volume, trade is comparatively 
light. Retailers are buying sparingly, rail- 
roads are taking enough pine to supply im- 
mediate needs, and factory users are not in- 
clined to buy for advance needs. Prices are 
firm. 

BUFFALO, N. Y., Nov. 30.—The northern 
pine trade is not as active as it sometimes is 
at this season, and buyers are very conserva- 
tive about taking on stocks. They are in- 
sistent on getting just the class of material 
they select, and in some cases it is difficult 
to fill their wants, as assortments do not cover 
all the items wanted. Wholesale yards have 
a fairly good stock for the winter and are 
looking for about a normal amount of busi- 


- BASTERN SPRUCE 


BOSTON, MASS., Nov. 29.—Base price of 
eastern spruce frames is firm at $40. Only 
two of the really large dimension mills are 
now running. Wholesalers are receiving or- 
ders from the recently flooded districts and 
expect more before the end of the year. De- 
mand for Provincial random is light but fairly 
even; however, there are no advances in price 
as the result of the much lighter offerings. 
Boards are quiet and scarce, prices very firmly 








DECE 


held. 
do n 
whic 
tions 
§-inc 
12-in 
and 
Cove 
up, $ 
8-, 1 
1x2, 
$6.56 


man 
of t 
este 
tory 
tion 
mov 
furr 
har¢ 
clos 
eral 
chal 


ern 
offe 
mil 
apo 


1927 DECEMBER 3, 1927 AMERICAN LUMBERMAN 79 

















































held. Lath trade is very restricted and prices = ; 
do net look strong even at the low levels to |FAJAYAAIRUMOAONITIN IAI I I PC BIE 4) 
rices which they have recently descended. Quota- |k4 ~S 
sively tions: Frames, 8- to 20-foot, rail shipment, | a. . 
lows: g-inch and under, $40; 9-inch, $41; 10-inch, $42; | Ss n} 
12-inch, $44. Provincial random, 2x38, 2x4, 2x6 |[% S 4 
and 2x7, $32@33; 2x8, $36@37; 2x10, $37@38. | zz a 
Covering boards, merchantable, 5-inch and |Z = + 
the up, 8-foot and up, D1S, $34; matched, clipped, |S a Hi 
56.00 8-, 10-, 12-, 14- and 16-foot, $36@38. Furring, |g > I 
68.00 1x2, $31@33. Lath, 1%-inch, $5.75; 15-inch, 4 ee h 
65.00 $6.50. a la : 
HARDWOODS 4 > i 
- ved 
- foot CHICAGO, Nov. 30.—Local hardwood de- | = i, 
mand is quiet, which is usual at this season |}2 Sd ty 
of the year. Most consumers are more inter- > a ie 
Pace ested in holding down their stocks for inven- =| > 
tory purposes than they are in ordering addi- = Kl ei 
186.00 tional material. Some birch and maple are |S im ie 
74.00 moving to the automobile, interior finish and |} e it 
54.00 furniture plants. Dry mill stocks of northern |Ry A 4 
sas hardwoods are not large, and some mills are = = 4 
++ closed down for the season on account of gen- | @ f 
19.00 : = = 
eral business conditions. Prices are un- |B iz 
changed. LZ S te 
28.50 ai ~ m | 
28.00 ST. LOUIS, MO., Nov. 28.—Buying of south- |k4 S 1? 
. ern hardwoods continues generally light, with > @ ef 
offers by consumers at prices regarded by |KR Zz i 
9. mills as too low. For instance, an Indian- |}-4 > . @ 
31:00 apolis wholesaler issued a buying offer during | For instance take the dress shed,— its al- Zz 
the week for 1,000,000 feet of inch No. 1 com- = “d ” f = 
mon sap gum at $38, Detroit, the present mar- |§ w s re ed an @ 
ket being $43. Mills are not inclined to accept = ay $s up or comp y- S 
No. 4 such offers, and hold more firmly for better |}4 S 
“wee levels. <_ P . Zz 
28.00 ——— 2. The lum i ed cal - Z 
MINNEAPOLIS, MINN., Nov. 29.—The hard- | ber s rack verti ly when @ 
wood market here is lighter than at any time | a = 
29.50 wet wee eS eee oe ae ever possible. This means that it is al « 
31.00 according to wholesalers. They forecast that |i ° ° a 
33.00 early in the year trade will improve. Prices 2. ways clean, it cannot be walked over, it = 
are firm. > . * @ 
—enpenmn = is handled easier, and damage from pos- = 
42.00 BUFFALO, N. Y., Nov. 30.—The hardwood j{% ; "4 ie Kept wa 
, demand has not been at all active lately, the |EX = 
a4+4 buyers being disposed to limit their stock pur- | sible leaks 18 minimized. < 
chases for the remainder of the year. Prices |S} @ 
are not much changed, but an easy tone is |k@ P ‘. . , Zz 
x2\% manifest and the mills are apparently desirous > Nn 
36.00 of disposing of as much lumber as possible | There are strict instructions against > 
. before they take their annual inventories. |-4 e ° # = 
56.00 Consumers’ stocks are small as a rule. a marking any lumber with chalk, there 8 @ 
-Z S 
=, e e — 
7. 
waa FIR, SPRUCE, CEDAR > a place for everything, and there is no ¢ 
- 
38.25 CHICAGO, Nov. 30.—The volume of fir busi- |k4 rehandling with its consequent likeli- = 
38 95 ness in local territory has declined from a |} @ 
38.25 week ago. Both city and country retailers |=& >= 
39.25 seem to be holding off buying until after in- > hood of damage. ss 
13.25 ventory. Common grades show a strengthen- | Zz 
ing tendency, but fir uppers are unchanged in |Z i , . = 
rice. Sitka spr business is holding u =~ kK 
ered ee, Seas Seca, Soe sup if No wonder it’s as safe as buying sterling. ¢ 
ered 7 wen, aoe ee = Zm 
4 ~— 
— SEATTLE, WASH., Nov. 26.—A slowing- |K& Z 
Con- down movement in connection with the holi- |} S 
days is making itself felt in the fir trade. All [Ry @ 
lines are quiet. Rail trade in particular shows |j@ = 
the effect of inventory time at the large line >) @ 
yards, which are not keen for immediate de- | a7 
livery but are making inquiries for consider- |}4 — 
vith able stock to be shipped later on. > q 
rth- —— = iz 
vely _ NEW YORK, Nov. 28.—Competition in fir |-2 Mills 71-72-73 on the Illinois Central Mainline. < 
rail- is very keen among the wholesalers, with a ja @ 
im- . result that prices below the general run of |" SH 
in- quotations may be obtained with little diffi- > ed | 
are culty. Most larger firms, however, keep prices | | 
stationary and say there will be no reductions |--4 — 
under any consideration. Transit stocks have =) a 
lern arrived in quite considerable bulk of late, but = = 
s is have been fairly well taken care of. > ~ 
rva- ——— =~ a 
in- BALTIMORE, MD., Nov. 28.—There has been > = 
rial no change in the fir situation. Buying by |B wd 
cult wholesalers is cautious because of the uncer- = A eeenieeneeeilliiaacandeniceaneemeaeeameneeete Za 
ver tainty with which demand comes from con- || pa / “ 
ave sumers and yards, and the competition for > Ss LES OF FICE “a 
are business is not less keen than it has been. | , PS 
cs a s HAMM ANA &£ 
= ye here are smaller than they have been > ON D, LO U j Ss j Ny < 
é erent times, but assortments of lumber = a 
suffice to take care of any needs at all likely |[J nN 
to arise. 5 MEMBER SOUTHERN PINE ASSOCIATION m 
of ————_- 7 ¢ ~— 
nly KANSAS CITY, MO., Nov. 29.—Fir orders |B @ 
are are rather scarce and prices are so weak at 4 A “Complete Supply” of Hardwoods from the = 
or- present that the last man to quote usually |} : ; — 
and gets the order. Demand is mostly for mixed | Pearl River Valley Lumber Company, Canton, Miss. a 
De- cars and most orders are from the country. LF > 
irly — ~\ @ 
=> Nn 
rice LOS ANGELES, CAL., Nov. 26.—The last | Z 
igs. week has shown very little change in the 7 
mly Douglas fir market, although there is quite al 
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SALES REPRESENTATIVES: 
W. J. Schiller, 4347 Benton Bivd., Kansas City, Mo, 
G. S. Patterson, Oconomowoc, Wis. 
R. D. Hunting Lbr. Co., Merchants Bank 
Bidg., Cedar Rapids, Ia. 
Colorado Continental Lbr. Co. 
Chamber of Com. Bidg., 
Denver, Colo. 
Alex W. Stewart, 
931 Lbr. Ex. Bidg., 
Minneapolis, Minn. 
D. Clinton Van 
Ostrand, P.O. 
Box 99, Omaha, 
Nebr. 


Trees That Yield Fine 
Lumber for Yard Sale 


Craig Mountain Pondosa Pine is high altitude tim- 
ber that produces light, soft and white lumber that is 


superbly suited to building requirements, Carpenters 
like to handle and work with 


Craig Mountain Quality 
PONDOSA PINE 


LIGHT—SOFT— WHITE 


And you know pleasing the carpenter, the contrac- 
tor and the home owner is a mighty good way to increase 
your sales. 


You can buy Craig Mountain Pondosa Pine in all 
yard and shed items mixed in one car. Other dealers 
are doing it and finding it a mighty good way to buy. 


Try a mixed car of Craig Mountain stock. 


Craig Mountain 
Lumber Co., 


WINCHESTER, IDAHO 


E. H. VAN OSTRAND, W. C. GEDDES, 
President. Vice-Pres. & Gen. Mgr, 








Order ““KILMOTH’ 
Closet Lining in L.C.L. 
or carlots mixed with 


Make Homes Vermin-proof 


Every clothes closet, in old and new homes, should be made 
oa vermin-proof by the use of . 


“KILMOTH” Red Cedar Closet Lining 


‘“ Ty” 
QUALI Here is a profitable side-line for your business. Go after the 
orders today and we will keep you supplied with stock made from 


Oak Flooring famous Tenn. Aromatic Red Cedar. 
, “Kilmoth” lining is made in %x2, 2% and 8% inch widths. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


Sledge Ave. and Southern Ry. MEMPHIS, TENN. 











a satisfactory volume of lumber moving for 
this time of year. Prices are firm and retajj- 
ers and wholesalers have reduced stocks to the 
minimum preparatory for the seasonal slump, 


CYPRESS 


CHICAGO, Nov. 30.—Retail yards are plac. 
ing a few orders for mixed cars of cypress to 
round out stocks. Industrial consumers are 
in the market for some of the higher grade 
items. Prices remain unchanged and mil] 
stocks are in good assortment. 








ST. LOUIS, MO., Nov. 28.—About the only 
activity in buying of yellow cypress is by 
coffin manufacturers, who are taking limited 
quantities of No. 1 common. Box manufac- 
turers buy very little, and retailers show no 
interest. Business in red cypress is fair. 


HEMLOCK 


CHICAGO, Nov. 30.—Northern hemlock ig 
moving in good volume to the retail yards and 
industrial consumers. Dry stock is none too 
plentiful at the mills and there will be no 
additional dry material for several months, 
Prices are firm at $4 off the Broughton list. 


NEW YORK, Nov. 28.—The hemlock market 
is slow, with ample western lumber and small 
stocks of eastern grades. Dealers are not 
stocked to any extent and most of them are 
buying strictly as their needs require. Prices 
in all grades are holding firm. 


BOSTON, MASS., Nov. 29.—Eastern and 
northern hemlock boards are very scarce and 
prices have stiffened despite slack demand. 
Quotations: Eastern clipped, 10-, 12-, 14- and 
16-foot, $32; northern clipped, 12-foot, $32; 
random, $30. Considerable western hemlock 
has arrived during the last few days and 
more is on the way. Transit quotations are 
weakening despite the steadier tone of cargo 
rates. Mill shipment prices are steady. 


WESTERN PINES 


CHICAGO, Nov. 30.—Sash and door factories 
are more actively in the market for California 
white pine, mill stocks of which are in good 
shape generally. Prices remain on a steady 
basis. There is a little more inquiry for Idaho 
and Pondosa pines from the retail yards. No. 
2, 12-inch, is scarce and other items are none 
too plentiful in dry stock, due to excessive 
rains in producing territory. Prices are steady. 


SAN FRANCISCO, CALIF., Nov. 29.—White 
pine prices have recovered during the week, 
with sugar pine showing a slight increase as 
well. Eastern and rail business both showed 
a substantial gain. 
mills report orders arriving as fast as they 
can be handled with winter crews. 


NEW YORK, Nov. 28.—There has been no 
change in the western pine situation in the 
last week and there seems no chance of Idaho 
items regaining their old price position at any 
time in the near future. The best that can 
be said is that common grades of Idaho hold 
their own. The same may be said of 
Pondosa. Retailers buy sparingly. 


BUFFALO, N. Y., Nov. 30.—Not much buy- 
ing is being recorded in California pines, and 
where inquiries are made the tendency is to 
look for concessions. These are being granted 
in a number of leading items, though some 
others are scarce and strong. Closing down 
of the mills for the season has taken place 
in numerous instances, and this tends to help 
the market. Further weakness in Idaho pine 
is regarded as an offsetting factor. 


KANSAS CITY, MO., Nov. 29.—There is only 
a small business in western pines offered and 
the bulk of orders are placed by factory buy- 
ers. City yards have been taking most of 
the remainder. Prices are weak. 


LOS ANGELES, CAL., Nov. 26.—The Cali- 
fornia white pine market shows some strength, 
due to a number of the mills shutting down 
for seasonal repairs, until after the first of 
the new year. The sugar pine market also 
remains firm, with many items scarce. 


REDWOOD 


SAN FRANCISCO, CALIF., Nov. 29.—Red- 
wood demand fell off slightly. In California, 





Export is normal, and. 
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western and eastern business the decline was 
pronounced, with export barely holding to 
normal. The outlook however is optimistic, 
and mills report stocks conditions good. Prices 
are firm. 


LOS ANGELES, CAL., Nov. 26.—The Cali- 
fornia redwood market is firm and all grades 
move quite satisfactorily, with an increased 
number of items scarce at the mills. Prices 
are advancing and the wholesale supply is 
rather limited at the docks. 


SOUTHERN PINE 


CHICAGO, Nov. 30.—There is a little better 
volume of business in southern pine from re- 
tailers than a week ago, induced primarily by 
the fact that prices are attractive to the buyer. 
Industrial trade is fair. Prices are on about 
the same basis as last week. 


ST. LOUIS, MO., Nov. 28.—With the smaller 
mills either closed or closing down on account 
of the low price of southern pine and the 
larger mills holding firm at present prices, 
an upturn of the southern pine market is 
expected shortly. Some factors have offered 
orders at present levels for shipment after 
Jan. 1, but these are being declined. Dealers 
buy very little, although their stocks are low. 
Prices are unchanged. 


KANSAS CITY, MO., Nov. 29.—Demand for 
southern pine continues light with orders 
mostly for mixed cars for immediate require- 
ments and quick shipment. Prices are weak 
all along the line, except for timbers, which 
hold fairly firm. There is a good export de- 
mand for timbers. 


BOSTON, MASS., Nov. 29.—The holiday and 
week-end trips have interfered. considerably 
with the southern pine trade during the last 
week. Current orders are generally small as- 
sortments for immediate requirements. The 
temporary shrinkage in business is expected 
to be balanced by a little more activity during 
the next few days. Competition is very keen 
among wholesalers and the retail dealers are 
keeping their stocks down and watching for 
opportunities to satisfy their needs at attrac- 
tive figures. Competition among flooring dis- 
tributers is particularly intense. B&better 
rift 1x4 shortleaf is offered down to $69 and 
longleaf in the same grade at $76. C rift in 
the shortleaf flooring is offered down around 
$53 and with some No. 1 common mixed in at 
$51. Some manufacturers quote much more, 
of course, but probably do not find much busi- 
ness locally. Bé&better partition, }4-inch, is 
quiet at $44.25 for ordinary stock and $48 or 
more for nice Arkansas lumber. Roofers are 
dull, 8-inch air dried selling at $29@29.50. 


SHINGLES AND LATH 


CHICAGO, Nov. 30.—Country yards are tak- 
ing shingles in good volume on the following 
basis: Extras, $4.50; standards, $3.50; sound 
butts, $2.85. Lath business is rather quiet, 
but practically no change in prices has oc- 
curred. 


SEATTLE, WASH., Nov. 26.—An unusual 
development in red cedar shingles is the fact 
that clears are showing a little strength and 
are hard to find, while both XXXXX and stars 
are quite weak. It would appear that the 
mills have turned temporarily to the manu- 
facture of XXXXX and stars while curtailing 
on clears. The differential between clears and 
stars has been small. Mills are closing for 
the holidays. The best estimates obtainable 
at this time indicate that Dec. 1 a total of 130 
machines will be down, representing fully one- 
fourth ef the capacity of the American mills. 


MINNBDAPOLIS, MINN., Nov. 29.—Little 
strength was added to the red cedar shingle 
market here this week. There is no pressure 
to sell and little desire to buy. There is no 
evidence, either, that the prices are to go down, 
since they now are at low level. Clears were 
quoted at about $2.20 and stars at about $2.05. 
Northern pine lath is moving in fair volume. 
Balsam lath is practically exhausted and al- 
ready some inquiry is being made regarding 
next year’s supply. Jackpine lath is not in 
heavy demand. Prices are unchanged. 


NEW YORK, Nov. 28.—There is no -chance 
of the eastern spruce lath situation arighting 
itself before the first of the year, say dis- 
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Can You Figure 
This House =» 
in § Minutes 


fae ee 


aera | 














And what’s more you can figure | 
: ; practically any other house in 5 
minutes. This book, “Automatic Building Costs,” positively makes i 
figuring any house plan as simple as ABC. It is absolutely new, l 
nothing else like it. It is to a lumber dealer figuring a house plan li 
what an interest actuary is to your banker in computing interest. If 
this book will do what we say it will, you can not afford to be with- | 
out it. And to prove our case we make you this | 


SPECIAL INTRODUCTORY OFFER | 
| 


SEND NO _F ascrowatic surpine costs co, AL wot 
alle q 
MONEY! 
Just fill in the coupon, 


Chicago, Illinois. 
Send us your book, “Automatic Building Costs,” for one 
> your letterhead 
an | | 7 
een hiceaitiieeel 


week’s FREE use. If after using this book one week, we don’t 
think it will save us ten times its cost the first year, we will 
return it to you by parcel post insured. On the other hand, 
if we like your book and want to keep it, we will remit imme- 
diately on receipt of your first invoice the special introductory 
price of $15 which pays for the book in full during this intro- 
ductory offer. 


——— 


Orders received from a few POE i sndccetus ppcab haves sbaece we esde estes 
localities are subject to certain eS tas a Re Ee ae \s 
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with a few lumbermen who aid- 
ed us in the compilation and 
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No Weak Spots in Our Knives 


The uniformity of temper, the accurate grind- 
ing and the perfect balance, insure maximum 
satisfaction with our 





- Planer and Jointer Knives 


For over 46 years we've been making knives, milled 
cutters, moulding cutters, blanks and tenoner knives. 
Be sure the knives you buy bear our trade mark. 
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Taylor, Stiles & Company : 
RIEGELSVILLE, N. J., U.S.A. Hh 

Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents. 
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Chis Christnas— 


give a remembrance that 
will last throughout the 
year and renew your best 
wishes every week. 


zxkeekk* 


OLVE that perplexing Christmas gift problem by 
sending the AMERICAN LUMBERMAN for 1928 to those 
friends who “have everything” and for whom it is 

most difficult to select gifts. They will appreciate the gift 

and will think of you every week during the year. No mat- 
ter what you paid for it you could not send a gift that would 
be of greater value to your lumbermen friends. 


“Shop Early” is the slogan this year. Don’t wait until the 
last minute and send the same old “stand-by” gifts. Send 
something different this year, something that will carry your 
personality during the whole year. All your Christmas shop- 
ping for your friends in the industry can be done right at 
your desk. (*sspls*). No waiting in line in crowded shops 
this year, 


A suitable Christmas Card bearing your name 
will be sent to each name you send so that it 
will be received by Christmas morning. 





Should any of the names you send be subscribers already 
their account will be extended one year and advised it is 
done with your best wishes. 


LUMBERMEN’S CHRISTMAS SHOPPING ORDER BLANK 


AMERICAN LUMBERMAN, 
431 So. Dearborn St. 
Chicago, III. 


Please enroll the names listed below for a one year’s subscription 
for the AMERICAN LUMBERMAN and send bill at the rate of $4.00 
for each name, $6.00 in Canada. 


If any of the names are already subscribers extend their account 
one year from expiration date. 


NAME 





ADDRESS TOWN STATE 
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Duroc ose 


tributers. Buying is nothing to brag about 
and there are plenty of lath in the hands of 
wholesalers. Low prices and abundant stocks 
have caused some firms to get out of the lath 
business. Shingle prices vary in different 
localities in the Metropolitan district, but 
stocks are more than ample. 


KANSAS CITY, MO., Nov. 29.—Demand for 
shingles has fallen off quite a bit the last two 
weeks. Prices here are weak, though quota- 
tions nominally are $2.20 for clears and $2 
to $2.05 for stars. Lath demand is light and 
there are few orders for siding being placed, 


CLAPBOARDS 


BOSTON, MASS., Nov. 29.—Boxboard dis- 
tributers report a seasonably fair volume of 
business. Stocks of unsold box lumber in first 
hands are moderate and in the absence of 
intense selling pressure there are not many 
bargains. Industrial plants in most sections 
of New England are operating this fall on a 
normal basis and calling for fair quantities 
of boxing and crating lumber as wanted. 
Round edge white pine boxboards, inch, are 


$27@30. 
BOXBOARDS 


BOSTON, MASS., Nov. 29.—Some retail 
dealers report that their sales of clapboards 
are rather better than usual, as very mild, 
open weather favors builders and encourages 
late operations. Dealers buy sparingly, how- 
ever, to avoid carrying excess stock through 
the winter. Native white pine and eastern 
spruce clapboards are scarce and very firm. 
Plenty of clapboards from the Coast are on 
offer and some lots are offered at quite attrac- 
tive prices. 





Hymeneal 


BACON-CADY. Announcement is made of 
the engagement of Miss Octo Cady, daughter 
of Mr. and Mrs. William M. Cady, of Pasadena, 
Calif., to Christian Ott Bacon, of Los Angeles, 
Calif. William M, Cady, father of the bride-to- 
be, is well known in the lumber world as 
founder and former head of the W. M. Cady 
Lumber Co. Miss Cady is a graduate of Bryn 
Mawr and is prominent in the younger social 
set and in philanthropic activities of Pasadena. 
where the Cadys have been living for some 
time. Mr. Bacon is a rising young Los Angeles 
attorney and is a graduate of the University 
of California. The date of the wedding has 
not been set. 


CARTIER-DOWER. Announcement of the 
engagement of Ross Cartier and Miss Helen 
Claire Dower of Tacoma, Wash., was made 
Nov. 18 by Mr. and Mrs. John Dower, parents 
of the bride-to-be. Mr. Dower is president of 
the John Dower Lumber Co. and a figure of na- 
tional importance in tthe retail lumber trade. 
The engagement was announced at a bride din- 
ner given at the Dower residence near Tacoma. 
The wedding has been set for Dec. 10 at the 
Dower home and the young couple will make 
their home in Tacoma where Mr. Cartier is in 
business. 


NORTON-HUSTON. The engagement of 
Reginald Ray Norton, of Tacoma, Wash., and 
Miss Cloma Elvira Huston, of Centralia, Wash., 
was announced Nov. 22 by Mr. and Mrs. George 
Albert Huston, parents of the bride-to-be. Mr. 
Norton is associated with the North End Lum- 
ber Co., of Tacoma. Miss Huston is director of 
religious education on the staff of the First 
Christian Church of Tacoma and is a minister 
of the church formally ordained two years ago. 
She is a graduate of Spokane university. The 
wedding will be held before the Christmas hol- 
idays, the exact date not having been an- 
nounced, 


WESTRUM-ANDERSON. John Leonard 
Westrum and Wilhemina Dorothea Marie An- 
derson were married at the Sharon Lutheran 
Church, Lamberton, Minn., on Thanksgiving 
night. The bride is a daughter of Mr. and 
Mrs. A. H. Anderson, of Storden, Minn., and 
the bridegroom is associated with the Red 
River Lumber Co., in the Minneapolis, Minn., 
sales office. Mr. Westrum is one of the most 
active members of Twin Cities Hoo-Hoo Club 
and he has a wide acquaintance among lumber 
men in the Mississippi valley. The couple will 
make their home at 4524 Drew Avenue, South, 
Minneapolis, after Dec. 20. 
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